




Cranes&TransportAMERICAN

A KHL Group Publication www.khl.com/act

The magazine for the crane, lifting and transport industry
        June 2006

Volume 2 � Issue 6 

TRUCK CRANES

REGION FOCUS:
SOUTHEAST

SC&RA JOBS 
OF THE YEAR 

19

26

30

The place to buy &
sell cranes, lifting 
and transportation 
equipment

products, parts 42
& accessories

equipment for  54
sale or rent

crane &   69
lifting services

transport &   72
heavy haul

$

marketplace

Official domestic 
magazine of the SC&RA 
(Specialized Carriers & 
Rigging Association)

ACT0606 Cover.indd 9ACT0606 Cover.indd   9 22/05/2006 11:25:5422/05/2006   11:25:54

http://www.khl.com/act


3000 South Austin Ave. Georgetown, TX 78626 p: 512.942.3000 f: 512.863.3776 www.manitex.com

Better Product... Better Payback...

Manitex continues its...

commitment to new product development, driven by cus-
tomer input.

Nine new models since 2003.

What’s Your Market?

If it’s Power Distribution, the 124SX, 35124C and 38124S 
provide the widest selection of options.  All three platforms 
have man basket heights to 166’. 

Heavy Lifts pay the bills? The 38124SHL provides more 
capacity at radius than any boom truck in the market. 

If Duty Cycle is the key, all Manitex S- and SX-Series boom 
trucks are configured with feather soft controls for multi-
function operation, continuous rotation, retracted outrigger 
charts and oil coolers as standard.

Payload necessary?  The 26101C weighs up to 5,000 lbs. 
less than competitive models and the 30102C provides up 
to 10,000lbs. payload on a 54,000 GVWR chassis.

Wireline Work?  The 102WL provides 30 ton crane capacity 
and the 124WL offers 134’ tip height without a jib.

Truss work is made efficient with the 2281T, the highest 
capacity tractor mount on three axles.

Five new SC-Series models support Sign Erection and Ser-
vice with working heights from 62’ to 97’.  Our newest, the 
SC-85 provides 85’ working height and 12 ton crane capac-
ity. 

New Market Solutions?………Ask Manitex! 
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Imagine the scene, Weston Settlemier in South Carolina manning the 
booth at the product fair at the SC&RA Annual Conference and his 
brother Reid across the country near Sacramento at a Ritchie Bros. 

auction monitoring the bidding on a huge Liebherr crawler crane. Th e 
two brothers scheme via cell phone and the Internet to purchase the 
800 ton capacity crane that garnered bidders from around the globe. 
Th e Bigge brothers purchase was a record setter, the largest crane ever 
sold via auction by Ritchie Bros. and the largest sum ever bid on a crane 
at a Ritchie Bros. auction. See our article about how the deal unfolded 
on page 7.

. . .  
Th is issue marks the fi rst anniversary of American Cranes & Transport 
magazine. Th anks to the hard work and dedication of countless 
individuals on two continents, the magazine has enjoyed a great launch 
year, meeting and even exceeding expectations both editorially and 
commercially.

A year ago in this space our publisher James King termed the 
magazine’s association with SC&RA as a “powerful partnership,” 
stating that our mission is “to publish the fi nest crane and specialized 
transport magazine there has ever been for the North America market.” 
He challenged us to achieve editorial excellence by focusing “on what 
the reader wants rather than pandering to commercial pressures like so 
many other business publishers.” Looking back on the past 12 months, 
assessing reader input, a growing subscriber base and commercial 
success, we are as proud as punch of what has been accomplished. But 
rest assured, we won’t rest on our laurels. 

Among the many goals we will pursue over the next year, we are 
concentrating on increasing our contacts in and coverage of the 
transport industry. Th at said, we will begin this month the mailing of 
our Transport 50 survey of the largest specialized transport companies 
in North America. If you think your company should be included in 
this listing, let me know and I’ll mail you a survey. We are set to print 
the Transport 50 in our September issue.

As always, keep those news tips coming. Write, call or email!

Milestones and more…
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Experience the
Progress.

Liebherr Cranes, Inc.
4100 Chestnut Avenue, Newport News, 
VA 23607-2420, USA
Tel.: (757) 928-2505
Fax: (757) 928-2517
www.liebherr.com The Group

Experience the Progress with Liebherr: The 
LTM 1400-7.1 mobile crane is convincing by 
its manoeuvrability, performance and safety. 
Advanced Technologies are our Business.
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repair a launch structure at Kennedy Space Center
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Manitex set to introduce 45 ton truck crane, Giuff re 
teams up with Terex on Dino boom trucks, Bigge 
buys big Liebherr at Ritchie Bros. auction, Tadano 
shows off  new 20 ton boom truck, Elliott designs 
new outrigger system, Grubb cranes star in movie, 
WHECO opens South Carolina service center

international news 10
Terex acquires Sichuan Changjiang Engineering 
Crane Company, Kranebouw manufacturing Jost 
towers, Cargotec fi rst quarter orders set records

business news 11
April and May saw the US markets continue their 
upward climb. At times it is a case of ‘two steps 
forward, one step back,’ but as our graph shows, the 
long term trend shows growth. Chris Sleight reports

safety 12
Improper use of 
equipment is the 
primary reason for 
welding-related 
injuries. Terry Young 
reports

certifi cation news 15
NCCCO registers 1,000th practical exam site

product news 16
Terex announces eight new mobiles and crawlers, 
MCG introduces GMK4115 at Intermat, Palfi nger 
designs Integrated Stability Control system

truck cranes 19
Truck cranes are known as taxi cabs, a “get-the-
job done” crane that is once again experiencing a 
heyday. D.Ann Shiffl  er reports

interview 23
Leading the way for the 
ALL Erection family of 
companies, Jack Swan 
is a conscientious and 
insightful crane industry 
professional 

In a dual lift, transport, lift and 
launch effort, W.O. Grubb and Miller 
Transfer teamed up to dispatch 
the replica pirate ship “Pieces of 
Eight” on its maiden voyage just off 
Virginia Beach, VA. 
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� Net sales at Terex Cranes for 
the first quarter of 2006 increased 
$69.9 million (23%) to $368.7 
million from $298.8 million in the 
first quarter of 2005. Terex said 
the increase reflected improvement 
in all businesses, and particularly 
strength in the North American 
crane market and the tower crane 
business. Income from operations 
increased $20.8 million to $26.0 
million, or 7.1% of sales, for Q1 
2006, from $5.2 million, or 1.7% of 
sales, for the first quarter of 2005. 
Order backlog, at $634.2 million was 
more than double that in the same 
period 2005 of $307 million. “The 
Terex Cranes segment continued to 
show strong revenue growth from 
its recent cyclical lows,” said Steve 
Filipov, president Terex Cranes. 
“Our first quarter net sales for the 
North American business, which 
has been struggling for the past 
few years, were approximately 
90% higher than the same quarter 
the prior year, which was partially 
impacted by a strike at our Waverly, 
Iowa location. The tower crane 
business continues to operate well 
in a strong demand market, posting 
stronger than anticipated net sales 
increases versus the prior year. The 
international crane business, led 
mainly by our German business, as 
well as our Australian operations, 
had modest revenue growth, but 
improved profitability through better 
sourcing of components and pricing 
actions.”

news�

6

Engineers at Georgetown, TX-based Manitex are 
putting the finishing touches to a new 45 ton 
capacity truck crane targeting the Canadian oil field 
market, ACT has learned exclusively. The machine 

is set to be introduced in Calgary at the Global 
Petroleum Show in early June.

Among the biggest questions to answer on this 
new crane is whether to market it as a boom truck 
or a truck crane, sources said. As a boom truck, 
it would be the largest capacity model available 
in North America. With a rating of 45 tons at 8 
feet, a 96 foot boom, a two-stage offsettable jib, 
and an option for a second hoist, the machine is 
designed for heavy duty work in northern oil fields. 
The subframe was designed to pull oil field trailers 
and haul related equipment. Dubbed the Manitex 
4596T, the crane is available with radio-controlled 
outriggers, another industry first, the manufacturer 
claimed.

Manitex plans to introduce the 4596T as a truck 
crane to the general North American market later 
in 2006. Marketing department sources say they 
are kicking around the idea of giving the unit 
an additional name to describe its heavy duty 
capabilities and “boss” attributes.

Manitex plans 45-ton 
capacity truck crane

highlight

Milwaukee-based Giuffre Bros. Cranes, Inc. is adding two new truck-mounted 
cranes to its product line. The new Dino 1800 and Dino 2500, will have 18 and 
25 tons capacity.

The additions are a result of an exclusive contract between Giuffre Bros. and 
the Terex Waverly, IA division. Under a special licensing agreement, Giuffre 
Bros. will be the only crane distributor to handle these two new products, 
according to the company.

“Our customers have been asking for truck-mounted cranes with more 
capacity,” said Dominic Giuffre, vice president of Giuffre Bros. Cranes. “We 
worked out an agreement with Terex that will enable us to make these 
products available for immediate or near-immediate 
delivery.”

The new units round out the Giuffre Bros. 
line, which includes truck cranes with 
capacity from 17 to 40 tons.

With its practice of buying machines 
in a large volume, the company says 
it can offer among the lowest 
prices in the industry. Founded in 
1963, Giuffre Bros. Cranes has 
sales and rental operations 
in Milwaukee, Chicago, 
Phoenix, Palm Beach, 
Florida, and Salt Lake 
City, Utah.

New Koenig 
tower crane 
dealers
Boulder Valley Crane Service 
of Colorado and Bob’s Crane 
Service of California are new 
Koenig crane dealers.

An established mobile crane 
company with more than 
10 years in the greater Denver and 
Colorado market, Boulder Valley 
Crane Service will cover the state 
of Colorado as its exclusive sales 
territory for Koenig self erecting 
tower cranes and for Wilbert 
200  to  420  tonne-mete r 
tower cranes.

Bob’s  Cr ane  Se r v i c e  o f 
Lakeside City in San Diego 
County, CA is an established 
mobile crane company with 
more than 23 years of service 
to the Southern California 
market.  The company wil l 
have Southern California as its 

e xc l u s i v e  s a l e s 
t e r r i to r y  and 

w i l l  a l s o 
d i s t r i b u t e 
the Koenig 
and Wilbert 
t o w e r 
cranes.

Manitex engineers are putting fi nishing touches to a 45-ton 
capacity boom truck or truck crane designed for the Canadian 
oil fi elds. It could be available to the general North American 
market by late 2006

Boulder Valley Crane and Bob’s 
Crane Service will now represent 
Koenig and Wilbert tower cranes

American Cranes & Transport  JUNE 2006

          Terex and Giuffre 
  have teamed up 

    to offer the 18 and 
        25 ton capacity 
       Dino 1800 and 
      Dino 2500 
       boom trucks

Giuffre teams up with Terex for Dino models
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Ritchie Bros. Auctioneers reported 
its April 28 auction in California as 
the largest western United States 
auction in the company’s history. 
The auction generated gross sales 
of more than $30 million.

“It was an enormous unreserved 
marine fleet auction, and as far 
as we can tell, the largest of its 
kind ever in the world,” said Mike 
Johnston, area manager for Ritchie 
Bros. “We had an international 
crowd with a majority of the 
items selling to end-users. At the 
end of the day, 53% of the sales 
went to buyers located outside of 
California.”
■ More than 1,000 people from 

18 countries and 41 US states 
registered to bid

■ There were more than 1,200 
lots

■ Equipment from 86 owners was 
sold

■ Some 53% of sales went to 
buyers outside California

■ More than $4 million in 
sales went to Belgium-based 
businesses

■ More than $3 million in sales 
went to both British Columbia 
and Washington State

The stats

Bigge Crane & Rigging won the 
bidding contest for a 2000 model 
880 tonne capacity Liebherr LR 
1800 crawler crane auctioned 
at a Ritchie Bros. auction in 
Northern California on April 
28. The crane, which sold for 
approximately $3.7 million, was 
the centerpiece of the event that 
mainly featured equipment used 

on the Richmond-San Rafael 
Bridge Seismic Retrofit in San 
Francisco.

Scheduled during the same time 
as the product fair at the SC&RA 
Annual Conference in Hilton 
Head, SC., Bigge president 
Weston Settlemier was on the 
East Coast at the conference 
while his brother Reid Settlemier, 

president of Bigge Equipment, 
was on the West Coast bidding 
live at Ritchie’s auction site in 
Sacramento, CA. Weston watched 
the proceedings on the internet as 
Reid monitored and handled the 
bidding in person.

For almost a month prior to the 
auction the crane had created a 

Bigge buys 
big Liebherr

stir among equipment people 
around the globe, according to 
Denis Prevost, vice president 
of  Ritchie Bros.  “We had 
people from Holland, Malaysia, 
Indonesia, the US and Canada 
interested in this crane.”

As for the price, some have 
speculated it was a bit low, but 
Prevost contends the crane 
went for exactly the price it was 
worth. “Prior to anything selling, 
we don’t know the market 
price,” he said. “The bidders 
determined this crane was worth 
$3.7 million.”

Weston Settlemier said he and 
his brother were excited about 
the opportunity to purchase 
the crane. “At this point we 
don’t have a job for it but when 
it comes up, we will be ready,” 
he said.

Originally attached to a barge, 
at press time the LR 1800 was 
being dismantled and trucked 
to Bigge’s headquarters in San 

Leandro. Prevost was pleased 
with the success of the auction 
and that both Bigge and Ritchie 
Bros. could support the SC&RA 
by being at the conference and 
still transact business on the other 
side of the country. “It’s a good 
story to tell,” said Prevost.

 � Sponsored by the Commercial 
Vehicle Safety Alliance, Roadcheck 
2006 is an international truck and 
bus safety and security event that 
will be held June 6-8 throughout 
the United States, Canada and 
Mexico. As in previous Roadcheck 
events, this year’s activities will 
focus on commercial vehicle safety 
and other driver safety programs, 
including security measures, cargo 
tanks and motor coach safety. 
This year’s event will emphasize 
the need for commercial vehicle 
drivers to wear safety belts. 
Recent studies indicate that only 
about 54% of truck drivers heed 
the federal law requiring them to 
wear a safety belt.

highlight
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� Ritchie Bros. Auctioneers 
announced that the company's net 
earnings for the quarter ended 
March 31, 2006 were $13.2 million, 
or $0.38 per diluted weighted 
average share, compared to $13.7 
million, or $0.40 per diluted share, 
for the equivalent period in 2005. 
Net earnings for the first quarter of 
2005 would have been $10.4 million, 
or $0.30 per diluted share had after-
tax gains of $3.3 million recorded on 
the sale of excess property, which 
the company does not consider 
part of its normal operations, been 
excluded.

Gross auction sales for the 
quarter were a record $572 million, 
representing a 25% increase over 
the first quarter of 2005, making 
this the largest first quarter gross 
auction sales in the company's 
history.

Auction revenues in the first 
quarter of 2006 were $56.0 million, 
an increase of 15% compared to the 
same period in 2005. The company's 
auction revenue rate (auction 
revenues as a percentage of gross 
auction sales) was 9.79% in the 
first quarter of 2006, compared to 
10.65% in the same quarter of the 
previous year.

� The Association of Equipment 
Manufacturers (AEM) has urged 
the US Senate to take action on the 
Water Resources Development Act 
(WRDA), which authorizes U.S. Army 
Corps of Engineers planning and 
construction activities, including 
revitalization of the locks and dams 
on the Upper Mississippi and Illinois 
waterways. In a letter to Senate 
Majority Leader, Bill Frist, AEM 
president Dennis Slater asked that 
floor time be scheduled to consider 
the legislation, noting that America’s 
continued economic growth depends 
on a safe and efficient transportation 
network to transport raw materials 
and finished products. 

� With a total attendance of 
209,032, Intermat organizers 
reported that 16% more people 
attended the show in Paris in April 
2006 than the 2003 event. There 
was a 21% rise in foreign visitors 
compared to the previous show. 
A survey released by Intermat 
organizers claimed that 99% of 
visitors were satisfied with their 
visit, 86% discovered new products 
and 30% signed contracts or 
ordered products.

highlights
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Tadano shows dealers its 
new 20 ton boom truck
At its second annual dealer 
meeting in Houston, TX, Tadano 
America showed off its new 
20 ton capacity TM20110 boom 
truck, mounted on a Sterling 

chassis with a 22 foot flatbed. 
Sales manager Bryan Dammann 
said the meeting was a success 
and “included attendees from 
Canada as well as all corners of 

the US.”
With 110 feet of 

boom, the 20 tonner is 
the largest boom truck 
in the Tadano line. The 
TM20110 features a 

new pentagonal box boom on 
the TM1882 platform. It has a 
fully proportional five-section 
boom for a 120 foot maximum 
tip height. The outrigger system 
is out and down with multi-
span capacities, allowing the 
operator to set his main frame 
outriggers in the straight down 
position and still have the ability 
to handle a load.

MCG’s podcast a first
Manitowoc Crane Group created 
the lifting industry’s first podcast, 
broadcasting its CraneCast from 
the Intermat 2006 trade show in 
Paris in late April. Recorded live 
at the show, the podcast featured 
in t e r v i e ws  w i th  company 
product managers and a welcome 
message from Glen Tellock, 
MCG president.

“The audio broadcasts we 
published l ive on the web 
were an exciting project for 
us because people did really 
appreciate them,” said Tom 
Cioni, director of worldwide 

marketing communications for 
MCG. “We are still gathering 
our data, but we had several 
hundred ful l  downloads of 
the files.”

Cioni said streaming audio 
is becoming accepted in other 
industries, especially in finance. 
“ We  f i g u r e d 
it  would work 
in  the  l i f t ing 
industry because 
crane people are 
very interested in 
new technologies 
a n d  t h e y ’ r e 

curious about new innovations 
and products,” he said.

MCG plans to further develop 
its podcasts, Cioni said. “We 
view podcasting and listening 
to audio clips via the internet as 
emerging communications tools 
that suit modern lifestyles.”

A Manitowoc Model 16000 crawler crane owned by JPW 
Riggers of Syracuse, NY has completed the assembly and 
installation of wind turbines for Canada’s largest wind farm. 
The 440 ton crane was working at a wind farm near the city 
of St. Leon, Manitoba, Canada, where it worked for Canadian 
contractor HB White Canada, a subsidiary of White Construction 
USA, based in Clinton, IN. The crane was used to erect eight 
262 foot-high wind turbine generators, each weighing 250 tons. 
The heaviest lift was the wind turbines’ 51 ton nacelle. To erect 
the towers, the Model 16000 was configured with 226 tons 
of counterweight, 295 foot boom, plus an additional 23 feet of 
extended upper boom point. The St. Leon wind farm represents 
an investment of $161 million, and when operational, will 
provide 99 MW of electricity, enough to power 35,000 homes.

Windmills in Canada
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W.O. Grubb has supplied several 
cranes to the set-building effort for 
a Universal Pictures movie being 
shot in Crozet, VA.

Building a replica Noah’s Ark for 
the film Evan Almighty, four Grubb 
cranes and operators have done 
duty on the set. A 60 ton capacity 
Terex RT160 has been working on 
site since late February, while a 
65-ton capacity Link-Belt RTC-8065 
started working in early April. Grubb 
has also supplied a 100 ton TM9100 
and a 40 ton Link-Belt HTC8640 for 
intermittent work on the movie set.

In late May, the studio will begin 
shooting a scene in the movie in 
which a crane will be working. 
Starring in that scene will be a W.O. 
Grubb operator and a Demag AC 
535. To film the scene and for use in 
various filming applications, Grubb 
will also supply five 70 ton capacity 
cranes.

A sequel to Bruce Almighty, the 
film is set for release in June 2007. 
Directed by Tom Shadyac the film 
stars Steve Carell and features 
Morgan Freeman as God.

Cranes get star statusRunnion takes on 
Potain self erectors
Runnion Equipment has taken 
on the dealership for Potain self-
erecting cranes, serving Northern 
and Central Illinois, as well as 
Northwest Indiana.

Pat Runnion, president of 
Runnion Equipment ,  s a id 
customer response to the new 
line has been strong and that 
he is pleased to get in on the 

“ground floor” for a new product 
in the US.

Founded in 1975 by Earle 
Runnion, Runnion Equipment 
Company also sells product 
lines including National Crane, 
Fassi, Trail King, Lift-All, Arm-
Lift, Prentice and Tadano. Potain 
is a division of Manitowoc 
Crane Group.

New WHECO 
facility in 
Aiken, SC
Structural crane repair and 
restoration services company 
WHECO Corp. is opening a 
crane service center in Aiken, SC 
to meet demand in the Eastern 
US, the company said.

On a 30 acre site, the facility 
includes a 43,000 square-foot 
plant with two 30 ton overhead 
cranes and rail service directly 
into the building. There will be 
a full fabrication and hydraulic 
service center, as well as a full-
service  machine shop and 
multiple service bays specializing 
in turnkey accident restoration.

“While we are well-known 
nationally, we saw a need in the 
market for a full-service facility 
on the East Coast,” said Ron 
Williams, WHECO chairman 
and CEO. “In Aiken, we will 
be able to do everything we are 
able to do at our West Coast 
facilities.”

The company offers engineered 
structural repair solutions that 
are  compliant ,  cer t i f iable , 
guaranteed and warranted for 
cranes and other construction 
equipment. 

The privately held company is 
headquartered in Richland, WA 
and has facilities in Seattle, WA, 
Los Angeles, CA and Kwajalein 
Atoll in the Marshall Islands.

Elliott Equipment 
launches SuperLink 
outrigger system

� Dan Bumby received the Golden 
Achievement Award during the 
SC&RA Annual Conference, April 
25-29, in Hilton Head Island, SC. 

The award pays tribute to 
the individual who has made an 
outstanding contribution to the 
specialized carriers and rigging 
industry. Because of the award’s 
significance, SC&RA does not issue 
it every year. It was last presented 
in 2004. 

“Dan Bumby is very well respected 
in the industry – and not just 
in North America,” said SC&RA 
chairman Jerry Thomsen. 

“He has traveled the world 
and been an industry and SC&RA 
ambassador, diplomat and a true 
gentleman in every sense of the 
word. He is knowledgeable and 
resourceful, and he continues to be 
an asset to our organization.”

highlight

Cottage Grove, WI-based JK Hackl 
Transportation Services Inc. recently 
celebrated 15 years of service under 
the ownership of Jerry Hackl. A 
full-service transportation company 
specializing in oversize/overweight 
shipments in the 48 contiguous 
states and Canada, JK Hackl handles 
freight that can be carried by fl atbed, 
stepdeck, double-drop, or modular 
trailers.

Elliott Equipment Company 
has introduced its SuperLink 
outrigger system, which allows 
for outriggers to be extended in 
a typical A-frame configuration 
on one side of the crane and 
dropped vertically to the other, 
allowing users to work in more 
confined spaces.

The company said the new 
outrigger system was developed 
after realizing that often, when 
working in tight spaces with 
an A-frame machine, some 
boom truck users do not deploy 
outr iggers  on one s ide  of 
the machine. This practice is 
a safety problem that Elliott 
says the SuperLink system can 
solve because it allows the user 
to get full penetration on the 
extended side and non-extended 
s ide.  Operators  are locked 
out from rotating to the non-
extended side by a proximity 
switch, allowing for work in 
narrow areas but with the ability 

to get full penetration from a set 
of A outriggers.

The feature is deployed by 
inserting a pin into a collar on 
the outrigger leg to lock it into 
a vertical position to deploy 
straight down, the 
company said. The 
time to deploy is 
under a minute. 

In the future, the 
company expects to 
outfit the majority of 
its A-frame outrigger 
units with this new 
option. Following is a 
list of features of the 
SuperLink outriggers:
� A-frame
� fully extended spread of 

21 feet
� one-side extended spread of 

14 feet
� stowed spread of 7.5 feet
� brake method to prevent full 

extension 
� hardened steel pin
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international news�

� Hiab parent company Cargotec 
has reported record orders totalling 
US$1.1 billion for the first quarter 
2006. Net sales were $781 million 
and operating income was 
$65 million, the company said.

Cargotec president and CEO, Carl-
Gustaf Bergström, said, “Our orders 
in the first quarter broke records in 
all of our three business areas. We 
have had an excellent start to the 
year in all respects and achieved 
an operating margin of 8% for the 
rolling 12 month period.”

The company forecast that sales 
for 2006 will grow 10% compared 
to last year.

� Unic Cranes Europe, distributor 
of mini crawler cranes, is 
celebrating the sale of nine new 
machines at the Intermat exhibition 
in Paris last month. Marketing 
manager Matthew Deasey told ACT
that the company sold two units to 
an existing customer in Germany 
but had also attracted new business 
from several other countries. Three 
units were sold to a new customer 
in Norway, two units in Germany and 
one each to customers in Sweden 
and Ireland.

� The International Organization 
for Standardization (ISO) has a 
new section on its web site to 
help small and medium-sized 
enterprises (SMEs) achieve the 
benefits of implementing quality 
and environmental management 
systems using its ISO 9001:2000 
and ISO 14001:2004 standards. ISO 
secretary general, Alan Bryden, 
commented, “SMEs may mistakenly 
perceive of International Standards 
as being only for big business and 
government. In fact, SMEs too 
can benefit from the state-of-the-
art technology and management 
practices disseminated by 
International Standards, which 
also open the door to export 
markets and participation in global 
supply chains.”

� world highlights

ITALY: A Manitowoc Model 18000 crawler crane is playing 
a key role in conversion work at the Torre Nord power 
plant in Civitavecchia, northwest of Rome, Italy. The plant, 
which is owned and operated by Italian utility giant Enel, 
is replacing existing oil-fired systems with steam turbines 

and constructing a new power station to accommodate the 
change.

The Model 18000, which is owned by Italian contractor 
Demont, will lift all the major components, including the 
steam turbines and the steel structures that support them. 

The crane arrived on site at the end of 
2005, will remain on the project until 
completion in 2009. 

The Model 18000 is working with 
259 feet of main boom and 108 feet of 
luffing jib together with the capacity-
enhancing MAX-ER attachment, 
which gives the unit a maximum lift 
capacity of 827 tons. Demont studied 
a number of lifting options prior to 
beginning work on the Torrevaldaliga 
project but opted for the 18000 
because of its excellent lifting 
capacity – particularly at long radii 
– and its compact dimensions, which 
allowed it to fit into existing spaces 
within the power plant. The 18000’s 
hefty pick-and-carry capability was 
an additional advantage, which swung 
Demont’s decision in favor of the 
Model 18000.

Chinese crane maker 
acquired by Terex
CHINA: Terex Corporat ion 
has bought 50% of Sichuan 
Changjiang Engineering Crane 
Co., Ltd., based in Luzhou, 
Sichuan Province, China. The 
management of Changjiang 
Crane, which manufactures 
cranes between 8 and 160 tonnes 
lifting capacity, will own the 
remaining 50%.

Chinese regulations l imit 
foreign companies from owning 
more than 50% of domestic 
firms that produce truck cranes 

and other on-highway vehicles. 
If and when regulations allow, 
Terex said it has the right to 
acquire the remaining 50% of 
Changjiang Crane.

Steve Filipov, president of 
Terex Cranes, said, “There is 
significant opportunity to grow 
this business both inside and 
outside China, and over time we 
hope to utilize its supply chain 
to help improve our component 
costs globally. We plan to apply 
engineering and operational 

resources to help Changjiang 
Crane accelerate its product and 
manufacturing development, 
building upon the significant 
accomplishments of the existing 
management team.”

CEO of Changjiang Crane, 
Wang L i ,  w i l l  remain  in 
position, “We look forward 
to the additional growth and 
development of Changjiang 
Crane as the newest member 
of the Terex Cranes family,” 
he said.

Kranenbouw to manufacture Jost towers
NETHERLANDS: Tower crane 
renta l  house  Kranenbouw 
has signed an agreement with 
German manufacturer Jost 
Cranes to manufacture Jost 
cranes and provide sales and after 
sales support in the Benelux. 
Kranenbouw has a license to 
assemble the Jost topless JT 112.8 
model, which Kranenbouw will 
sell under its own brand name.

Franc Jost, director of Jost 
Cranes, told ACT  that the 

company is having to turn 
down orders because of a lack of 
manufacturing space, hence the 
decision to grant Kranenbouw a 
license to produce the JT 112.8. 
Jost said licenses will be given to 
other interested companies that 
want to manufacture Jost cranes 
and sell them under their own 
name.

K r a n e n b o u w  m a n a g i n g 
director, Edwin van Zitteren, 
said, “We have thought about 

at 80 meters, was due to leave 
the Kranenbouw factory at the 
end of April and be put straight 
to work for a large Benelux 
contractor.

“This is an aggressive growth” 
said van Zitteren, “but we have 
to take advantage of the high 
demand on the market and 
the capacity bottlenecks at our 
competitors.”

developing our own tower cranes, 
we have explored the possibility 
to work as an OEM with some 
other crane manufacturers in the 
Far East and Spain, but only now 
with Jost Cranes have we found 
a partner where the strengths of 
both complement each other.”

Kranenbouw will also assemble 
the flat top Jost JT 312.12 and 
JT 352.12. The first JT 312.12, 
with a maximum lifting capacity 
of 12 tonnes and lifts 1.8 tonnes 
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H aving had a mixed time in 
2004 and 2005, the Dow 
looks more consistent at 

the moment. It is up just under 
10% over the last 12 months, 
and if it can keep the momentum 
going, it could well hit an all-time 
high this year.

Th e last time the Dow scaled 
such highs, it was driven by the 
dot.com and telecoms boom of 
the late 1990s. Th ese proved to 
be classic ‘bubbles,’ which grew at 
unsustainable rates and then went 
‘pop,’ taking quite a few 401k 
retirement plans with them.

It may be tempting fate to say 
the markets have learned their 
lesson, but it’s fair to say that the 
growth is more measured and 
sustainable this time around, 
and the basis for growth is 
more tangible. Stocks are rising 
on the back of solid profi ts, 
good economic growth and 
traditional measures of corporate 
performance. Long gone are the 
days that start-up companies that 
had never made a profi t could 
fl oat for hundreds of millions of 
Dollars, and it’s a good thing too!

It is ironic that in just a few 
years, investors have turned 
around from the brave new 
world of dot.coms, and are now 
favoring well-run companies in 
traditional sectors and industries. 
Th e way commodity prices are 
these days, it would be foolish 
not to invest in the oil & gas and 
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business news �about the author

       ACT’s Heavy Equipment Index (HEI) tracks the performance of 10 
of America’s most signifi cant, publicly-traded construction equipment 
manufacturers – Astec Industries, Bucyrus, Caterpillar, CNH, Deere & Company, 
Gehl, Ingersoll-Rand, JLG, Joy Global, Manitowoc and Terex. In every issue we 
will report the performance of the HEI against America’s headline stock market 
indicators, with commentary about the sector’s ups and downs.

about the index

April and May saw the US markets continue their upward 
climb. At times it is a case of ‘two steps forward, one step back’ but, as our 

graph shows, the long term trend shows growth. Chris Sleight reports

�

Up again

e

DISCLOSURE: Chris Sleight does not 
own shares in any of the companies 
named in this column.

mining sectors. But in addition 
to these hot sectors, heavy 
equipment manufacturers are 
also enjoying a surprising surge in 
popularity.

It is understandable that 
companies like Bucyrus, 
Caterpillar and Joy Global, which 
are big suppliers to the mining 
sector are doing well at the 
moment – they simply can’t make 
equipment fast enough. But at 
the same time, companies across 
the whole spectrum of the 
equipment industry are seeing 
their share prices rocket. Th is 

includes the likes of Gehl and 
JLG, which have nothing to do 
with the mining sector.

Th e fundamental reason for 
this widespread success is the 
much stronger profi tability in the 
equipment sector. To take one 
specifi c example, in 1999, around  
the last peak in the equipment 
market Caterpillar made a net 
profi t margin of just less than 5%. 
Th at fell to below 4% in 2002 at 
the bottom of the cycle, but in 
2005 it had risen close to 8%.

Outlook
All the equipment manufacturers 
are making up-beat noises at the 
moment, and the consensus is 
that 2006 will be another year of 
growth for the industry. ACT’S 
Heavy Equipment Index is up 
60% on a rolling 12-month basis, 
so it could go much higher.

Oil prices remain high, and the 

%
 c

ha
ng

e

52 weeks May 2005 – 2006

act

threat of a further rise persists. 
Iraq and Iran remain extremely 
problematic in terms of the 
price of crude oil, and the late-
summer hurricane season in the 
Gulf of Mexico could see prices 
spike again. Th ere is also a more 
fundamental problem of a lack 
of refi nery capacity, which will 
continue to impact on fuel prices 
regardless of the availability 
of oil.

So oil could defl ate the stock 
markets, but the other chief 
threat to growth over the last 
few years, interest rates, is 
diminishing. Th e Fed is now 
giving clear signs that the cost of 
borrowing is likely to stabilize this 
year, and this should provide a 
boost to the markets.
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�

TERRY YOUNG is president of 
Construction Safety Experts 
Inc. and a member of the 
board of directors of the 
SC&RA. He can be contacted 
at 919-625-4040 or 
terry@safety-xperts.com

about the authore

or cylinder. Purging the lines with 
gas before lighting will prevent 
this from happening. When 
lighting the torch, purge the lines 
and light the torch with only the 
fuel gas valve open.

Backfire
A high oxygen pressure caused 
by holding the torch too close to 
the work or an obstruction causes 
gas starvation of the cutting flame 
and can result in the flame being 
sucked into the torch. This may 
cause an explosion in the hose, 
regulator or cylinder. Usually a 
loud, popping sound followed 
by a whistle occurs when this 
happens. If this occurs, close the 
torch oxygen valve, gas valve and 
then shut off the oxygen and fuel 
gas cylinder valves; wait for the 
equipment to cool. Then check 
the equipment for damages. 

Note: Closing the oxygen valve first 
followed by the fuel gas valve is the 
reverse of the normal shut-down 
procedure.

Improper use of equipment is the primary reason for 

welding-related injuries. Terry Young reports

Preventing gas 
welding fl ashback
O xygen and acetylene torches 

have been used for many 
years for the cutting, 

welding, brazing and heating 
of metals. It is important that 
employees are trained in proper 
set-up, equipment inspection, 
storage and handling, personal 
protective equipment, ventilation 
procedures, location of available 
fi re extinguishers and devise an 
emergency plan.  Although the 
equipment used today is extremely 
safe, hundreds of workers are 
injured or die each year resulting 
from improper use of equipment.

It is critical that a stable and 
useful flame is obtained at all 
times when using gas welding 
and cutting systems. Unstable 
f l a m e s  n o t  o n l y  r e d u c e 
productivity but often put 
the employee and his or her 
co-workers in danger. OSHA 
requires one-way check valves 
that reverse the flow of gases. In 
most cases, the check valves come 
from the manufacturers and are 
built into the torch inlet. 

To prevent  a  f l a shback , 
additional flashback arrestors 
must be installed at the regulators, 
the torch inlet, or both. Placing 
the devices at both locations often 
restricts the gas flow to where it 
is difficult to perform the work 
task. The problem with placing 
them at the torch inlet is if the 
hose catches on fire you are not 
protected at the regulator, and 
the fire may flashback to the 
cylinders that are unprotected. 
Flash arrestors on the oxygen and 
acetylene sides at the regulators 
will stop the flashback into the 

cylinders. Although not an OSHA 
requirement, flashback arrestors 
will prevent fires, explosions, and 
more importantly, can save lives.

What is a Flashback?
A flashback is an explosion that 
comes from the torch head 
and progresses through the 
torch, hoses and regulators and 
into the cylinders. A flashback 
may cause the hose to catch on 
fire, an explosion, or a fire at 
the regulators and cylinders. If 
possible, shut off the oxygen 
to stop the fire. Then shut off 
the acetylene.

What causes fl ashbacks?
Gas pressure 
High acetylene pressure exceeding 
15 pounds may cause a flashback.  
Acetylene becomes unstable and 
decomposes under high pressure. 
Many companies use other fuel 
gases such as MAPP, propane, or 
natural gas, which may be used 
at higher operating pressures. 
Be sure to use the torch, tip and 
mixing chamber combination for 
your company’s gas application. 

These gases burn at different 
temperatures requiring specific 
product applications. 

Burnback
If an oxygen cylinder is low or 
empty, reverse flow of gas may 
occur. The fuel gas being at a 
higher pressure, can travel up 
the oxygen line and mix with 
the gas in the hose, regulator 
and cylinder. If you light a torch 
without purging the lines, a 
burnback may also occur, causing 
explosions in the hose, regulator 

act

Train your employees to prevent fl ashbacks, fi res and explosions
�  Keep acetylene pressure below 15 pounds
�  Purge hoses before lighting the torch
�  Light the torch with only the fuel gas valve open
�  Use a fl int lighter to ignite the fl ame
�  Inspect equipment, hoses and connections for wear
�  Inspect equipment for leaks
�  Keep cylinders away from high temperature conditions
�  Close the acetylene torch valve fi rst when shutting off the torch
�  Make sure you have check valves and fl ash arrestors on your equipment

welding torch safety✔✔

Although not an OSHA requirement, fl ashback arrestors can prevent fi res and explosions, 

and more importantly serious injury
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TM1052 is a great contractor tool and
ideal for municipal work.
� Available in 10-ton or 7-ton models
� Features 52.3’ long boomthat retracts
   to a short 14.5’ stowed length
� Out-and-down outriggers 
� Boom features continuous rotation
� No CDL required for transport
� Features high-payload capacity and 
   low gross vehicule weight
� Highly maneuverable 

TM1882 Benefi ts: 
� Compact crane package makes more
   trailer space available for hauling material
� Features six-section 82’ long boom
   boasting strong load chart capacity
� Out-and-down outriggers 
� Light weight crane maximizes payload
   capacity
� Fastest drum speed for crane in this class
� Radio remote control and continuous 
   rotation available as options

MAXIMUM LIFTING CAPACITY: 20,000lbs
EXTENDED LENGTH: 52.23’

MAXIMUM LIFTING CAPACITY: 36,000 lbs
EXTENDED LENGTH: 82.3’

No CDL required to operate this truck-mounted crane

The only boom truck featuring a six-section boom

Small is BEAUTIFUL

Compact is GOLDEN

DEALER ENQUIRIES WELCOME

Tadano America Corporation, 333 Northpark Central Drive Suit Z, Houston, Texas 77073-6088 
Tel: (281)869-0030  Fax: (281)869-0040  www.tadanoamerica.com
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For over 75 years, Altec has been 
the proven leader in providing truck-
mounted equipment to the utility 
and construction industries. Altec’s new 
hydraulic cranes are designed with 
performance features and integrated 
safety technology to ensure your crews 
and your equipment will be on the 
job turning productive hours each 
and every day. Altec cranes are 
backed by the most comprehensive 
service support network in the industry 
with 25 service centers and over 

115 mobile technicians.

recision, maneuverability and
efficiency are what my customers 
expect. My Altec crane delivers that.”
                       
                                        Daniel Grace,
                                Grace Crane
       Jacksonville, FL

P“

A l t e c  S a f e t y  Te c h n o l o g y
 A l t e c  I S O - G r i p ® w i t h  I n t e r l o c k  G u a r d  •  A l t e c  S E N T R Y® P r o g r a m  •  S t a n d a r d  F i v e - F u n c t i o n  H O P  •  A l t e c  E l e c t r o n i c  S i d e  L o a d  P r o t e c t i o n  
S t a n d a r d  O u t r i g g e r  I n t e r l o c k s  •  A l t e c  R o t a - F l o a t ®  •  A l t e c  O p t i - V i e w ® C o n t r o l  S e a t  •  A l t e c  L M A P  •  A u t o m a t i c  B o o m  S t o w  •  Te l e m a t i c s

A l t e c  S e r v i c e  C e n t e r s
A l a b a m a   •   A r i z o n a   •   C a l i f o r n i a   •   C o l o r a d o   •   F l o r i d a   •   G e o r g i a   •   G l o b a l  R e n t a l  C o m p a n y,  I n c .   •   I n d i a n a   •   K a n s a s  
K e n t u c k y   •   M a r y l a n d   •   M a s s a c h u s e t t s   •   M i n n e s o t a   •   M i s s o u r i   •   N o r t h  C a r o l i n a   •   O h i o   •   O r e g o n   •   P e n n s y l v a n i a     

Te x a s   •   V i r g i n i a •   B r i t i s h  C o l u m b i a   •   M a n i t o b a   •   O n t a r i o

F o r  m o r e  i n f o r m a t i o n ,  c a l l  1 . 8 0 0 . 9 5 8 . 2 5 5 5  o r  v i s i t  w w w. a l t e c . c o m
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certifi cation news �

NCCCO registers 
1,000th practical 
examination site

Last month the Salt Lake 
City office of the National 
C o m m i s s i o n  f o r  t h e 

Certification of Crane Operators 
(NCCCO) ce l ebra ted  the 
registration of the 1,000th CCO 
Practical Exam site.  

The 1,000 registered sites 
include 962 mobile crane sites, 
34 tower crane sites, and seven 
overhead crane sites. Practical 
exam sites have been registered 
in 47 states including Hawaii 
and Alaska. California leads 
the way with 440 sites, including 
12 tower crane sites.

Even more remarkable, perhaps, 
is the fact that no fewer than 
3,159 cranes have been approved 
for use at those sites, every one of 
which has had a CAD drawing 
generated by NCCCO’s Salt 
Lake City office for use in CCO 
practical exams. 

The pract ica l  exam as  a 
required component of operator 
certification was introduced 

i n  1 9 9 8  t o  d e m o n s t r a t e 
proficiency in satisfactorily 
completing an “operation test” 
as defined in the ASME B30.5 
s t andard .  NCCCO began 
register ing s i tes  and their 
machines in 1999 in order to 

provide standardized exam 
layouts based on established 
criteria so candidates would be 
assessed through a valid and 
reliable process. 

“The 47 states where CCO 

Practical Exam sites are located 
represent an enormous effort 
on the part of construction 
companies, organizations and 
training firms to provide access 
to the CCO Practical Exam,” said 

Essex Liebherr crawler selected for CCO practical exam 
CCO Practical Exam 
candidates were in for a 
treat when they signed 
up to take their hands-
on exam with East Texas 
Crane Academy in April.   

Chosen as the 
practical test crane for 
the lattice boom crane 
exam was a brand new 
Liebherr LR 1200 SX, 
one of a dozen bought 
by Essex Crane Rental, and never before used for CCO 
practical exam testing.  Essex also provided the Arcola, TX 
test site for the CCO exams.

The 275 ton capacity machines, built by Liebherr in 
Nenzing, Austria, feature boom configurations and options 
reportedly available exclusively to Essex.  Essex expects 
them to be particularly useful for application in the wind 
turbine industry. 

According to CCO accredited practical examiner, Joe 
Bob Williams, president, East Texas Crane Academy, the 
LR 1200 SX was a hit with all the 25 candidates that tested 
on it.  “It’s really state-of-the-art,” he said. “The radius 
indicator was precise to the inch.”

Phillip Kinser, NCCCO manager 
of program development and 
manager of the Salt Lake City 
office.  

W h i l e  r e c o g n i z i n g  t h a t 
providing cranes,  test  s i te 
equipment, and authorized 
practical examiners can challenge 
the resources of companies and 
organizations, Kinser noted, 
“The registration of the 1,000th 
CCO Practical Exam site is 
a  m i l e s t one  th a t  c l e a r l y 
indicates the overall acceptance 
of operator certification in 
general ,  and of  the CCO 
practical examination process in 
particular,” as crane operators 
seek certification in meeting 
individual goals and company 
and state requirements.

Shown during a break between exams 
are (l to r): Joe Bob Williams, East 
Texas Crane Academy, Travis Moon (in 
the cab), and Bruce Reinstadler, Essex 
Crane Houston branch manager.
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A CAD practical test site layout is 
developed for every crane used for 
CCO practical exams

     The registration of the 1,000th CCO Practical 

Exam site is a milestone that clearly indicates 

the overall acceptance of operator certifi cation 

in general, and of the CCO Practical Examination 

process in particular.

Phillip Kinser, NCCCO manager of program development ”

“

act
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New all terrain and 
tower crane from MCG
Announced at the Intermat 
exhibition in Paris last month 
by Manitowoc Crane Group was 
a new 110 ton Grove all terrain 
crane, the four axle GMK4115. 
Deliveries are due to start in 
August.

It has a 170 foot six-section 
Megaform boom with the Twin-
Lock pinning system. A 32 
to 55 foot bi-fold swing away 
jib can be specifi ed as can two 
additional 16 foot inserts to 
give a maximum tip height of 
269 feet. Preliminary charts show 
it will pick 18 tons at 32 foot 
radius with 131 feet of boom and 
24 tons of counterweight, while 
with 7 tons of counterweight it will 

pick 15 tons, both through 
360 degrees. Powering 
the superstructure is 
a 110 kW (147.5 hp) 
Mercedes-Benz OM 904 

LA diesel.
On the carrier, standard is 8 x 6 

x 8 drive/steer with independent 
rear and crab steering and 8 x 8 
x 8 is optional. Power is from a 
295 kW (390 hp) Mercedes-
Benz engine driving through a 
Mercedes G240-16 transmission 
with 16 forward and two reverse 
gears and two stage transfer case. 
Th e GMK4115 is under 13 tons 
per axle on 16.00 R25 tires with 
6.9 tons of counterweight, swing 
away jib and 17 ton hook block. 
Up to 28.8 tons of counterweight 

can be carried. Also unveiled 
at Intermat was a new carrier 
cabin that will debut on the new 
GMK4115. Based on technology 
from the commercial vehicle 
industry, the new cab has an 
emphasis on operator comfort 
and has a streamlined form to 
reduce fuel consumption, among 
other benefi ts. 

Also announced at Intermat 
was the Potain MR 295 luffi  ng 
jib tower crane, which is available 
in three versions. Lifting capacity 
is up to 27.5 tons and maximum 
radius is 197 feet where 3 tons can 
be lifted.

Eight new Terex mobiles and crawlers
Five new mobile cranes and three 
new crawlers have been announced 
or shown by Terex Cranes. New 
from Terex-Demag in Germany 
will be the AC 100/4, a 110 ton 
capacity all terrain mobile crane 
on four axles. Th e new crane 
will have a fi ve section 164 foot 
pinned boom for a strong lifting 
chart. At a 32 foot radius with 
the boom fully extended, the 
preliminary chart shows it will lift 
13 tons. Maximum boom and jib 
combination will be 226 feet.

Expect to see this crane in iron 
next year at the Bauma exhibition 
in Germany and deliveries are 
scheduled to start in mid-2007.

Seen in iron for the fi rst time 
at the Intermat exhibition in 
Paris last month was the new 
TC 60L truck crane. Th e 
TC 60L is one of a four-model 
range – there are standard and long 
boom versions of the TC 40 and 
TC 60.

Terex-Bendini will launch three 

new telescopic crawlers this year. 
Production started in May of 
the TCC 45, and later this year 
the TCC 40 and the TCC 60 
will follow. Th e TCC 45 has a 
maximum lifting capacity of 
48 tons. Maximum boom length 
is 128 feet. Th e TCC 40 lifts 
44 tons and has a maximum 
main boom length of 88 feet. 
Like the TCC 45, it is aimed at 
customers in the petrochemical 
industry in booming regions like 
the Middle East.

Eartec Company has introduced 
the Digicom, a full duplex wireless 
system that provides simultaneous 
talk communications. The digital 
transceivers are not voice 
activated, and there are no buttons 
to push. To operate the system, the 
users must simply turn the units 
on and talk through the headsets 
just like on a regular telephone. 
The company says Digicoms are 
useful for workers who need to 
work with their hands – such as 
crane operators and crews on 
construction sites. Eartec offers a 
full line of headsets. No FCC license 
is required.

Wireless and 
hands free

Safer crane operation is the goal of Palfi nger’s new 
Integrated Stability Control (ISC) system, which 
assists crane operators in achieving a better degree of 
stability, even when working in cramped spaces. This 
new system is available for all Palfi nger cranes with 
hydraulically extendable outriggers.

Palfi nger’s ISC system is an all-in-one solution, 
allowing all the stabilizer legs to be controlled at three 
outrigger positions – retracted, half-extended and 
fully extended. The stabilizers can also be controlled 
– not under load and under load. The user can read the 
status of the stabilizers on a display panel.

The technical components of the ISC include a rotary 
transducer, a stabilizer support sensor system and the 
Paltronic 50, which handles the evaluation electronics.  

Palfi nger offers solution for stability control
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ONLINE
HELP

SEND YOUR
COMMENTS

VIEW
PURCHASES

CURRENCY
CONVERTER

EXIT BID
MODE

LOT:  829 Choice of 3
GROVE RT528C 28 TON ROUGHT TERRAIN CRANE

Logged in as Bidder #: 9056
Status: Connected
Currency: USD

Bidding Limit: $1,000,001

Purchases: $0

Remaining: $1,000,001

TURN AUDIO OFF AUDIO IS ON TURN VIDEO OFF VIDEO IS ON

s/n: 76887 

Cummins 6 cyl, hook
block, 70 ft 3 sec boom,
anti two-block, PAT DS350
LMI, 20.5x25

ADDITIONAL INFORMATION
AVAILABLE IN OFFICE

LOT: 829

828
829
830
831

Sold

To activate your bid button,
select lot(s) you wish to bid on

Choice of 3 Remaining

BID NOW

ASK: $82,500
Current High Bid: $80,000

High Bidder: 9026
 NL, MEXICO

BID
$82,500

Automatically Follow Current Lot
LOT Description S/N

828 GROVE RT528C 28 TON ROUGH TERRAIN CRANE 77088
829 GROVE RT528C 28 TON ROUGH TERRAIN CRANE 76887
830 GROVE RT528C ROUGH TERRAIN CRANE 71241
831 GROVE RT528C ROUGH TERRAIN CRANE 71250
832 LINK-BELT HSP8022C 22 TON 4X4X4 ROUGH TERRAIN CRANE 69120328
833 LORAIN LRT350D 35 TON ROUGH TERRAIN CRANE 90316
834 GROVE RT620S ROUGH TERRAIN CRANE 33865
835 GROVE RT 60 TON HYDRAULIC TRUCK CRANE 24151
836 P & H OMEGA 15 TON HYDRAULIC TRUCK CRANE 45778
837 P & H OMEGA T-650 HYDRAULIC TRUCK CRANE 52310
838 DROTT 7760 50 TON HYDRAULIC TRUCK CRANE 6255676
839 LINK-BELT HTC35 35 TON HYDRAULIC TRUCK CRANE 37G91340

Auctioneer’s Messages

Convert: USD

$82,500

€68,475

USD

EUR(approx.)

ASK:

rate is approximate

to EUR @ 0.83

Currency ConverterCurrency Converter

Please see our page 
in Markeplace, 

‘Equipment for Sale or Rent’
Page 55 
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WE WILL NOT BE SATISFIED
UNLESS YOU ARE

TEREX AT WORK.

The most diversified lifting capability in the world.

Terex Cranes offers an unparalleled range of lifting capabilities. Products include:

· mobile hydraulic cranes

· crawler and truck lattice boom cranes

· tower cranes

· rough terrain cranes

· truck cranes

· boom trucks

Terex offers customers across the globe, the highest return on invested capital,

with a broad range of world-class, high performance products for all demanding

applications. Terex brings a new level of product support to each product.

The company-wide commitment of providing best product value possible

includes providing the parts, training and service necessary to keep Terex products

operating productively.

Terex Cranes Wilmington Operations · Wilmington, NC · phone 910-395-8500 · www.terex-cranes.com · american@american-crane.com
Terex Cranes Waverly Operations · Waverly, IA · phone 319 352 3920 · www.terex-cranes.com · inquire@terexwaverly.com
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truck cranes

Calling
all taxis…

�

“One really good thing is we have enjoyed 
much success with our 30 ton truck crane,” 
says Dogotch, discussing the smaller end 
of the market. “And we even introduced it 
quietly, without a formal announcement. We 
have a substantial backlog for it already.”

By early next year Dogotch says Tadano will 
likely introduce a new model, probably a 90 
ton capacity truck crane. As an example of 
demand, he says he already has orders for the 
new unit “sight unseen, specs unknown.”

Backlog blues
Terex is in the same boat, with more orders 
than it can get out the door. A spokesperson 
says Terex is operating at full tilt, and that it 
does not have plans to release any new truck 
crane models until at least 2007.

Stevenson can empathize, fi rst hand. 
“Manufacturers can’t increase market share 
in Chicago land because they can’t deliver,” 
he says. “It’s a moot point. We ordered 17 

Chicago-based Stevenson Crane uses its Terex T340 truck 

crane to hoist trees and miscellaneous landscaping items 

for Christy Webber Landscapes. This summer, this project 

will be showcased on HGTV’s Landscapers’ Challenge, on a 

program featuring a homeowner’s rooftop garden

Two 40 ton capacity Terex truck cranes owned by Bigge 

Crane and Rigging, hoist a neon sign

I t is not often that you interview six people 
and all six say the same thing. But such is 
the case when you talk to crane industry 

professionals about the truck crane in North 
America

“Th e truck crane is the taxi cab of the 
industry,” says Ron Dogotch, vice president 
and general manager at Tadano, which 
produces four truck crane models, ranging in 
capacity from 30 to 80 tons.

“In terms of rentals, it’s a taxi cab for us,” says 
Dan Stevenson at Chicago-based Stevenson 
Crane Service.

“Th e biggest advantage of the truck crane 
is that we can operate it 24 hours a day, like 
a taxi cab,” says Rick Schroeder at Gatwood 
Crane Service, also in Chicago.

“It’s an especially good crane for the taxi jobs 
in the market,” says Doyle Bryant, director 
of new product development at Manitowoc 
Crane Group.

Manufacturers, dealers and crane operating 
companies concur that as a commodity in the 
general construction market, the truck crane 
is a hot one, mainly because it’s a machine 
that can produce billable hours quickly and 
effi  ciently, much like a taxi cab.

“Th e market for the truck crane has not 
cooled, not at all,” says Dogotch. “Th e biggest 
problem is the manufacturer deliveries are 
extended. Th ere is still pent up demand.”

In other words, backlogs on truck crane 
orders are still very far out, in some cases up to 
a year. Dogotch was reluctant to use the words, 
but fi nally conceded that manufacturers may 
be “sold out” of certain models, especially 
those in the higher capacities. Unfortunately, 
it’s a good problem to have, he says.

Truck cranes are likened to taxi 

cabs as a “get-the-job
done” crane that is once 

again experiencing a heyday. 

D.Ann Shiffl er reports�
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cranes in March of 05, and of those, maybe a 
half dozen were truck cranes. Th e fi rst one of 
them, a Terex truck crane, was just delivered 
last week.”

Stevenson, who noted that his wife Donna 
Stevenson owns and runs the crane rental 
side of the company, said that the demand for 
truck cranes is mainly due to replacement of 
older units. “We don’t see as many companies 
adding to their fl eets as much as replacing,” 
he says. “Th e used equipment market is very 
good. You can spin some of the older stuff .”

Admitting that any type of crane is in high 
demand right now, Stevenson says the truck 
crane is especially sought after because “you 
can get a lot of bang for the buck. With their 
mobility, with 94 feet of boom, that’s good 
capacity and road speed, they can be a taxi 
cab, a good rental machine,” he says. “With 
ours, we order all our truck cranes with the 
creature comforts, automatic transmission 
and air ride suspension.”

Stevenson’s fl eet of truck cranes ranges from 

40 to 75 ton capacities. Th e machines are 
used all over the region, sometimes “hitting as 
many as fi ve or six jobs with one truck crane 
in a day,” he says.

Occasionally, Stevenson will rent a truck 
crane for a two-day job, but no longer. “If they 
need it for more than a week, we will replace it 
with an RT,” he says.

American mainstay
With some 50 mobile cranes in its fl eet, 30 of 
which are truck cranes, and with such brands 
as Terex, Link-Belt and Grove, Gatwood Crane 
Service has also felt the backlog pinch.

“We took delivery of a Terex truck crane this 
week [mid May] that was ordered on May 
1, of 2005,” says Schroeder. “We have seven 
more Terex units coming and we have some 
National truck-mounted cranes coming.”

Truck cranes are a mainstay in the North 
American market for a number of reasons, 
Schroeder says, mainly because of the wide 
open spaces. MCG’s Bryant concurs.

“I think truck cranes in North America are a 
good product because of the distances we have 
to drive,” says Bryant. “We have a lot more 
areas to cover and wide open spaces between 
jobs.” 

Manitowoc sells four truck crane models 
and rumor has it MCG has a new model in 
its future. “We have plans, but we can’t talk 
about them,” Bryant says. “We are looking 
at updating, upgrading – suffi  ce it to say our 
truck crane line is not going to go away.”

Customers and dealers are pressuring 
manufacturers to produce a higher 
capacity truck crane that is still 
roadable and simple to operate. “We do hear 
wishes for a 100 ton to 120 ton truck crane,” 
says Bryant. “Th e market is talking about it.”

Dogotch concurs, implying that a bigger 
truck crane class is on the way.

“I wish I had a 100 to 120 ton class truck 
crane,” says Stevenson. “In this part of the 
country, we can travel two or three states and 
the road speeds are much better in a truck 
crane.”

Is bigger better?
But Ed Gatwood, vice president of Gatwood 
Crane Service, is concerned about the push for 
higher capacity units. “Th e biggest advantage 
of the truck crane is to keep the chassis at 
a width where we can operate it 24 hours a 
day,” he says. “Th at width is eight feet, six 
inches wide. With a 120 ton truck crane, I 
don’t think they could stay with that width. 
If it has a wider chassis, it will lose a lot of its 
advantages.”

� truck cranes

20 American Cranes & Transport  JUNE 2006

With a 90 ton capacity and a fi ve-section 140 foot boom, Link-Belt says its HTC 8690 has found strong acceptance in the 

higher end of the truck crane market
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Gatwood says that the Midwestern US is 
“weight sensitive” when it comes to cranes. 
“We are in a very weight sensitive market in 
Chicago because all of the DOTs and cities 
and counties have all found that they can get 
revenues for overweight loads and vehicles,” 
Gatwood says. “Because everyone is so weight 
sensitive, it has changed some purchasing 
habits. I don’t envision anything larger than a 
90 ton capacity truck crane will be on a chassis 
that will make them advantageous to move.”

Another attribute of the truck crane is its 
ease of operation, Bryant says. “Th ey are 
almost as low tech as a rough terrain crane,” 
he says. “If you can run an RT, you can run 
a truck crane. Now both ours and Link-Belt’s 
90 tonners are a little more complex than 
the smaller capacity truck cranes. And if the 
customers continue to demand more capacity 
and longer booms, we will probably start to 
see more complexity, especially when it comes 
to keeping them lighter.”

Worry fl ags
Link-Belt continues to off er more truck crane 
models and with more variations than other 

manufacturers, and the company has hinted 
that a new model truck crane will soon be 
available from the Lexington, KY-based 
company.

In an interview earlier this year, Link-
Belt vice president Bill Stramer said: “We 
have several new machines which we will be 
introducing in October 2006 at our Cranefest 
event. Currently we have in development new 
products in all product segments.”

A few years back, the truck crane market 
put up “worry fl ags” that perhaps the fancy 
and technologically advanced all-terrain 
crane would replace the truck crane in the 
American market. “As to the question of 
whether all terrain cranes will replace truck 
cranes in North America, my answer is ‘no 
way,’” says Stramer. “Th e landscape of North 
America demands that over the road cranes 
travel extreme distances between jobs. Truck 
cranes provide a much more cost-eff ective 
combination of initial investment and long-
term maintenance cost. As North American 
manufacturers have developed new truck 
cranes with reach and capacity specifi cations 
that are now comparable with the AT products, 

we have seen great success with the truck 
crane and a reduction in the AT performance 
in those classes.”

Th e only “worry fl ags” right now in the truck 
crane market are related to end-user costs – 
rental prices and gas prices.

“Th e rates are not where they should be as 
of right now,” says Gatwood. “Everyone keeps 
saying that prices should go up but you don’t 
see anyone doing it.”

Gatwood contends that even a $5 an hour 
rate increase is enough to swing a customer to 
go for the lower rate. “It’s very competitive,” he 
says. “Rates have gone up some. Th e number 
of crane rental companies has expanded. It’s a 
case of capitalism working.”

One also might think that rising fuel prices 
would aff ect the demand for truck cranes, 
which may get two to three miles to a gallon, 
Gatwood says. “Some companies are putting 
a fuel surcharge on truck cranes and some are 
just increasing their rates,” he says.

Bryant says that he hasn’t heard much talk 
“yet,” about fuel economy in cranes. “I would 
think it would have to get a good bit higher in 
fuel prices for that to start,” he says. act

Twin Grove TMS800E models owned by W.O. Grubb lift 36 

ton storage vats at the Port of Richmond in Virginia. The 

vats were transported to a Coors Brewery

Two Grove TMS760E truck cranes being used last year to 

erect a stage for a Rolling Stones concert in Virginia

Gatwood Crane Service took 

delivery of this new Terex T-335

in mid May
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Leading the way for the ALL Erection family of 

companies, Jack Swan is a conscientious and 

insightful crane industry professional. ACT reports 

interview �
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Having it ALL
W ith 27 locations throughout the 

Midwestern US and Canada, ALL 
Erection is among the largest and 

most active crane and equipment rental 
companies in the country. At the helm of 
the family owned company is Jack Swan, an 
industry mainstay who keeps a close eye on 
industry trends and issues, and whose opinions 
are valued, even by competitors.

ALL Erection also has one of the largest 

fl eets of equipment in the country with 
almost every brand of lifting equipment 
represented, including Grove, Manitowoc, 
Link-Belt, Lull, Gradall, Terex, Broderson, 
Shuttlelift, National, Peiner, Snorkel, JLG and 
Genie. Fittingly, ALL is a top customer for 
the gamut of equipment manufacturing 
companies marketing their products. And 
Swan is the guy to see.

We were able to catch up with Swan last 

month to discuss the state of the industry 
and to get his take on equipment costs, 
equipment demand, rental rates, safety and 
crane design.

New crane prices have increased 
substantially, with recent price 
hikes upwards to 20%. Are rental 
rates keeping up incrementally 
with price hikes on new machines? 
We have been able to get our rental rates 
up but it is well overdue. Th e rental rates 
dropped in 2002 as all other costs including 
labor, insurance and fuel rose. Now with 
the cost of equipment rising substantially, 
coupled with an increase in demand, it is 
allowing us to raise prices to help compensate 
for these increases.

What are the factors in setting 
competitive rental rates for cranes?
ALL Erection has many locations over a 
large area and we continually monitor the 
rental rates and our utilization. We have a 
very narrow management structure and can 
react quickly to changes in the market. Th e 
price of new equipment, labor, insurance and 
demand all help us determine pricing. Th ere is 
a surprising diff erence in rental rates between 
diff erent markets.

In your tenure in the industry, has 
the market for crane sales and 
rental been much better than it is 
today? If so when? 
I have never seen it as busy as it is in all 
phases – sales and rentals of all types of cranes. 
It has gotten very busy many times before, but 
now it seems as if every area of the world is 
looking for cranes, creating a huge demand.

What do you attribute this most 
recent boom to, in terms of 
demand?
Th ere is a huge amount of work in North 
America as well as the rest of the world. Th e 
manufacturers can’t keep up with the demand 
and this has created a big demand for used 
cranes. Th e US dollar being as weak as it is 
has also contributed to the demand for US 
product, both new and used. �

With 27 locations and one of the largest fl eets 
of cranes in the country, ALL Erection is a major 

player in the crane sales and rental market in 
the US and Canada

ACT 0606 Interview.indd 23ACT 0606 Interview.indd   23 22/05/2006 12:43:5222/05/2006   12:43:52



interview�

24

What are the major growth 
industries (in terms of demand for 
crane rental, sales, services, etc.)
Th e work is coming from all industries. We see 
demand in power, petrochemical, steel, heavy 
highway construction as well as commercial 
work. Th ere is a very large amount of work 
just beginning with power plants and in wind 
energy with all the windmills scheduled to be 
built. All of these things require a large amount 
of cranes.

How many cranes are in the 
ALL Erection fl eet? What’s the 
smallest capacity? What’s the 
largest capacity? 
It is hard to say as we are buying and selling 
cranes every day, and we haven’t had any reason 
to count them lately. I am quite sure that ALL 
has one of the largest, most modern, well-
maintained and diverse rental fl eets in North 
America. ALL rents and sells cranes including 

rough terrains, carry decks, hydraulic truck 
cranes, all terrains and crawlers and we have 
recently gotten into the tower crane business. 
We also have a rental fl eet of aerial lifts, reach 
forklifts and boom trucks, which we also sell. 
We provide cranes either bare or operated and 
maintained.

Our smallest crane is a Broderson IC20, 2.5 
ton and our largest is our Manitowoc 21000, 
which is a 1,000-ton crawler. We currently 
have four of these working in the US, all with 
Max-ers and luffi  ng jibs.

Describe your company’s “Safety 
Management System.”
Safety is a very important issue to us, as it is 
important to the welfare of our employees, 
their families and our customers. Each of our 
locations has its own safety manager 
who reports directly to his local 
manager as well as our corporate safety 
manager. We are constantly providing 
safety training to our employees and 
are striving to have all our operators 
with a CCO.

Over the past couple of years, 
manufacturers have introduced 
many new cranes to the 
market. What comes to mind as 
impressive?
Th ere isn’t any particular new crane that stands 
out above any other. All the manufacturers are 
continually supplying new products. As they do 
this they seem to get more technical requiring 
additional training. Today’s workforce must be 
better educated to maintain this equipment 
and comprehend all the information they 
require today to take care of the newer cranes.

I would like to see them simplify some of the 
equipment, which would make it easier and 
less expensive to maintain. All this technology 
is great when it works but it’s a nightmare 
when it doesn’t.

What’s next for ALL Erection? 
Any plans for expansion in other 
markets. Will the company remain 
privately held? 
ALL has a lot of good things on the horizon. 
Th ings are very busy and there are tremendous 
opportunities for those who are prepared for 
them. I feel that we have planned very well for 
the future. We have many new cranes, aerials, 
forklifts trucks and trailers on order that were 
ordered in the past year and they are coming 
in at a steady pace, which will help us take care 
of our customers’ demands. Th is will also allow 

American Cranes & Transport  JUNE 2006
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us to continue to update our equipment fl eet.
We are constantly looking for new markets 

but at this time any expansion will probably 
be internally, and not through acquisitions. 
Th ere are many companies that would like to 
sell out now but they think their businesses are 
like gold. Th ey might be right!

ALL has been family owned for over 40 

years and the ownership is committed to the 
business. I don’t see any ownership changes in 
the near future.

How does the company
distinguish itself in the market? 
ALL has complete service shop facilities at 
each of our 27 locations. We have complete 
support for our products to help keep our 
equipment up and running. We have our 
own hydraulic, electrical, fabrication and weld 
shops, which allows us to better control our 
repairs and maintenance.

ALL also has a large transportation fl eet to 
deliver our products to the customer where 
and when they need it. Our fl eet consists 
of approximately 240 tractors and 800 
trailers. Th is allows us control of our own 
transportation.

ALL is known for our large, well-maintained 
fl eet of equipment and our ability to get it to 
the job when required and support it when it 
is there. We are a very aggressive company, and 
in good times and bad we have continued to 
invest in our fl eet.

A high profi le person in the 
crane industry, you are known 
as insightful and shrewd. What’s 
your business philosophy? What’s 
your favorite part of your job? The 
worst part?

I prefer the word “insightful” over shrewd. 
Th at makes me sound like a crane salesman.

I feel that you should treat everyone fairly, 
including employees, suppliers and customers. 
If you do so, you will be treated fairly and 
will have loyalty returned. Th is is not always 
the way it works out, but it does more often 
than not. We have a lot of good employees 
who have spent the majority of their career at 
ALL. Most of our suppliers and customers 
do a large amount of repeat business with us 
because of the relationships we have developed 
over the years. 

I enjoy all the interesting people that I have 
met through this business. Th ere are a lot of 
good, interesting people including employees, 
customers and suppliers that I have gotten 
to know.

Th ere is probably something that is the 
worst part, but it keeps changing. It usually 
has something to do with moving equipment 
between these so called “United States,” 
which if you have tried to do that, you will 
realize in a hurry that there is nothing “united” 
about them.

What do you do to unwind after a 
long work week? Hobbies? Outside 
interests?
I enjoy spending time with family and friends. 
I like to boat, ski and snowmobile but I don’t 
spend much time at any. act

ALL Erection has been family owned and operated for 
more than 40 years

SHUTTLELIFT

R

R

YOUR PARTNER 
IN A 
BOOMING
BUSINESS

LIFTING CAPACITIES 
OF 8.5, 10.5, 15, 
18 & 20 US TONS

Leading the Way In Material Handling

For complete details and specifications 
on Carrydeck Industrial Cranes, 
or to learn about the full Shuttlelift line, 
contact your authorized dealer.  
Or contact us at:

Shuttlelift, Inc.
49 E. Yew St., P.O. Box 66
Sturgeon Bay, Wi 54235-0066 USA
Phone:  920-743-8650
FAX:  920-743-1522
E-mail:  sales@shuttlelift.com
Web-site:  www.shuttlelift.com
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T he multi-million dollar question put 
before citizens of St. Augustine, FL 
was simple. Do we condemn or repair 

the beautiful but crumbling historic Bridge 
of Lions which links the nation’s oldest city, 
founded by Spanish military forces in 1565, 
with the resort communities of Anastasia 
Island.

According to the Florida Department of 
Transportation, the Bridge of Lions was 
among the most threatened structures of the 
National Register of Historic Places. Th e 
graceful drawbridge arches some 1,545 feet 
across Matanzas Bay, linking tourists from the 
islands to the historic city of St. Augustine.

Resoundingly, the citizens of St. Augustine 
called for the rehabilitation of the beloved old 
structure which had served as a “backdrop for 
romance and artistic creativity in a city known 

Rehabilitating the historic Bridge of Lions in San 
Augustine, FL is a tedious and expensive process, but well worth the 

effort to extend the life of this beautiful old trestle. D.Ann Shiffl er reports

for its Old World charm,” according to the 
Florida DOT.

Th e fi ve-year, $76 million restoration project 
promises to preserve the Spanish Renaissance 
beauty of the bridge as well as incorporate 
safety and traffi  c improvements that will bring 
the structure into the 21st century. Virginia 
Beach, VA-based Tidewater Skanska won the 
contract for the project. 

A year after work commenced in the 
spring of 2005, the project is well under way 
with Tidewater Skanska crews building a 
replacement bridge that is set to be completed 
this fall. 

“In order for the bridge to stay on the 
National Register, we have to totally rehabilitate 

Compassionate
construction

Because the Bridge of Lions is a 

drawbridge and critical to marine 

traffi c, the replacement bridge will 

be a vertical lift span, instead of 

a drawbridge. In this position, it 

will provide a vertical clearance 

of 80 feet at the mean high water, 

accommodating the majority of 

marine craft that currently travel 

through the area

A drawbridge that links historic St. Augustine 

with the resort islands of Anastasia Island, the 

Bridge of Lions was completed in 1927
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were used in the clean-up in New York City 
after 9-11.”

After the temporary bridge is complete and 
traffi  c diverted to it this fall, the real rehab 
work on the Bridge of Lions will begin. 
According to the Florida DOT, the condition 
of the existing bridge warrants an extensive 
bridge rehabilitation that will blend with 
the ornate architecture of the existing bridge 
while maintaining current bridge design 
requirements.

Following is a summary of the major elements 
of the actual bridge rehab eff ort:
� Remove and replace all approach piers 

and associated foundations with piers 
designed for current scour and ship impact 
requirements. 

� Remove and replace abutments and 
associated foundations. 

� Rehabilitate bascule piers including all 
concrete surfaces, observation towers, and 
bearing seats. 

� Strengthen existing bascule pier 
foundation to increase load capacity and 
accommodate current scour and ship 
impact requirements. 

� Replace the superstructure and widen the 
travel lanes from 10 feet to 11 feet. 

� Remove, rehabilitate, and re-use approach 
span arched steel plate girders 

� Remove and replace existing bascule span 
steel framing and deck. 

� Replace existing handrails, light poles, and 
light fi xtures with elements similar to the 
original elements from 1927. 

� Replace the bascule machinery and all 
electrical components and wiring that 
operates the moveable span. 

� Provide a safety barrier between the edge 
of the travel lanes and sidewalk. 

� Replace the fender system to provide 
improved resistance to ship impacts. 

� Re-align the eastern approach roadway 
to provide a safer alignment for vehicular 
traffi  c. 

� Restore park approaches; create new 
gateway park on east approach; and 
enhance overall urban design. 

the old bridge,” says Laurie Sanderson, public 
information offi  cer. “To do this, it was decided 
to build a replacement bridge for temporary 
use.”

Th is spring crews were driving piles 
and placing the concrete supports for the 
replacement bridge. Th e beautiful old concrete 
lions stationed at the west end of the old 
bridge are set to be removed and placed into 
storage for safekeeping until they are restored 
to their original grandeur and replaced back in 
their old locations. Th e same will happen for 
the clay-tile roofed watch towers.

Several cranes are being utilized on the project, 
including three Manitowoc crawlers and a new 
Grove RT, according to Dave Glass, with Ring 
Power Crane, which is headquartered in St. 
Augustine and has locations throughout the 
Southeastern US. 

“We sold them a Grove 650 E RT for the 
project,” says Glass. “Another interesting thing 
about the cranes, two of the bigger Manitowocs act

Ring Power Crane of St. Augustine, FL recently sold a 

Grove 650 E RT to Tidewater Skanska for use on the 

restoration of the Bridge of Lions in San Augustine, FL

Well-known US bridge builder Tidewater 

Skanska won the fi ve-year, $76 million 

Bridge of Lions rehabilitation contract
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S tarting this month, the pirate ship 
Pieces of Eight can be seen sailing up 
and down the Virginia Beach coastline, 

off ering pirate voyages to adventure-seeking 
tourists. Back in March, the ship was launched 
in the ocean thanks to the lifting, rigging 
and transport expertise of crews from Miller 
Transfer and W.O. Grubb Crane 
Rental.

At 125,000 pounds, 65 feet 
long, 12 feet wide and 16 feet 
tall, the ship as an object to lift 
and transport would not be 
considered extraordinary, says 
Lynne Southcombe, rigging 
superintendent for W.O. Grubb.

“It certainly isn’t that big or 
heavy, and we were in a wide open 
area with no wires or trees,” says 
Southcombe. “It was a simple job, 
even though it was unusual.”

After the ship was completed at a Virginia 
Beach shipbuilding facility, the task at hand 
last spring was to get the craft from the 
shipyard onto a trailer where it would be 
backed down to the water front, and then 
lifted off  the trailer and placed into the water. 
Questions ranged from “does the boat have 
engineered lift points to will it fl oat once put 
in the water?”

Using a spreader bar system, Southcombe 
and his crew decided the best way to lift the 
boat was to use 12-inch wide straps in a basket 
confi guration. 

“Each one was good for 92,000 pounds,” 
says Southcombe. “We had plenty of rigging 
but the question was where do we place the 
straps to be able to pick it up level? We needed 
to keep from having 90,000 pounds on one 
strap and 20,000 pounds on the other.”

With no engineered lift points identifi ed, 
Southcombe fi gured the weight of the ship to 
be mainly in the center hull area, the location 
of the engines. Using a 200-ton capacity 
Demag AC535 for the lift, Southcombe says 
the crane was placed parallel to the boat, 
which was secured to a platform on which it 

Ship Ahoy!

Lifting, transporting and launching the Pieces of Eight
replica pirate ship for its maiden voyage was a task that 

crews from Miller Transfer and W.O. Grubb Crane Rental enjoyed. 

D.Ann Shiffl er reports

was built. Th e straps were placed around the 
hull and the platform, in order to lift both at 
once. Th e boat was swung about 180 degrees 
to place it on the trailer, Southcombe says.

Th e crane lifted the craft gently up a few 
feet off  the ground, to assure the straps were 
in the right place to keep it level. Southcombe 

Miller Transfer used an extendable tri-axle step trailer 

and a four-axle tractor to transport the vessel down a 

slope, about 500 yards to the dock

A 200-ton capacity Demag AC535 

owned by W.O. Grubb was used to 

lift the ship onto the trailer and off 

the trailer into the water

directed the operator to bring the boat back 
down and asked for one of the straps to be 
moved about six inches to better distribute 
the weight of the boat. It was then lifted and 
placed on a Miller Transfer trailer system.

“We used an extendable tri-axle step trailer 
and a four-axle tractor,” says Craig Smith, 
district sales manager for Miller Transfer, 
located in Norfolk, VA. “We secured the 
platform to the trailer using chains.”

Once secured on the trailer, the boat’s journey 
to the sea was quite short, no more than 500 
yards, Smith estimates. 

From that point, the Demag was again 
marshaled to lift the boat off  the trailer and 
set it in the water. Th is time the boat would 
be separated from the platform and the slings 
placed around the hull where Southcombe had 
previously marked for them to be placed.

Smith agrees that the project was not that 
diffi  cult, but that special care needed to be 
taken due to the investment the owners had in 
the brand new boat, which was commissioned 
for his tourist business. Th e owners were onsite 
to watch the launch and christen the ship.

“Everyone wishes the owners success,” Smith 
says. “It’s totally an entrepreneurial eff ort. Th e 
guy had sunk his life savings into this idea. But 
everyone seems to think it will do well.”

“It was a fun project because there is so 
much human interest in the project,” Smith 
says. “Everyone was so excited, especially the 
owners. She even came up and hugged the 
driver.” act
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Run With a
MEGA Winner
at Canterbury Park

2006 MEGA Utility Equipment Expo
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Canterbury Park • Shakopee, MN

For FREE guest registration or 
exhibiting information call 402-330-7227,

fax 402-330-7283,
e-mail MUEE2006@aol.com, 

web registration at www.megaexpo.org

Plan now to join us for:
• Two days of Expo, featuring the latest in utility 
      equipment and construction technology.
• Customer Appreciation Reception September 13

Visit our website to see a list of exhibitors!
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SC&RA Job of

Six companies were recognized for their work on 

complex jobs ranging from transporting an historic submarine from 

a river port to a museum in Italy to jacking up and rotating for repair 

a launch structure at Kennedy Space Center in Florida. ACT reports

T o say the least, the challenge was huge, 
awkward and full of pomp. Last summer, 
Fagioli PSC took on the task to move a 

Cold War era submarine from a port on the 
Cremona River to the Museum of Science 
and Technology in Milan, Italy.

The 11 day adventure was fraught with 
details, starting with the task of lifting the 
submarine, the Enrico Toti, out of the water 
and onto trailers for the trip to Milan. Fagioli 
used a 400 ton capacity gantry crane and 
a 400 ton LTM Liebherr to hoist the craft, 
which weighed close to 445 tons and was 
approximately 203 feet long, 10 feet wide 
and 23 feet high.

Secured on Fagioli’s 15 axle Cometto 
modular trailers, the submarine and its 
convoy painstakingly made the 58 mile trip 
mainly at night, all the time surrounded by 
the army, support vehicles and a throng of 
curious people who stayed up late to watch 
the strange “vehicle” pass through their towns 
and villages and eventually through the 
narrow, sometimes steep and often curvaceous 
streets of Milan.

Complicating the journey was the result 
of the publicity generated about the move 
of the Enrico Toti, with coverage from local 
papers to the New York Times, from Italian 
broadcasting to CNN. On the last night of 
its journey, besides the massive convoy, some 
200,000 onlookers followed the submarine 
into the Milan Centre.

Built during the height of the Cold War in 
1967, the submarine’s mission was to track 
Russian nuclear-propelled submarines. It 
was not until the late 1990s that the old 
underwater vessel was disarmed and retired. 
After years of discussion and overcoming 
a host of bureaucratic difficulties, it was 

decided the submarine would become 
a permanent exhibit at the Leonardo 
da Vinci Science and Technology 
Museum in Milan Centre.

Fagioli’s team of engineers planned 
the trip with care, aware of each 
obstacle they would face along the 
tedious route. A daily routine for 
the engineers was to disconnect and 
reconnect power lines and remove and 
re-install lamp posts and road signs.

Narrow streets were often hazardous, as 
were the 90 degree turns in some restricted 
areas. Among the obstacles:
� 1,312 feet of sidewalks
� 20 lamp posts that were removed and then 

re-installed
� 12 traffic lights that were removed and 

then re-installed
� Two railway lines which had to be stopped 

and wires cut
� Two subway line routes had to be stopped 

and re-routed
� Seven 90 degree turns, including one full 

U-turn.
Beyond all these challenges, safety was a 
primary consideration, especially in light of 

the publicity and the number of people along 
the route. Standard procedure for Fagioli on 
every job is to prepare a health and safety 
plan involving risk assessment, equipment 
inspection, hazardous conditions reports and 
environmental analysis reports.

“The numerous obstacles and difficulties 
to transport a 450 ton submarine into the 
heart of a big city had been studied several 
times thanks to pre-survey, collaboration with 
local authorities, engineering studies with 
computer aided design and the result was a 
perfect job without any trouble,” says Rudy 
Corbetta, marketing officer for Fagioli.

In all the project employed four engineers 
for 30 days and 11 people for 15 days 24/7 
for a total of 2,610 man hours.

Hotty Toti

�
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Moving Job of the Year: Fagioli PSC, Milan, Italy
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Moving:
FAGIOLI, for the 58 mile transport of the Enrico Toti submarine from Cremona River Port to the Museum of 
Science and Technology in Milan, Italy

Hauling more than 160,000 pounds (net):
EMMERT INTERNATIONAL, for the 2,900 mile transport of two exchange vessels from the Gulf Coast to 
Edmonton, Canada

Hauling less than 160,000 pounds (net):
EMMERT INTERNATIONAL, for transporting 66 gas pipe modules from Tyler, TX to Benton Harbor, MI

 the year awards

O ne continent, two countries and fi ve 
states for a total of 2,900 miles – these 
were the geographies that comprised 

the route that Emmert International charted 
to deliver two identical stacked 626,000 
pound heat exchangers simultaneously 
from Houston, TX to Edmonton, Alberta, 
Canada.

As one would imagine, the hardest part 
of this project took place months before 
the actual transport. “Our first step was to 
contact authorities in Alberta, Canada to see 
if our conceptual design and equipment could 
even be used in the Canadian province,” says 
Roy Emmert, vice president.

After two months of back and forth with 
authorities in Alberta, Emmert received 
approval for its route plan through Canada. 
Next, the team devised a route through 
the US. The plan would span 29 days and 
involve passing through the states of Texas, 
Oklahoma, Colorado, Wyoming, Montana, 
and on to Canada. The permitting process 
was complicated and required approval from 
scores of governmental entities involved along 
the route.

Emmert used custom-built wooden saddles 
to support the stacked heat exchangers. At 
a legal gross weight of 626,000 pounds, a 
height of 17 feet 6 inches, and a width of 
22 feet 6 inches, the trailer was designed 
and configured to 18 feet wide to meet US 
regulations.

But  that  wouldn’t 
work in Canada, where 
the standard for hauls 
is 14 feet wide. The 
Alberta Transportation 
Department accepted a 
design that was two feet 

wider than the norm. Once the stacked heat 
exchangers reached the Canadian border, 
Emmert modified the trailer’s frame and 
dolly system from 18 to 16 feet wide. To 
do this Emmert designed and built a frame 
that would allow the dollies to be moved 
inward two feet. Custom dolly steering bars 
were also installed during the configuration 
change to increase the stability of the trailer 
and the load.

According to Emmert, this may have been 
the first load that was ever approved and 
transported in Alberta using a 16 foot wide 
trailer configuration on dollies. The Emmert 
team presented to Canadian bridge engineers 
several stability drawings before convincing 
them 16 foot wide dollies were safe over the 
bridges. But Emmert International’s team 
never compromised on safety.

In addition to the logistics to meet 
governmental requirements, the route 
presented constant challenges, including 
rugged terrain, railroad crossings, steep grades, 
and sharp turns. Then 
there was the weather, 
ranging from 96 degrees  
F in the southern US 
to sub-zero – as low as 
minus 49 degrees F – in 
Canada. The convoy ran 
into two blizzards where 
visibility was low.

As if that was not 

enough, during the transport it was also 
crucial to maintain the nitrogen purge on 
the vessels, and the engines on the transport 
vehicles had to run continuously in the sub-
zero temperatures to keep the liquids and 
hydraulics from freezing. At the destination 
in Edmonton, the stacked heat exchangers 
were off-loaded to the client’s staging area. 
Emmert’s team estimated that the job 
required 800 hours of engineering and 1,500 
hours of planning and coordination for a 
total of 5,250 man-hours.

Hauling more than 160,000 pounds (net): Emmert International, Clackamas, OR

Extreme haul
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Emmert International moved 66 gas 
pipe modules from the manufacturer in 
Tyler, TX to a refi nery plant in Detroit, 

MI. After assessing the module weights and 
dimensions, the task was to determine a feasible 
route. With severe cold weather conditions in 
Michigan a prime consideration, Emmert 
had to work fast on planning, execution and 
completion.

The plan took shape, with the team 
determining that 52 of the 66 smaller 
modules (ranging from 12 to 14 
feet long and 78,000 to 122,000 
pounds) could be transported 1,730 
miles through Texas, Arkansas, 
Tennessee, Kentucky, Indiana and 
Michigan. These hauls were made 
using four-axle trucks with three-, 
four- and five-axle step deck stretch 
trailers. The remaining 14 modules, which 
were 16 feet 6 inches tall and 70 feet long, 
would be too tall to transport over the road 
due to the height restrictions.

Emmert devised a plan to transport the 

remaining modules to the 
Port of Houston, load them 
on barges and transport 
them via the Mississippi 
River through Chicago and 
on to Lake Michigan to 
Benton Harbor.

When  the  module s 
arrived at Benton Harbor, 
Emmert only had 10 days 
to get the modules across 

the state before weather restrictions went into 
effect. Once they were all off of the barge, 
they were loaded onto three and four-axle 
trucks with three-, four- and five-axle step 
deck stretch trailers. Scheduling was tight, 

and icy roads were an issue.
The state of Michigan gave Emmert 

special permission to use bucket trucks 
to lift overhead power lines out of the 
way for the loads to pass underneath. 

The planning for this job encompassed 
seven months, and required 150 hours of 
engineering and 200 hours of planning and 
coordination. Permits were required from six 
states, and man hours totaled 2,900.

Hauling less than 160,000 pounds (net): Emmert International, Clackamas, OR

Modules to Michigan

�
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Rigging job more than $750,000:
BARNHART, for lifting NASA’s Shuttle Launch Pads to aid work being done for corrosion control and steel 
reinforcement

Rigging job between $150,000 and $750,000:
BARNHART, for the replacement of two feedwater heaters in a coal fi red power plant in Sioux City, IA

Rigging job less than $150,000:
PSC CRANE & RIGGING, Ohio, for an 8 MW Wartsila Generator installation in an Indiana power plant

In preparation for Space Shuttle missions, 
NASA continues to complete several 
large-scale renovation projects at Kennedy 

Space Center at Cape Canaveral in Florida. In 
spring 2005 Barnhart was called on to assist 
with one of the more complicated projects on 
Launch Pad A.

The task was to lift up the launch facility 
structure so that other contractors could 
come in and reinforce the structure with 
additional steel and also complete corrosion 
treatment. After the restoration 
work was done Barnhart would 
come back in to lower and 
secure the facility back to its 
launch pad.

Barnhart engineers realized 
this assignment would require 
detailed and precise planning 
at every step. First of all, they 
would need to develop a lift 
plan for a structure that had 
never been weighed and in 
which engineered lift points 
had never been identified.

“Our three major concerns 
or considerations were actually 
applying the loads to the 
jacking locations determined 
by NASA,” explains Shaun 
Sipe, regional director at 
Barnhart. “They had chosen six points on the 
structure that needed to be lifted and we had 
to figure out how to get underneath those 
points.”

For the most part, the huge structure is 
a maze of pipes, steel and related support 
structures. “For each lift location there was a 
different challenge to physically getting to the 
location,” Sipe says.

Once the engineering team devised a way 
to transfer the load of the structure to the 
Barnhart jacks, the second challenge would 
be to spread the load to the launch pad 
foundation. NASA wasn’t sure the amount of 
load the foundation could take.

The third challenge for Barnhart’s team was 
deciding how to erect the lifting structure 

underneath NASA’s rotating structure. The 
structure being lifted can rotate around the 
launch pad, which meant that Barnhart’s 
lifting towers would need to have two 
elevations, one at 124 feet and one at 103 feet 
– a 21 foot difference between jacking points. 
The lifting tower structures would require 
two elevations, and using the rotational 
ability of the facility to make this happen.

“We asked NASA if we could use the 
rotational function, the ability to move 

the structure to its mated position where 
the Space Shuttle sits for launch, and at that 
location build the first floor of our tower,” 
Sipe explains. “Then we swung the structure 
over that floor and built the second floor, and  
once again, swinging it back over the second 
floor and the original tower.”

That plan worked, allowing Barnhart to use 
its Modular Lift Towers and hydraulic jacks 
to lift the structure so that crews could come 
in and do the necessary work.

Aside from the challenges of dealing with 
the labyrinth of duct work, piping and steel, 
Barnhart crews would also worry about high 
winds and lightning that prevailed in the 
spring. Sipe says that storms rolled through 
almost every afternoon, and if lightning was 

30 minutes away, they would 
shut down the job entirely. They 
had several days this would 
happen.

In addition, anytime there 
is work to be done on such 
an expensive, highly technical 
apparatus, there is added 
scrutiny and pressure. “There’s 
the unique value of  the 
structure,” explains Sipe. “It’s 
one of a kind, irreplaceable 
ba s i ca l l y  and ,  a l so ,  the 
application of our lift tower and 
a configuration using a jacking 

or shoring tower – that was a first for us. It 
was a first time application of the shoring 
tower but we hope will not be the last.”

By the time the job was complete Barnhart 
and NASA concluded that the weight of 
the structure was about 5 million pounds, 
although Barnhart only lifted about 2.5 
million pounds of the structure (around 
1,300 tons). The structure is roughly 170 feet 
high and more than an 80 foot radius.

Despite the complexity, Sipe says the 
job was completed without incident. “We 
basically went in and set up our system and 
once we lifted the launch facility and secured 
it, we left for two months and then came 
back when the work was done and took it all 
down.”

Rigging job more than $750,000: Barnhart, Mobile, AL

Launch pad lift and twist
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B uilding a better mousetrap is what 
engineers at Barnhart strive to do. 
When a prospective client presented 

them with a rigging plan to extract, replace 
and install two large scale feedwater heaters 
into a coal fi red power plant in Sioux City, IA 
last fall, Barnhart fi gured a way to do it easier 
and for less money.

Of course “easy” is a relative term when 
it comes to this particular project. Alan 
Barnhart, president, says the plan was quite 
complicated but was executed perfectly. By 
changing the original plan Barnhart was able 
to use a smaller crane than would have been 
needed if the job had been done the way the 
customer had originally specified. “Our plan 
reduced the cost of the job and allowed us to 
be more competitive,” he says.

Weighing in at some 80 tons each, the new 
feedwater heaters were 40 feet long and six 
feet in diameter. The old heaters that had 
to be extracted from the building were 

essentially the same size, maybe a bit heavier 
and a bit shorter.

The heaters had to be passed through a hole 
the customer made in the building. They were 
originally placed in the building during its 
construction, when the roof was off but, for 
several reasons, the roof could not be opened 
up for the replacement. An opening in the 
side of the building was the best option.

Initially, the customer proposed using a 
much higher capacity crane, one that would 
require about 80 truckloads to assemble and 
operate. “We had a large enough crane to do 
what they were proposing,” Barnhart explains. 
“But that was a very big crane with a very big 
price, so we asked the customer if we could 
propose some alternatives. We had our TC 
3000 close to the site, and after measuring 
the building and realizing we could move the 
heaters through the building, we came up 
with a system to bring the heaters out of the 
wall. This allowed us to be much closer and 

Rigging job between $150,000 and $750,000: Barnhart, Memphis, TN

The Heat was on

I n Indiana, you can almost always count on 
it being cold if not snowy in late November 
and early December. Both were the case 

when PSC Crane & Rigging accomplished 
a highly engineered rigging task that began 
with off -loading and transferring an 8 MW 
Wartsila generator from a rail car onto a nine-
line Goldhofer trailer and then hauling it one 
mile through the town of Rensselaer to the 
Indian Power Plant facility.

The generator weighed some 320,000 
pounds and measured 44 feet long, 10 
feet 10 inches wide and 14 feet 2 inches 
high. At the plant the real challenge began 
– offloading the generator and rotating it 
90 degrees to slide it into an opening in the 
building and then sliding it into position for 
the installation, which involved shimming 
of vibration mounts and final 
leveling to the manufacturer’s 
specifications.

Similar to threading a needle 
on a much larger scale, sliding 
the generator into the plant 
through a tight clearance proved 
to be an extraordinary rigging 
challenge. The generator was 

unloaded in the middle of the street and 
rotated 90 degrees in line with the opening 
in the brick façade of the building and then 
rigged inside the building onto the new 
concrete foundation. The existing opening in 
the brick façade of a little more than 10 feet 
wide had to be enlarged for the generator to 
safely pass through. A 13 foot wide area of 
grass in front of the brick façade opening had 
to be temporarily replaced with compacted 
gravel.

At the site the generator was lifted off 
the Goldhofer just outside of the building 
where it was to be installed. The rigging plan 
involved the use of a 500 ton J&R Lift-N-
Lock gantry system equipped with a 400 
ton J&R Power Rotator. The generator was 
suspended from the gantry with a spreader 

b a r  a r r angemen t 
using wire rope slings. 
Engineered lift points 
were supplied by the 
manufacturer.

Once the generator was lifted it had to be 
rotated 90 degrees to be set on an hydraulic 
slide rail system to slide it into the building. 
Once it cleared the building, it was jacked up 
to remove the slide rail system underneath it 
and to install the vibration mounts.

Randy Sever, vice president of operations, 
says the job went off without a hitch, even 
though a series of obstacles did change 
plans along the way. “This project was 
well thought out from the initial planning 
stages and carried through to project 
completion,” he says. “The planning, 

Rigging job less than $150,000: PSC Crane & Rigging, Piqua, OH

The dancing generator
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�Jobs of the Year

scheduling and utilization of state-of-the 
art rigging applications with respect to this 
project provided safe work practices for all 
our employees and overall jobsite safety. The 
rigging equipment selected in completing 
this project simplified the riggings tasks at 
hand and at the same time created an overall 
efficiency to the generator installation project 
schedule.

All total, the project required 578 man-
hours, including approximately 80 hours of 
project management and 20 hours of engineer 
designed lift and rigging planning. 

allowed us to use the TC 3000.”
Barnhart would use its 800 ton capacity 

Demag TC 3000 lattice boom truck crane 
to lift the old and new heaters. The flooring 
in the building presented a challenge and a 
system to spread the load had to be devised.

“There were many tight clearances to 
deal with, in some cases two inches or less,” 
explains Barnhart. “Once inside the building, 
we would use two systems, a light slide system 
and an air caster system.”

Barnhart’s new plan was less expensive but 
a bit more tedious. “We had to rotate the 
heaters in some very tight spaces.”

Barnhart was especially proud of the 
creativity and ingenuity 
used in the rigging plan for 
this job. “This job required 
innovation and adapting a 
rigging system to accomplish 
something we had never 
done before and that saved 
the customer time and 
money.”

Send me information

about SC&RA

membership today!

Send in this form today, call 703-698-0291,

or join online at www.scranet.org.

YES!

Only $395 for the first year 

Receive a FREE registration to an
SC&RA conference with more than
500 industry leaders.

Each week, get pertinent and timely
information about the economy,
permitting, regulations and safety.

Inclusion in the SC&RA Membership
Directory of over 1100 members.

Name__________________________

__________________________

Address________________________

________________________

Region/Country__________________

Phone__________________________

Fax ____________________________

Email ___________________________

Mail to: Specialized Carriers & Rigging Association

2750 Prosperity Ave. • Suite 620 • Fairfax, VA 22031

Fax to: 703-698-0297

Build your 
business and
expand your

network through
membership in 

the Specialized
Carriers & Rigging

Association.
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T his issue marks the fi rst anniversary of 
American Cranes & Transport (ACT). It 
has been a great fi rst year for SC&RA’s 

offi  cial domestic magazine.
Th e quality of this magazine refl ects 

SC&RA’s belief that, as an association, we 
really are in the communications business. It’s 
not enough to off er the best products, services 
and events concerning such important areas 
as safety, insurance and risk management, 
government aff airs, management, labor 
relations, international trade and industry 
recognition. Unless we clearly communicate 
who we are, what we have accomplished, and 
how we are working to advance the membership 
and the industry, we have failed in one of our 
core missions.

Several years ago, we realized the need to 
greatly enhance SC&RA’s communications 
program to bolster credibility, recruit and retain 
members, promote programs and services, and 
otherwise nurture an organization that wanted 
and deserved a commitment to excellence. 
Building on the tradition established by our 
quality weekly newsletter, we sought to greatly 
improve upon our monthly publication.

Th e search led us to KHL Group, which 
already had earned a reputation for objective 
reporting of the global crane and general 
construction business and all of its components. 
In January 2004, SC&RA established its 
partnership with KHL, choosing International 
Cranes and Specialized Transport (IC&ST) to 
become the association’s offi  cial magazine. 

SC&RA members throughout the world 
have been very well-served by IC&ST. Readers 
and advertisers alike greatly appreciate this 
well-designed magazine that is always packed 
with independent, in-depth articles.

We soon recognized the opportunity to further 
strengthen communications in the North 
American market through the publication 
of an entirely new KHL magazine, American 
Cranes & Transport. Th is magazine already has 
exceeded our high expectations. 

Today, it is much bigger and better than 

earlier editions. In the beginning, ACT 
typically ran 68 pages. In April, it hit 100 
pages for the fi rst time. KHL works very hard 
to ensure ACT is a magazine that members 
will want to read from cover to cover before 
placing in the lobby for visitors to peruse.  

From the beginning, KHL has been very 
responsive to the needs of both SC&RA 
members and staff . Indeed, much of the 
direction for the magazine comes from 
the members themselves. Joining KHL 
and SC&RA on the KHL Group Editorial 
Advisory Board are: Daniel R. Barclay of Dan 
Barclay, Inc.; Butch Odegaard of Trail King 
Industries, Inc.; Ingo Schiller of Liebherr 
Cranes, Inc.; Terry Young of Install, Inc.; John 
Ward of All States Freight Systems; George 
Young of George Young Company; Scott 
Bragg of Bragg Crane Service; Bill Stramer of 
Link-Belt Construction Equipment Company; 
Toni Sabia of Transport Systems and Products, 
Inc.; Michael Battaini of Sheedy Drayage Co.; 
Gary Stang of Anderson Trucking Service, Inc.; 
and Larry Bryce, Manitowoc Crane Group. 
Th is board’s behind-the-scenes support has 
been invaluable. 

During SC&RA’s recent annual conference in 
Hilton Head Island, SC, the Editorial Advisory 
Board had the opportunity to sit down with 
the KHL USA staff  to review ACT’s progress 
and establish a course for the second year of 
publishing. Although KHL editorial and 
advertising staff  members left the meeting with 
a long list of goals to pursue over the next year, 
they were encouraged by the positive feedback 
from the advisory board.  

While pleased, thus far, with the magazine, 
we expect even greater accomplishments as 
SC&RA and KHL charge ahead.

Joel Dandrea, executive vice president

First year 
review

Ultimately, SC&RA is in the communications
business, and its two offi cial magazines, International Cranes 

and Specialized Transport and American Cranes & Transport, help 

the association achieve many of its core missions
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B.D. Ralls, president, Statewide-Nationwide 
Bucket Truck Escorts, Houston, TX:

Joe Creamons, regional sales manager, 
Construction & Transportation Equipment 
Finance division, Center Capital Corp., 
Jacksonville, FL:

Mike Wardzinski, manager, Buchanan 
Hauling & Rigging, Inc., Trafford, PA:

Kim J. Berrian, senior vice president, 
Berrian Insurance Group, Inc., Englewood, CO:

I was very impressed with the conference all the way through. The program, 
the leadership, the educational sessions – they were all excellent. It was 
all new to me, and I learned a lot. I met many very fi ne executives, including 

some we had already done business with. Jim White, who was SC&RA 
chairman, and his wife Ginger, gave us a lot of pointers about our business. And 
Jerry Thomsen, who was fi nishing up as president, was a super guide who took 
me around and introduced me to folks. When you have that type of introduction, it 
has to have a profound impact. The other thing that was very impressive was the 
SC&RA staff. They were helpful in every regard.

news �
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First timers to the SC&RA annual conference give the 

week-long event a thumbs up. Terry White reports The
wrap-up
M ore than 540 registered 

attendees from nine 
nations were given 

an outstanding opportunity to 
partake of a fi ve-day program 
full of energizing educational, 
recreational and social events 
during the SC&RA Annual 

Conference, April 25-29.
Contributing greatly to the 

overall impact were the luxurious 
facilities, fine dining and ocean 
views throughout The Westin 
Resort, Hilton Head Island, SC.

Attendees stretched their 
minds through presentations 
by six world-class speakers; 54 
Product Fair exhibits; more than 
a dozen board, committee and 
task force meetings; and Rigging 
and Hauling Job of the Year 

presentations. They exercised 
their bodies with golf and tennis 

tournaments, the CCO 5K Run/
Walk along the beach, and visits 
to the full-service health club. 
Then they wound down in the 
evenings with classy receptions 
and dinners.    

As always, the annual conference 
was a time for attendees to build 
both personal and professional 
relationships. In many cases, the 
networking extended well beyond 
scheduled events.

For  about  50  f i r s t - t ime 
attendees, the annual conference 
also provided a great way to 
become more aware of some 
of the many benefits made 
possible by their membership in 
SC&RA. In return, these first-
timers brought fresh perspectives 
and vo ice s  to  the  event . 
Afterwards, four of them offered 
reviews.  

B.D. Ralls and his wife Edith meet fellow 

SC&RA members during the First-timers 

reception

First-timer Kim Berrian (left) stepped 

forward to help opening session speaker 

Bob Gray demonstrate the “Turbo-charged 

Brain”

Mike Wardzinski chats with SC&RA’s 

newsletter editor and American Cranes & 
Transport contributing editor Terry White

act

       Mark your calendar now for 
the 2007 Annual Conference, April 
10-14, at The Westin La Cantera 
Resort, approximately 15 miles 
from the heart of downtown San 
Antonio, Texas and the historic 
Riverwalk.

e

“

”
I can honestly say it was very worthwhile and benefi cial to go. I’ve been 
at it 22-½ years, so I’ve been to a lot of shows. Some of them are so big 
it’s just ridiculous. The SC&RA annual conference really is the perfect 

size. There were some very good opportunities to meet some end users and 
decisionmakers throughout the whole meeting – from the golf outing to the 
Products Fair. I picked up a lot of cards of owners and CFOs, and I’ve followed 
up with all of them. I look forward to the annual conference next year.

“
”

The annual conference was very informative. I saw all the educational 
sessions and went to the Truck Permit Policy Task Force, the 
Transportation Group Safety Committee, and the Annual Membership & 

Board of Directors Meetings. Those groups have a lot on their plate. I was 
especially impressed with how the association was dealing with all the heavy 
hauling permit issues. I had a good time and met a lot of nice, helpful people. 
I hope to go to San Antonio next year.

“
”

Overall, the experience was wonderful. It was great coming face-to-face 
with our policyholders, and we were encouraged that others we talked 
with were wide open to hearing about what our new program offered. 

We had been a member for about 14 months, but I feel like the annual 
conference has helped me understand and appreciate SC&RA much more. I 
learned a lot from the special sessions as well, particularly Bob Gray’s session 
on building total recall. I’ve already put him in contact with some of my old 
associates.

“

”
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M any crane, rigging, heavy 
haul and transport 
companies have liability 

deductibles that range anywhere 
from $10,000 to $25,000. 
Th is creates some complicated 
scenarios when what seems to be a 
minor property damage or bodily 
injury loss occurs. 

Take for example the case of 
XYZ Crane, who is working at a 
jobsite in a residential area setting 
trusses. The operator is flying a 
truss when the rigging breaks, 
and the truss falls onto a willow 
tree. The contractor the crane 

company is working for says not 
to worry about it, that they will 
take care of the damage. After all, 
it is a willow tree. How much can 
that really cost to replace?

Months later, the contractor 
has not taken care of the damage, 
and a lawsuit is filed against XYZ 
Crane, asserting over $12,000 
in damages for the replacement 
of the tree. The crane company, 
bel ieving that  the general 
contractor would be picking up 
the tab for the damage, never 
submitted a claim to its carrier. 

Another variation could occur 
with a simple road hazard liability 
claim. A crane or a heavy hauler 
gets into a minor fender bender 
with a car, and the company’s 
driver is at fault. The car that is 
hit sustains only minor damage, 
and at the accident scene, the 
driver of the car says that no 
one in the car is injured. The 
company, thinking that the loss 
is below their deductible, offers to 
pay for the damage to the vehicle. 
A couple weeks or months later, 

the driver of the car gets an 
attorney and presents damages in 
the amount of $20,000 for soft 
tissue injuries and $5,000 for the 
car damage. 

Notify your carrier
The question then becomes what 
is the best protocol to follow when 
losses like these occur. Prompt 
notice to your carrier is crucial, 
even if the property damage or 
bodily injury alleged is below the 
deductible. Notice serves many 
purposes. First, it takes away 
an insurance company’s ability 
to assert late notice of a claim as 
a policy defense to a later filed 
lawsuit. In addition, the prompt 
notice will allow your insurer to 
determine if any investigation 
into the loss is needed. Also, if 
the insurer is notified before the 
company makes a payout, it will 
be unable to assert voluntary 
payment as a defense to coverage. 

Lastly, if it is determined that 
the insured wants to pay for the 
claim out of pocket, he can have 
the assistance of the carrier or 
claims adjuster in getting both 
property damage and bodily 
injury releases either at the scene 
of the accident or close in time 
afterward. Often times, when a 
company makes a payment on a 
claim that is below the deductible, 
this step of getting releases isn’t 
taken, which can open the insured 
up to additional liability. 

While some companies would 
rather pay these low value claims 
themselves, others will always 
submit the claims to their 
carriers. The claims adjuster then 
pays the claim (whether it be 
above or below the deductible) 

Deductible
issues

What is the best protocol to follow when seemingly 

minor losses occur? Kevin Cunningham reports

and then looks to the insured for 
reimbursement of the deductible. 
Sometimes, this process runs 
very smoothly, but often times, 
it takes a lot of effort to get an 
insured to part with their money. 
If an insured does not pay its 
deductible, it is possible that a 
legal battle will ensue. 

One of the reasons an insured 
may refuse to pay its deductible is 
on the basis that the insured was 
not liable for the loss, or there 
is no coverage under the policy 
for the alleged loss. This raises 
the issue of the insurer’s ability 
to settle claims when the insured 
does not believe he is at fault for 
the loss. For example, in Boral 
Industries v. Continental Casualty 
Co., an insurer settled a claim 
below the insured’s deductible, 
and sought reimbursement from 
the insured for the payment. 
The company contended that 
there was no coverage under its 
insurance policy for the loss and 
the carrier settled in bad faith, 
relieving the company of having 
to pay its deductible. 

Good sense
Typically, claims for bad faith 
against an insurance company 
result from failing to settle a 
claim within the policy limits, so 
when a suit alleging bad faith for 
settling a claim results, the court 
has to take an entirely different 
approach. The court in Boral 
noted that the insurance policy 
contained an unencumbered 
right to settle claims, such that 
the insured was on the hook for 
the deductible. The court also 
stated that since the insured was a 
corporate entity, it had the ability 

Notifying your carrier, even in the event of a seemingly small loss that is below 
the deductible, is crucial for the following reasons:
� Notice served takes away an insurance company’s ability to assert late notice 

of a claim as a policy defense to a later fi led lawsuit. 
� Prompt notice will allow your insurer to determine if any investigation into 

the loss is needed. 
� If the insurer is notifi ed before the company makes a payout, it will be unable 

to assert voluntary payment as a defense to coverage. 
� With prompt notice, the insured has the assistance of the carrier or claims 

adjuster in getting both property damage and bodily injury releases either at 
the scene of the accident or close in time afterward, (even if it ends up that 
the insured pays for the claim out of pocket.) Often, when payments are made 
on claims that are below the deductible, the step of getting releases isn’t 
take, which can open the insured up to additional liability.

prompt notice!
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to negotiate with the carrier on 
the settlement provision in the 
policy. Most policies do contain 
a provision that allows the carrier 
to settle claims despite what the 
insured views as lack of liability 
or lack of coverage, and, as this 
court noted, when this happens 
the insured must still pay its 
deductible. 

Of course, a carrier or claims 
adjuster’s good business sense 
should indicate that they should 
keep the insured in the loop 
regarding the possible settlement 
of any claim, however, that does 

KEVIN CUNNINGHAM, 
president, chief executive 
offi cer of TurnKey 
Specialty Insurance 
Services (TSIS), 
formerly Special Risks 
Services Group. TSIS is 
the exclusive program 
underwriter/administrator

of the SC&RA Member Insurance 
and Risk Management Program, 
providing insurance options 
to SC&RA members’ agents/
brokers. TSIS can be reached at: 
info@specialriskservices.com

about the authore
not necessarily mean that the 
insured’s consent is needed to 
settle a claim. 

However, all these problems 
can be avoided if you are able 
to develop a good working 
relationship with your carrier and 
with their claims adjusters. For 
example, an accident occurs as 
XYZ Crane is driving to a jobsite. 
A car rear-ends the crane at a 
stoplight after failing to brake. 

The car asserts that the crane 
stopped too fast. The driver of the 
car claims soft tissue injuries and 
damage to their car in the amount 
of $8,000. In this scenario, XYZ 
Crane is faced with a few options, 
some of which are better than 
others. First, it can recognize its 
lack of liability for the accident 
and refuse to pay a claim and 
refuse to alert its carrier, which is 
not the best option, considering 
the litigious nature of our society. 
The driver will most certainly 
bring suit against XYZ Crane. 

The next option is for XYZ 
Crane to pay the damage out 
of pocket, as it is below the 
deductible. Again, this may not be 
the best option, especially when act

there is very questionable liability. 
In addition, if XYZ Crane pays 
without getting a release from the 
driver of the car, more problems 
can result for XYZ Crane, such 
as the driver attempting to sue for 
more money. 

The best option in this scenario 
would be to contact your 
insurance carrier immediately, 
who will be able to solidify 
liability defenses from a scene 
investigation, and if they are 
qualified, will recognize that 
the claim is not one that should 
be paid. 

Many typical claims adjusters 
will be willing to pay a claim 
of this sort, just to get it off 
of their desk. Therefore, it is 
important that you stress to them 
your position, and this open 
communication may bring the 
issue to a mutually beneficial 
resolution. 

Teamwork pays
In the insurance world, it is 
not only important to have a 
company that will pay the claims 
that need to be paid, but also will 
not pay the claims that should 

risk management �

not be paid. Also, qualified claims 
adjusters will recognize that when 
a claim comes in that is below 
deductible, there is still a need 
for their assistance. A qualified 
claims adjuster will not just refer 
the claim back to the insured 
for them to deal with because 
it is below the deductible. He 
will become actively involved 
in assisting the insured in any 
way possible, even if the insured 
decides to pay the claim himself. 
A qualified claims handler will 
also recognize the need for a 
coverage opinion in the event that 
there is questionable coverage; he 
will not just pay the loss. 

While money is the bottom 
line when it comes to insurance, 
claims handling affects this 
bottom line. Your company 
should only pay for claims 
it is liable for, and teaming up 
with a carrier that understands 
that is important. Otherwise, 
insult can be added to injury by 
your company having to pay a 
deductible for the settlement of 
a claim by your carrier that 
should not have been settled in 
the first place.    
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2006
Mega Utility Show
September 13 – 14, 2006
Shakopee, MN
muee2006@aol.com

SC&RA Crane & Rigging 
Workshop

September 21 – 23, 2006
Sheraton Atlanta
Atlanta, GA
www.scranet.org

Associated Wire Rope 
Fabricators
October 22 – 25, 2006
Westin Riverwalk
San Antonio, TX
www.awrf.org

2007
Associated Equipment 
Distributors
January 16 – 18, 2007
Las Vegas, NV
www.aed.net

World of Concrete 
January 23 – 26, 2007
Las Vegas, NV
www.worldofconcrete.com

SC&RA Transportation 
Symposium

March 8 – 10, 2007
Orlando, FL
www.scranet.org
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� people and events events diary�

2006
Bauma China
November 21 – 24, 2006
Shanghai, China
Ph: (Germany) +49 89 94 92 07 20
www.bauma-china.com

2007
Bauma Munich
April 23 – 29, 2007
Munich, Germany
www.bauma-germany.com

� international diary

DAVID BAXTER has been appointed 
director of North American 
marketing and market development 
at JLG 
Industries,
reporting to 
Craig Paylor, 
senior vice 
president North 
American sales, 
marketing
and customer 
support.

David earned a Bachelor of 
Science degree in marketing from 
California State University, Fresno 
and a MBA from the University of 
Georgia. He is a certifi ed 6 Sigma 
Green Belt.

ac

At is annual conference in April in Hilton Head, SC, the Specialized Carriers & 
Rigging Association announced its new offi cers for 2006-2007. They are: chairman 
JERRY THOMSEN, Trail King Industries, Inc., Mitchell, SD; president, Doug Williams, 
Buckner HeavyLift Cranes, Graham, NC; vice president, JOHN WARD, All States 
Freight Systems, Twinsburg, OH; treasurer, JAMES VITEZ, KMX International, 
Hamburg, PA; and assistant treasurer, RANDALL GODDARD, Atlas Industrial 
Contractors, Ltd., Columbus, OH.

Group chairmen include:  Allied Industries Group chairman, BUTCH ODEGAARD,
Trail King Industries, Inc., Mitchell, SD; Crane & Rigging Group chairman, KEVIN
JOHNSTON, J&R Engineering Co., Inc., Mukwonago, WI; Ladies Group chairwoman, 
STEPHANIE BRAGG, Bragg Crane Service, Long Beach, CA and Transportation Group 
chairman, PAUL LEFEBVRE, LeFebvre & Sons, Inc., Elk River, MN.

New SC&R Foundation offi cers are president, JOE BOB JOYCE, Joyce Crane; vice 
president,  DOUG MILLER, DEM & Associates; and treasurer, GEORGE YOUNG, George 
Young Company. 

SC&RA names new offi cers

Gavel exchange between former 

president Jerry Thomsen, right, and new 

president Doug Williams at the closing 

dinner at the SC&RA conference in 

Hilton Head, SC

Mani towoc  Crane  Group 
engineering manager Robert 

Satori is the 2006 
winner of the ASABE 
(American Society 
of Agricultural and 
Biological Engineers) 
Wisconsin Section 
Yo u n g  E n g i n e e r 
Award. The selection 
committee’s decision 
was unanimous, even 

though there was strong praise for 
the entire slate of nominees. The 
award announcement was made 
at the ASABE Wisconsin Section 
meeting in Oshkosh, WI in late 
March.    

Satori manages a group of 
15 engineers in the design and 

John Churchfield has succeeded 
Bill Golla as president of Bridon 
American Corporat ion.  In 
his new role, Churchfield will 
oversee Bridon’s approach to the 
deployment of lean thinking, 
ensuring the company will 
continue to improve the services 
it provides to its customers 
worldwide, the company said.

Golla, who has worked for 
Bridon American for 32 years, 
is planning to retire at the end 
of 2006. Until that time he 
will serve as vice president of 
special projects.

A l s o  B r i d o n  A m e r i c a n 
announces the appointment of 
Dave Henninger as wire rope 
engineer, reporting directly to 
David Sleightholm, technical 
d i rector.  Pr ior  to  jo ining 
Bridon, Henninger worked 
for Arcos Alloys and Paulsen 
Wire Rope.

 

Bridon names new 
president, engineer

act

act

analysis of crawler and mobile 
cranes. In addition to his day-
to-day responsibilities, Satori has 
been active in the recruitment 
and mentoring of graduate 
engineers with the company. He 
has worked with the company’s 
human resources department to 
recruit a high school intern and 
has promoted engineering and 
science as a career path at a local 
middle school. 

Satori began his engineering 
career after graduating with a BS 
degree in agricultural engineering 
f r o m  t h e  Un i v e r s i t y  o f 
Wisconsin-Madison. He worked 
as a production engineer and 
supervisor before joining MCG 
as a mechanical engineer in 1999. 

Smith joins TurnKey 

Former OSHA safety official 
Billy Smith has joined TurnKey 
Specialty Insurance Services, 
Inc. as vice president of risk 
mitigation, reporting to Tim 
Conlon. With more than 25 
years in the industry, Smith is 
responsible for loss control and 
risk mitigation strategies. 

Prior to joining TurnKey, Smith 
worked at the US Department 
of Labor, Maxim Crane Works 
and the International Union of 
Operating Engineers. Smith will 
be Chicago-based and will work 
remotely from Maryland.  

Next WOA in Atlanta

The next World of Asphalt show 
and conference will be held March 
19-22, 2007 at the Georgia 
International Convention Center 
in Atlanta, GA. World of Asphalt 
is the only industry-focused 
event targeting the business 
and professional development 
needs of asphalt, highway and 
maintenance professionals from 
companies large to small. For 
more information contact World 
of Asphalt: phone 800-867-6060 
(toll free) or 414-298-4150, fax 
414-272-2672, or online at www.
worldofasphalt.com.  act act

Link-Belt Construction Equipment president CHUCK MARTZ was recently named 
chairman of the ConExpo-ConAgg 2008 Exposition which will be held March 
11-15 in Las Vegas, NV.

ConExpo-ConAgg is held every three years and will likely be the largest 
international show and equipment display for the construction industry 
in 2008. Martz will lead a show management board of volunteer business 
executives comprising both exhibitors and attendees.

Martz to chair ConExpo

He quickly rose through the 
ranks, promoted to staff project 
engineer in 2001 and engineering 
manager in 2002. Satori earned 
a Masters of Engineering at the 
University of Wisconsin-Madison 
in 2004, and is a certified 6 Sigma 
Green Belt. 

MCG’s Satori recognized as top engineer

Baxter takes on 
new role at JLG
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F R E E  S U B S C R I P T I O N  R E Q U E S T  F O R M  

What is your business/industry? 
(Please check one box only) 

1 ■ ■  Construction contractor/Consultant

2 ■ ■  Crane and heavy equipment rental

3 ■ ■  Specialized transportation

4 ■ ■  Dockside/Offshore

5 ■ ■  Utility

6 ■ ■  Manufacturer of lifting and transport equipment

7 ■  ■ Other industry

8 ■ ■  Distributor

9 ■ ■  Other (please state)

What type of equipment/products/
services do you purchase, specify, 
use or sell? 
(Please check applicable boxes) 

■■   Mobile cranes

■■  Truck cranes

■■   Crawler cranes

■■  Tower cranes

■■   Boom trucks/Loader cranes

■■   Rigger trucks

■■   Hydraulic gantries

■■   Dockside/Offshore cranes

■■   Specialized transport

■■   Telehandlers

■■   Safety/Training

■■   Rigging hardware

■■   Components

■■   None of the above

■■   Other (please state)

What is the annual sales of 
your company?

■■  Under $1 million ■■  $1-3 million

■■  $3-5 million ■■  $5-20 million

■■  $20-100 million ■■  Over $100 million

Does your company purchase used 
lifting equipment?

■■    Yes        ■■    No

(BLOCK CAPITALS PLEASE)

Name     Job title

Company

Address

City    State   Zip code

E-mail:  (must be completed to receive the digital issue) 

Ph:       Fax:

Do you wish to receive/continue to receive 

American Cranes and Transport each month?

■■ Yes     ■■ No

Please specify your preferred FREE version:

■■ Digital issue sent to you via e-mail on the day of 

publication (please supply E-mail address)

■■ Printed issue  
■■ Both digital and paper issues  

Signature

Date

To receive your FREE copy of ACT each month you must complete the box to the left and the 
section below and fax it to: 301-654-2183 or send it to: The Circulation Manager, 
American Cranes and Transport, KHL Group, 4720 Rosedale Avenue, Suite 801, Bethesda, MD 20814.

FAX BACK ON 301-654-2183 or REGISTER ONLINE AT www.khl.com/act/register

J U N E  2 0 0 6    

The publisher reserves the right to only process and 
acknowledge complete forms and to send magazines 
to those individuals who meet the publication’s terms 
of control. From time to time, KHL may allow reputable 
companies to send you information by mail, telephone 
or E-mail which may be of interest to you: 
please check the box if you prefer not to receive it.  ■■  

KHL also publishes International Construction, 
International Cranes & Specialized Transport, 
Construction Europe, Access International, 
Demolition & Recycling International, International 
Rental News, and Plant and Works Engineering. 
Visit www.khl.com for further information. 
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PRODUCTS, PARTS & ACCESSORIES: operational aids; 
communication systems; components; controls; software; crane 
mats and outrigger pads; engines; transmissions; hydraulics; 
jacks; attachments; personnel baskets; rigging; rollers; slings; 
tires; winches; wire rope; batteries; braking systems; and new, 
used and refurbished parts.

EQUIPMENT FOR SALE OR RENT: Top sales and rental suppliers 
for the North American crane and specialized transport markets 
advertise their equipment here.

In CRANE & LIFTING SERVICES: certification, financing, insurance, 
rigging jobs, training, and recruitment.

products, parts & accessories

equipment for sale or rent

crane & lifting services

42

55

69

TRANSPORT AND HEAVY HAUL: services for oversize and 
overweight loads including escort services, heavy haulage, 
transportation permitting services, pilot cars, international 
freight and shipping.

transport & heavy haul
72

Call BEV O’DELL at 816-578-5689 or 
e-mail her at bev.odell@khl.com to place your ad to help sell 
your products, equipment, crane & lifting services, and transport 
and heavy haul needs. 

☎

American Cranes & Transport strives to exceed the 

expectations of our readers through cutting edge 

editorial and high quality design. An additional bonus 

is our comprehensive Marketplace section, 

a proven and valuable resource for construction 

industry and transport and heavy haul professionals 

seeking the information and the contacts they 

need to do their jobs better, safer and more cost 

effectively! ACT’s marketplace section is now divided 

into four sections: 

marketplace

$

marketplace

Second To None.

Corporate Offi ce: 1240 North Harvard • Tulsa, OK USA
Toll Free Telephone: 800-331-5460 • Fax: 918-834-0984

www.gunnebojohnson.com
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products, parts & accessories

Cranesmart Systems manufactures wireless
Cranesmart load moment indicators, load
monitors, anti-2-block systems, boom angle
indicators and windspeed indicators for any
crane, on or offshore.

OUR COMMITMENT:
Providing the highest quality
crane safety systems
while maintaining an
exceptional service
program.

Cranesmart components are 
available with a five-year warranty

Clear night display

Cranesmart Systems

Call the professionals today: 1.888.562.3222 www.cranesmart.com
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Reliable – No Moving Parts
• The Cranesmart System is the culmination of years of

product testing and development, resulting in the most
reliable and maintenance-free crane safety equipment in
the industry.

• Our products are the industry standard in wireless crane
safety equipment, with over 18,000 installed systems

• You can count on our service. Hundreds of customers do
every year. We take great pride in assuring your complete
satisfaction with our crane safety products. 

• Available five-year warranty.

• Industry leading 5+ year battery life.

Expandable
• The Cranesmart System may be ordered as an anti-2-block

system, an angle indicator, a load monitor or a complete load
moment indicator. 

• You can expand the system to suit your needs. For example,
add a load cell to an anti-2-block system with one phone call. 

• Information from one or multiple transmitters is displayed
clearly on a single display panel. Systems are built with
user friendly features, making installation and operation
simple for any crane operator.

Crane safety. Made simple.
Accurate
• Cranesmart load cells are so accurate that they are

approved by API and DNV for load testing of cranes and
competitor crane scales. 

• Not only are they shipped pre-calibrated, these state-of-
the-art systems are designed to self-calibrate, eliminating
the need for test weights or recalibration procedures.

• With no moving parts, these systems do not require
maintenance or frequent calibration.
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SSMMAALLLLEERR!! SSTTRROONNGGEERR!! LLIIGGHHTTEERR!!

Trade     Weight

Size

GGrraaddee 8800 SSppeecciiffiiccaattiioonnss

Pitch

PPrrooooff tteesstteedd

22..55 xx WW..LL..LL..

(Lbs/ft)

36-8*

(1.42in)
Article Number p Working 19.487

40-8*

(1.58in)

Self Col Black Korrotherm 4.255 Inside Load Limit 24.190

45-8*

(1.77in)

F01529 F01530 F04814 4.728 Width (Lbs) 30.574

50-8*

(1.97in)

F01534 F01535 F04838 5.319 1.911 88,000 37.629

56-8*

(2.21in)

F01539 F01540 F04889 5.910 2.128 110,200 48.716

63-8*

(2.48in)

F01545 F01546 F04900 6.619 2.403 138,900 59.804

71-8*

(2.80in)

F01555 F01556 F04908 7.486 2.660 176,300 73.915

-- F01566 -- 8.274 2.979 220,400

-- F01576 -- 3.467 275,500

3.901 352,700

* These sling chains are only available in welded finish 
    

KWS Inc.  PO Box 470487 Tulsa, Oklahoma 74147   Phone : 1 (800) 872-9313 Fax : 1 (918) 665-4118 
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products, parts & accessories

“When Only “When Only 
Th e Best Will Do”Th e Best Will Do”

For more information on all of our products please 
visit our website and download our FREE catalog

Toll Free: 800-610-DICA (3422)
Phone: 641-755-4800 • Fax: 641-755-4810

Email: info@dicausa.com

www.dicaUSA.comwww.dicaUSA.com

DICA OUTRIGGER  PADSDICA OUTRIGGER  PADS

DICA GROUND COVER MATDICA GROUND COVER MAT

Used in Tandem with 
DICA Outrigger Pads.

Th ree diff erent pad sizes 
makes it easy to customize 

your set up for added 
strength and surface area.

Th e only engineered, quantifi able and rated Th e only engineered, quantifi able and rated 
Outrigger and Dunnage pad available today.Outrigger and Dunnage pad available today.

“Never Get Stuck Again”

....Splinters

....Delamination

.....WarpingNO NOT
EVER

“ G U A R A N T E E D ”

DICA DUNNAGE PADSDICA DUNNAGE PADS

“If you break it, we’ll replace it”“If you break it, we’ll replace it”
DICA’s policy insures that this will be the last set 

of pads you’ll have to buy.

Many common sizes in stock for your immediate needs.

Custom sizes available.
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PIAB Overload Guard
The solution for your lifting problems

Force MeasurementForce Measurement

PIAB Sweden AB
P.O.

+46 8 540 213 64
Email: info.force@piab.se

Box 123
SE-184 22 Akersberga
Sweden
Phone: +46 8 540 839 00
Fax:

Does not need to be
adjusted when
changing wire rope

Prevent accidents
and avoid costly
equipment breakdowns
for a negligible
daily cost
14,000 units installed
world wide!

Can be overloaded
by 100% without
affecting the accuracy

Install directly into the wire rope
of the crane in minutes

5 Year warranty

LKV

LKV

Overload guard
Type: LKV

Crane Partner International, Inc.
2891 Windwood Court

Phone: +1 248 305 8000
Fax: +1 248 305 8008
Email: info@cranepartner.com

Commerce Twp., MI 48382
Contact: Rolf M. Lövgren

Orion Electric LLC.
1044 Vacationland Drive

+1 513 521 2670
Email: orion@one.net

Cincinnati, OH 45231
Contact: Werner Jud
Phone: +1 513 378 2209
Fax:

US Contacts:

www.piab.net

Contact: Lena Schutz
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products, parts & accessories

PYTHON
HIGH PERFORMANCE WIRE ROPE

• Overhead Cranes, metric and imperial
• Crawler-, Mobile-, Tower Cranes
• Steel Mill Cranes
• Container- Port and Heavy Lift Cranes
• Aluminum- and Paper Mill Cranes
• Special High Strength
• Superior Rotation Resistance

• Wire Rope Made  by WDI
• www.pythonrope.com

FOR:>

PYTHON®

HIGH PERFORMANCE WIRE ROPE

03

Selection  |  Removal Criteria  |  Constructions  |  Specifications  

1
1

 /
 2

0
0

3

Available from:

ASC Industries
Python® America
1404 West 175th Street 
East Hazelcrest, IL 60429-1820 
Phone: 800.255.8973
info@ascindustries.com
www.ascindustries.com

The Carpenter Group
222 Napoleon St.
San Francisco, CA  94124
Phone: 415.285.1954
info@carpenterrigging.com
www.thecarpentergroup.com

Bridgeport Wire Rope & Chain Ltd.
70 Akerly Blvd.
Dartmouth, Nova Scotia B3B 1R1
Phone: 902.468.0300
pbrewster@bridgeportwire.com
www.bridgeportwire.com

Hercules Sling and Cable
3800, route Transcanadienne
Point-Claire, Quebec, H9R 1B1
Phone: 800.361.2247
info@herculessling.com
www.herculessling.com

Unirope Limited
3070 Universal Drive
Mississauga, Ontario L4X 2C8 
Phone: 800.457.9997
info@unirope.com
www.unirope.com

Wesco Industries Ltd.
Unit 1, 9663-199A Street
Langley, British Columbia V1M 2X7
Phone: 604.292.1220
tcooper@wescovan.com
www.wescovan.com

Please contact us by phone or email to
receive our brand new and comprehensive
catalogue. You will find rope solutions for
all your lifting needs.

Unirope Limited
9414 - 39th Avenue
Edmonton, Alberta  T6E 5T3
Phone: 780.644.9000
patrick@unirope.com
www.unirope.com

TRAKSPORTER
Safer, Faster, More Profi table

TRAKSPORTER
Moving you into the future

Mfg by BECK, INC.

www.beckincorporated.com  *  PH 920.324.3882

E-mail: info@beckincorporated.com

Self-Propelled Machinery Skate that Moves 
Heavy Equipment with Ease

 Crawler unit is 6” h x 31” 
 w x 26” d

 360º turning radius
 Precise moving capabilities
 Call for weight capacities

96,000 lb Injection molding machine
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`

Call Today: (888) 873-4000 or visit us at www.reelomatic.com 

80,000 lbs of Muscle

“Reel-O-Matic; the heart behind the Steel” 

Shaftless Take-Up and Pay-Out Machines with Unlimited Capacities 

Shown above: Model FMPT 80 
to handle reels up to 144” 

O.D. by 10’ Wide x 80,000 lbs 

Reel-O-Matic’s pintle style 
shaftless machinery is de-
signed to handle your giant
and small requirements 
when de-reeling and or 
winding wire rope, plastic 
conduit, cable, and almost 
all flexible materials. 
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products, parts & accessories

wireless and cabled systems for standard 
and custom applications
• load measuring pins  • in-hook block
• dead-end load pin • under / below hook
• operational aids

complete crane monitoring and 
measurement solutions

domestic and worldwide locations
tel 888 998 3787
intl 1 909 626 8316
web www.imes-systems.com
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MATS • TIMBERS • PILINGRENTAL SALES SERVICE

Ritter Forest Products
• Crane Mats
• Truck Mats
• Dragline Mats
• Rental or Sale
• Pipe Skids
• Post
• Piling
• Heavy Timbers

800/426-9570 - Nederland, TX
866/673-4800 - Houston, TX
888/333-1925 - Sulphur, LA
877/812-6909 - Sorrento, LA

www.ritterforest.comwww.ritterforest.com
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products, parts & accessories

GARROD HYDRAULICS, INC.GARROD HYDRAULICS, INC.
“Leader in Hydraulic 
Cylinder Repair and 

Chrome Plating Specialists”

We specialize in Re-manufacture of 
ALL Brands of Crane Cylinders
- Boom Extension Cylinders
- Hydraulic Swivels

- Material Handling & Rigging Cylinders
For more information please contact us:

Garrod Hydraulics, Inc.
1050 Locust Point Road
York, PA., 17402 

Tel: +1 866 442 7763
www.garrod.com

E-mail: brian@garrod.com

GS-07F-02873

888 998 3787 usa
909 626 8316 intl
www.imesinc.com

Save on Transportation and 
Labor Costs with Water Weights

• Suspended and deck loads for all types of  
 applications 
• Capacities to 1,000 tons 
• Rental, sales, lease and turnkey service 

Originators of the water bag, we are the 
market leaders, providing products and 
services to the highest standards with
global coverage. 

Contact: 
Justin Thelin 800.276.3427

503.970.3575 Cell

jthelin@northpacific.com

C R A N E M AT S . C O M
New or Used Crane Mats
All Oak, Mixed Hardwood, or Douglas Fir

10 locations across the United States
to serve you

• Dragline Mats

• Laminated Mats

• Dura Base Mats

• Pipeline Skids

• Outrigger Pads

• Timbers
   (treated & untreated)

Phone: (818) 991-9694
Fax: (818) 889-8905
Email: info@basilequipment.com
Web: www.basilequipment.com

Phone: (818) 991-9694
Fax: (818) 889-8905
Email: info@basilequipment.com
Web: www.basilequipment.com

A Hirschmann Premier Dealer 

■ System Sales and Service
■ System Upgrades
■ Parts Sales - New/Used
■ Repairs
■ Field Service
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INDUSTRIAL LUMBER
Shipment by Truck

DRAGLINE MATS

BARGE MATS

SHOVEL MATS

OAK TIMBERS

Diane L. Murray                                              “Service Since1971”

Check Out Our New Website
www.crane-mats.com

OAK CRANE MATS
MANUFACTURERS & DISTRIBUTORS OF

OAK CRANE MATSOAK CRANE MATS

SOUTH EASTERN TIMBER 
CORPORATION

SOUTH EASTERN TIMBERSOUTH EASTERN TIMBER 
CORPORATIONCORPORATION

Toll Free: 1-800-752-3804
Phone: 954-752-3800

PRIME
PADS
No Rot. Strong. Waterproof.
Easy to Handle. Safe.
Outrigger Pads with a 
Limited Lifetime Warranty.
 16” x 16” x 2.5”   $67
 23” x 23” x 1.5”   $84
 31” x 31” x 2.5”   $204
 31” x 2.5” Round  $299
Discounts on quantities above 20.
Reduced Rate Shipping Options.
Call today for America’s best Outrigger Pads
In a selection of sizes and shapes ready to ship…
*Prices good 05/01/06 subject to change                                    We honor VISA and MASTERCARD

PRIME TECH  1-800-835-1210
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equipment for sale or rent

UNRESERVED –  EVERYTHING SELLS TO THE HIGHEST BIDDER

Upcoming Unreserved Public Auctions

Featuring Cranes

CALL FOR A FREE BROCHURE

800.663.8457
For complete, up-to-date equipment listings, 
visit our web site at rbauction.com

DEMAG 180 TON – HOUSTON, TX MANITOWOC 150 TON – CHESAPEAKE, VA LINK-BELT 140 TON – HARTFORD, CT

TOLUCA, MEXICO – JUNE 6, 2006
PHONE: +52.722.211.2922

ROUGH TERRAIN CRANES: Komatsu LW250-2 30 Ton 4x4.

HOUSTON, TX, USA – JUNE 8 & 9, 2006
PHONE: 713.455.5200

ALL TERRAIN CRANES: Demag AC435 180 Ton, Krupp KMK6225 225 Ton.
ROUGH TERRAIN CRANES: Grove RT875 75 Ton, Grove RT635C 35 Ton, 2- 
Link-Belt HSP8050 50 Ton, Lorain LRT445 45 Ton, P & H CN128 28 Ton, P 
& H Omega 18 Ton.
HYDRAULIC TRUCK CRANES: 3- Link-Belt HTC860 60 Ton.
CRANES: Broderson IC701B Carry Deck, P & H CHC14.

DUBAI, UNITED ARAB EMIRATES – JUNE 12, 13 & 14, 2006
PHONE: +971.4.883.8398

ROUGH TERRAIN CRANES: Coles TR680S 70 Ton, Tadano TR250M 25 Ton, 
Tadano TR250-5, Tadano TR250-3.
CRANES: Mitsubishi VSC4233 8 Wheel Straddle Carrier.

LOS ANGELES, CA, USA – JUNE 13 & 14, 2006
PHONE: 951.940.9441

ROUGH TERRAIN CRANES: Pettibone 40SC 4x4x4 20 Ton, Pettibone 36SCP 
18 Ton 4x4x4.
HYDRAULIC TRUCK CRANES: Bucyrus- Erie H5 15 Ton, Demag HC340 150 
Ton 12 x 6 x 8.

EDMONTON, AB, CANADA – JUNE 15, 2006
PHONE: 780.955.2486

ROUGH TERRAIN CRANES: Grove RT740 40 Ton.
HYDRAULIC TRUCK CRANES: Link-Belt HTC50W 50 Ton.

ALBUQUERQUE, NM, USA – JUNE 19, 2006
PHONE: 505.836.0738

TOWER CRANES: Pecco PC3600.
CRANES: P & H 5 Ton Overhead Bridge, 25 Ton Bridge A-Frame.

NORTH EAST, MD, USA – JUNE 21 & 22, 2006
PHONE: 410.287.4330

ROUGH TERRAIN CRANES: P & H R150 15 Ton.
HYDRAULIC TRUCK CRANES: Bucyrus Erie 45C 30 Ton.
CRANES: Timberland Equipment PC252530EH Electric Derrick Hoist.

DENVER, CO, USA – JUNE 23, 2006
PHONE: 303.659.3962

ALL TERRAIN CRANES: 2- Grove AT180 20 Ton.
ROUGH TERRAIN CRANES: Grove RT65S 35 Ton, P & H R150 15 Ton, Pet-
tibone PM32 15 Ton.
HYDRAULIC TRUCK CRANES: Grove TM180.

HARTFORD, CT, USA – JUNE 28, 2006
PHONE: 860.684.1055

ROUGH TERRAIN CRANES: 1999 Grove RT855B 55 Ton, Grove RT740 40 Ton, 
Grove RT58 14 Ton, 2- Lorain LRT445 45 Ton, 1997 Terex RT450 50 Ton.
CONVENTIONAL TRUCK CRANES: Link-Belt HC238B 140 Ton, Link-Belt 
HC238A 140 Ton, Link-Belt HC138 65 Ton.
BOOM TRUCKS: Freightliner FLD120SD T/A w/Manitex 2592S 25 Ton.

SACRAMENTO, CA, USA – JUNE 28 & 29, 2006
PHONE: 530.724.3900

CRAWLER CRANES: Mantis 2610 13 Ton.

CHESAPEAKE, VA, USA – JULY 13, 2006
PHONE: 410.287.4330

ROUGH TERRAIN CRANES: Grove RT422 22 Ton.
CONVENTIONAL TRUCK CRANES: American 4450 40 Ton.
CRAWLER CRANES: American 4240 40 Ton, Link-Belt LS108 45 Ton, Mani-
towoc 4000W 150 Ton, Manitowoc 3500 60 Ton, Northwest 41 18 Ton.

LINK-BELT 140 TON – HARTFORD, CT
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R

25 Full Service Locations to Serve You!25 Full Service Locations to Serve You!

Manufacturers Vary by Location.  Contact Your Sales Representative for Details.

Call Toll Free to a 
Location Near You! 877-700-7368

We Know Cranes!

World's 
Largest 

Grove and 
Manitowoc 

Dealer!
Since 
1961

www.HE-equipment.com
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OWN THIS CRANE

FOR AS LOW AS

$3195
PER MONTH!

414-747-7256

2006                BT-5092

25
TON

35
TON

2006                RS-70100

• 165’ TIP HEIGHT
WITH OPTIONAL JIB

• 35 TON CAPACITY
• 300 HP CAT TURBO
• 10 SPEED TRANS.
• 60,000 LB G.V.W.

18
TON

2006                BT-3670

• 120’ TIP HEIGHT
WITH OPTIONAL JIB

• 18 TON CAPACITY
• TURBO DIESEL

ENGINE
• 6 SPEED TRANS.
• 33,000 LB G.V.W.

• 146’ TIP HEIGHT
WITH OPTIONAL JIB

• 2525 TON CAPACITY
• 300 HP CAT TURBO
• 10 SPEED TRANS.
• 60,000 LB G.V.W.

OWN THIS CRANE

FOR AS LOW AS

$1395
PER MONTH!

414-747-7256

OWN THIS CRANE

FOR AS LOW AS$1995PER MONTH!
414-747-7256

MILWAUKEE • CHICAGO  • SALT LAKE CITY  • PHOENIX • PALM BEACH

I M M E D I A T E  A V A I L A B I L I T Y !

I M M E D I A T E  A V A I L A B I L I T Y !

I M M E D I A T E  A V A I L A B I L I T Y !

$$$888999,,,999000000

$$$111444222,,,999000000

$$$222000999,,,999000000
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325 North 5th Street, 
Sacramento, CA 95814

(916) 440-8090 • Fax (916) 440-8094
www.coastlineequipment.com

Liebherr Crawler Cranes with capacities from 40 to 300 tons.
Boom & Luffing Jib combinations to 493 Ft. Duty Cycle cranes
with up to 900 HP and 77,200 lb. line pull winches are fully
capable of powering most attachments without a power pack.
Drilling and piling machines with engines up to 900 HP.
Leader lengths from 42 ft. to 140 ft. Crowd forces from 44,000
lbs. up to 132,000 lbs. of push and pull forces. Drill head
torque values from 10,000 ft. lbs. up to 295,000 ft. lbs. Quick
attach attachments include: High frequency vibrators, impact
hammers, push/pull pres, Kelly drill, SFA drill, double rotary
drill, pre-drill and casing oscillators.

Manitex Boom Trucks with 
capacities from 14 to 38 Tons,
with tip heights to 166 Ft. 
These cranes are available
conventionally mounted,tractor
mounted and rear mounted with
360˚ continuous rotation and
enclosed cabs.

Palfinger’s truck-mounted forklift features the
shortest truck mounted overhang in the 
industry (Just 53”). A tight turning radius with
180-degree wheel turn. A four-cylinder 64-HP
diesel engine. Synchronized 3-wheel drive.
A three pump hydraulic system that allows the
steering, the mast and the drive to be operated
simultaneously without robbing oil from 
another circuit. Machines capacities available are 4500 lbs, 5000 lbs and 5500 lbs. Mast heights to 146”
and a double reach system is available that allows trucks and trailers to be completely offloaded from one side.

Zoom Boom has been in business for over 40 years. They use
Cummins engines, all steel design (No plastic or fiberglass).
Inline power train, mid mount engine and high boom pivot
provides 360 visibility and improved stability. Zoom Booms

are available in  6000 lb, 8000 lb, 10,000 lb, 20,000 lb and 32,000 lb sizes with lift heights from 32’ ft to 56’ft. Several different
attachments available to help maximize the versatility of each machine.

Palift is Palfinger’s Multi purpose hook lift 
system. Palift has a multitude of different bodies
that can be quick changed including: Dump
boxes, flatbeds, equipment haulers, water tanks,
sand spreaders etc… all utilizing the same truck
chassis!  Auto pick up means the operator never
has to leave the cab. Palift’s main function is to

help customers pick up, drop off, unload or dump containers safer and faster. Available in several sizes ranging
from 9000 lb to 68,000 lb capacities with container sizes from 8’ ft to 30’ ft, and dump angles to 57 degrees.

Greg Larson,
Parts Coordinator

Lee Prince,
Shop Foreman

Palfinger Articulating
Cranes with capabilities
from 1.5 tons to 28 ton 
@ 10’, with boom lengths to 112’. Available
as tractor mounts, rear mounts and behind
the cab mounts. Machines are available in
various boom & jib combinations and have
multiple attachments available so they are
extremely versatile.
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LATTICE BOOM CRAWLER CRANES
#6061 ‘75 Link-Belt LS-118, 60 ton,150’ main boom, 30’ jib..................... Call
#6750 ‘96 Link-Belt LS-138H, 75 ton,180’ main boom, 60’ jib.................. Call
#6075 ‘94 Link-Belt LS-138H, 75 ton,160’ main boom, 30’ jib.................. Call
#6900 ‘93 Link-Belt LS-218H, 100 ton, 200’ main boom, 60’ jib............... Call
#6840 ‘02 Kobelco CK-1000, 100 ton, 180’ boom, 60’ jib.......................... Call
l#6800 ‘74 Link-Belt LS-518, 150 ton, 200’ main boom, 60’ jib................. Call
#6801 ‘72 Link-Belt LS-518, 150 ton, 180’ main boom, 30’ jib ................. Call
#6700 ‘00 Link-Belt LS-248H11, 200 ton, 240’ boom, 100’ jib.................. Call

HYDRAULIC TRUCK CRANES
#620 ‘72 B&E 35C, 62’ main, 30’ swing under jib, anti two blocks............ Call

ROUGH TERRAIN CRANES
#6034 ‘96 Link-Belt RTC8030,  30 ton, 78’ boom, 25’ jib, 2 winches........ Call
#6032 ‘96 Link-Belt RTC8030,  30 ton, 91’ boom, 25’ jib, 2 winches........ Call
#6037 ‘96 Link-Belt RTC8030,  30 ton, 91’ boom, 25’ jib, 2 winches........ Call
#629 ‘97 Grove RT635C,  35 ton, 105’ boom, 29-31’ jib, 2 winches.......... Call
#634 ‘94 Grove RT635C,  35 ton, 105’ boom, 29-31’ jib, 2 winches.......... Call
#636 ‘94 Grove RT635C,  35 ton, 105’ boom, 29-31’ jib, 2 winches.......... Call
#6036 ‘97 Link-Belt RTC8035, 35 ton, 91’ boom, 25’ jib, 2 winches......... Call
#6035 ‘97 Link-Belt RTC8035, 35 ton, 91’ boom, 25’ jib, 2 winches......... Call
#644 ‘00 Link-Belt RTC8040, 40 ton, 105’ boom, 28-51’ jib, 2 winches.... Call
#646 ‘00 Link-Belt RTC8040, 40 ton, 105’ boom, 28-51’ jib, 2 winches.... Call
#645 ‘97 Grove RT745, 45 ton, 104’ boom, 32-56’ jib, 2 winches............. Call
#6065 ‘99 Link-Belt RTC8065, 65 ton, 115’ boom, 31-61’ jib.................... Call
#6071 ‘00 Link-Belt RTC8070, 70 ton, 127’ boom, 39-67’ jib.................... Call
#6060 ‘01 Link-Belt RTC8050, 50/60 ton, 110’ boom, 34-56’ jib............... Call

2005 Elliot 1881TM
18 ton, 81’ 5 section boom, 
5 outrigger 360 degree rotation, 
9,600# single line cap,
load moment indicator
.......Call For Pricing

1997 Shuttlelift 5550 RT 
Carry DeckCrane

15 ton cap,43.5’ main boom, 
15’ jib, dual fuel, enclosed cab w/heat, 

A-Frame outriggers, New paint, 
excellent condition............Call

New 2005 Manitex 26101C
26 ton boom truck, 101’ mainboom, 

29’ fi xed jib, mtd on ‘06 Sterling 60,000 
GVW LT-7501, 300 hp Cat eng, 

8LL trans................Call

1998 National 990
23 ton cap, 90’ main boom, 2 spdwinch, 
frt stab, 20’ wood deck, (3) 36” toolboxes, 
mtd on ‘98 Ford 8500 chassis, Cummins 
8.3L dsl, Fuller 8 spd......Call

#10092 New 2005 Elliot G85R
85’ rear mnt aerial platform,

30X54 EZR platform, 16’ steel bed, 
6K lb winch, 110V welderleads to 

platform, mtd on Int’l 4300, DT 466, 33K 
GVW...........Call

CALL TOLL FREE 800-613-9547

Brand New 2006 Kobelco CK-1000, 
100 Ton Crawler crane. 190ft main boom, 

60ft jib, 2 drums, 13 ton ball, 75 ton block. 
Available May 2006, Call for pricing.

New 2006 Elliot 2495F 
95ft 4 section main boom, 45ft 2 piece jib, 
150ft tip height, 5 outriggers,360 degree 
operation, hydraulic hose reel. Mounted on 
Sterling LT-7501, Cat C-7, Fuller 8LL
 Transmission, 20,000 front, 40,000 rear, 
20ft wood deck...................$165,000

Unit 681 1973 Lorain MC-680 lattice 
boom truck crane, 180ft main boom,
40ft jib, 2 drums, Cummins upper 
and lower. Price........$80,000
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Anchorage, AK
(907) 349-7610

(907) 344-4613 Fax
Surrey, BC

(604) 888-8474
(604) 888-8403 Fax

Pasco, WA
(509) 545-9138

(509) 545-9142 Fax

Tacoma, WA
(253) 627-7102

(253) 627-7311 Fax
Spokane, WA

(800) 829-4266
(509) 534-7104 Fax

West Sacramento, CA
(916) 371-0682

(916) 371-6088 Fax

Portland, OR
(503) 288-8100

(503) 288-9669 Fax
Medford, OR

(541) 245-0200
(541) 25-0300 Fax
City of Industry
(626) 810-1870

(626) 810-0435 Fax

San Leandro, CA
(510) 352-0123

(510) 352-0417 Fax
Bakersfi eld, CA
(661) 589-7770

(661) 589-0195 Fax
San Diego

(619) 938-0384
(619) 938-0392 Fax

Visit Our We Site: www.coastcrane.com                            ★ (800) 400-2726 All Locations ★

Seattle, WA
(800) 669-2726

(206) 682-6651 Fax

Many rigging companies are enjoying the 
benefi ts of owning multiple Versa-Lifts to 
improve their performance and image in 
todays competitive market.

“We use a pair of 40/60 Versa-Lifts a lot 
when moving heavy machines. The four 

Maneuverability
Profi tability
Versatility

Versa-Lifts we own are out making money 
for us almost every day” - Gene Mason at 
Able Machinery Movers Dallas, Texas.

Three models to choose from, the 25/35, 
40/60 and 60/80. “Rent to Purchase Option” 
available from the factory.

WHY DO THEY KEEP COMING BACK
FOR ANOTHER VERSA-LIFT? $$$

CUSTOM MOBILE EQUIPMENT
439 E. High St. l Baldwin City, KS 66006
TEL 785-594-7474 l FAX 785-594-7475

Web page: www.versa-lift.com
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Hoisting 400 Ton Vessel

Crane & Rigging Company
San Leandro, CA; Seattle, WA;

Salt Lake City, UT; Richmond, VA; and Projects Nationwide

Heavy Lift Rigging
Heavy Specialized Transportation

Engineered Lifting Services
CAD Heavy Lift Planning
Nuclear Rigging (NQA-1)

Consulting Services
Maritime Transportation Services

Crane Rental
Crane Certifi cation

Worldwide Equipment Sales 600 Ton Demag All-Terrain

Elevated Runway Lift Systems 4,800 Ton Hotel Move

www.Bigge.com 888-337-BIGGE

Serving the Power, Refi nery, Industrial & Commercial Markets
Distributors for Demag, Terex, Liebherr Crawler Cranes, Comedil & Peiner Tower Cranes

2250 Max-ER Hoisting HRSG’sBeam + Dolly Trailers 1800 Ton Bridge Lift

900 Ton Crawler Available For Rent

M.D. Moody & Sons, Inc.M.D. Moody & Sons, Inc.
Sales, Service, 

Rentals, and Parts

Pompano Beach, FL
(954)974-1101
Ft. Myers, FL
(239)334-1060

Huge new and used parts inventory
OEM and aftermarket
One of largest inventories of
Northwest parts anywhere! 

Serving the Crane 
Industry, Worldwide

www.mdmoody.com

Jacksonville, FL
(904)737-4401
Fairburn,  GA
(770)964-4517

Over 100 Machines in Rental Fleet
Units from 15 to 450 tons
2006 Terex RT’s available soon!
Terex, American, Kobelco, Manitowoc
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For a complete listing of our products and services, contact a sales representative or visit our website. www.liftcranes.com

NEW & USED sales•rental•parts•service

*FL, GA, SC Only

GEORGIA
Atlanta
(770) 774-7300

Tampa
(407) 855-6195

Pompano Beach
(954) 977-5010

FLORIDA
St. Augustine
(904) 737-7730

*FLORIDA

* NC & SC

Simply the best.

NORTH CAROLINA
Concord
(704) 795-3636

SOUTH CAROLINA
Ladson
(843) 818-1954

Miami
International Sales
(305) 477-8717

Simply the best.
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Nationwide Crane Rental 
& Heavy Hauling Service

■ Boom Trucks to 35 Tons

■ Hydraulic Rough Terrain to 130 Ton

■ Hydraulic Truck Cranes to 500 Ton

■ Crawler Cranes to 500 Ton

■ Heavy Hauling & Transportation

■ Daily-Weekly-Monthly Hourly or 
Bare Rates With or Without Operator

■ Service & Repair Facilities

■ Rail Facilities for 
Shipping & Receiving

■ Storage Facilities

www.laramiecrane.com
Email: sales@laramiecrane.com
Fax: 313-273-4240

24 Hour Service
800-250-8285

Your Florida Crane
Company Now In Georgia
& Pennsylvania

“Lifting You To New Heights”
Call Our Experienced Management Team
Pompano Beach, FL Tampa, FL
(954) 725-1404  (727) 544-8845
Orlando, FL  Augusta, GA
(863) 422-7400  (706) 721-7788
   Uniontown, PA
   (724) 434-3336

25 to 650 Ton Hydraulic Truck Cranes
22 to 100 Ton Rough Terrain
60 to 300 Ton Conventional
Tower Cranes
Lowboys & Flat Truck Trailers
New & Used Crane Sales Visit us at rayanthonyintl.com

Crane Rental
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QUALITY
UNLOADING
SOLUTIONS

Your ONE-STOP Source for all your Material Handling Needs!

Call: 1-888-557-2244 www.bikboomtrucks.com
VISIT OUR WEBSITE TO VIEW OVER 50 READY TO WORK IN-STOCK UNITS

ELLIOTT 32-TON CRANE 
ON NEW 2006 INTERNATIONAL 7600

117’ main boom, add’l Jib, stand-up rotating 
controls, 5-stab., 22’ Flat Deck. Truck has 425 HP 
Cummins, 20F/46R, 8LL, Jake, 258” W.B. Loaded! 

AVAILABLE FOR IMMEDIATE DELIVERY!

ELLIOTT 24-TON CRANE ON NEW 2006 STERLING
95’ main boom, 2-section Jib to 150’ tip reach, 5 
stabilizers, dual standup controls, 21’ Flat Deck, 

258” W.B.  Heavy spec truck, 
CAT C13 430 HP, 8LL, 20F/46R. 

AVAILABLE FOR IMMEDIATE DELIVERY!

NEW 2006 INTER’L 5600 WITH 70 TON/M BOOM
HEILA HLR 70000-3s at rear, front axle stab., 22 ft. 
deck, RADIO REMOTE. Boom handles: 60,000 lb @ 
8’, 27,000 lb @ 19’, 14,500 lb @ 28’. Heavy-Duty 

truck, 565 HP., 18 spd.  
HEAVY PRE-CAST HANDLER

NEW 2005 STERLING TRI/A & 55-TON/M BOOM
Knuckle Boom behind cab, fifth wheel and Pusher 
Axle, 4-stab., 5-ton winch, Radio Remote. Boom 

handles: 47,000 lb @ 8’, 21,000 lb @ 18’, 
33’ hyd. side reach.  

HEAVY DUTY UNIT - READY TO WORK!

NEW 2005 MACK CV & 
HEILA 45-TON/M KNUCKLE BOOM

36’ side reach, handles: 30,000 lb @ 10’, 
18,500 lb @ 16’, 8,000 lb @ 36’. Radio Remote, 

21’ deck, 405HP Mack Diesel, 9LL, Jake, 20F/46R.  
IDEAL PRE-CAST UNLOADER

NEW 2006 PETERBILT WITH 3WD PIGGY-BACK
New 24’ 2” Flat Deck, NEW PRINCETON PBX 

Double-Reach Piggy-Back, 3WD, 5,000 lb cap. 
Truck has 330 HP Cummins, 20F/46R on air ride, 

8LL. Lots of options.
COMPLETE READY TO WORK PACKAGE!

NEW 2005 FREIGHTLINER WITH
HEILA KNUCKLE BOOM & 22 FT. DECK

HEILA HLL 140-2s knuckle boom, 28’ side reach, 
dual ground level controls, 22’ Flat Deck. Truck has 

AUTO TRANS, 18F/40R. PWR windows & A/C. 
SALE PRICE $107,800

NEW 2005 STERLING LT8513 & REAR-MOUNT 18 TON
300 HP CAT, 8LL, 20F/40R, diff locks, NEW 20 ft. 

Flat Deck and NEW ELLIOTT 18-TON CRANE, 120 ft 
tip height reach with 2-section Jib, 4 stabilizers. 

READY TO WORK - SALE PRICE!!

HEAVY DUTY UNIT - SALE PRICE $169,300

ELLIOTT 32 - 117 ON 2006 STERLING LT9513
On 32-ton, 117’ main boom, JIB optional,

enclosed swing cab w/heat, 4 stabilizers, heavy 
spec truck, MBE-450HP, 8LL, 20F/46R, Power 

everything-loaded.
IN STOCK & READY TO WORK - SPECIAL PRICE

NEW 2006 STERLING TRACTOR & 18 TON 
CRANE - NEW

Elliott 1881 4-stage telescopic crane, 18 ton 92’
main boom vertical, 5 stabilizers, tractor purchase, 

MBE 450HP, 20F/46R, 8LL, loaded w/ options.
RARE UNIT - READY TO WORK!

NEW 2006 MACK CT & 45 TON/M KNUCKLE BOOM
NEW HEILA HLR 45000-3s, 36’ reach, radio remote, 
boom handles 30,000 lbs @10’, 18,000 lbs @ 16’,
8,00 lbs @ 36’, 22’ hardwood deck, truck loaded 

with all options, 467 hp.
TRUCK WORLD SHOW UNIT - IDEAL PRECAST TRUCK!

NEW 2006 STERLING 9522 TRACTOR & 69’ 
KNUCKLE BOOM

New - Heila HLR 270-4s with 3s fl y JIB, radio remote, 
69’ hor. reach (81”tip), truck loaded with all options, 
all aluminum, power everything, 450 hp, 18 spd. etc.

TRUCK WORLD SHOW UNIT SPECIAL! READY TO WORK

NEW 2006 STERLING LT9513 WITH 74’ BOOM
New Heila HWR 474 articulating boom, top seat 
controls, 4 stabilizers, 74’ hor. reach (80 vertical) 

450 hp, 8LL, 20F/46R 23’ Lo-pro deck with divider.
IDEAL FORM CAGE HANDLER AT 74’ - READY TO GO!

NEW 2006 STERLING 6 x 6 WITH 65’ BOOM
6 wheel drive, 450hp mbe 20F/46R, loaded, New 

Heila 35000 knuckle boom with jib, 65’ side reach, 
radio remote and top seat controls.

FORM CAGE HANDLER - READY TO WORK!

HYDRAULIC TRUCK CRANES TO 360 TONS
HYDRAULIC ROUGH TERRAINS TO 100 TONS
CRAWLER CRANES TO 500 TONS
HYDRAULIC GANTRY SYSTEMS 20-800 TONS
32 LINES HYD. PLATFORM TRAILERS FOR RENT
RIGGING FORK TRUCKS FOR RENT
NATIONWIDE HEAVY HAULING
NCCO CERTIFIED OPERATORS
WAREHOUSE FACILITIES AVAILABLE

24 HOUR SERVICE, 7 DAYS PER WEEK
TEL:  800-327-9323

WWW.STERETTCRANE.COM
EMAIL:  STERETTCRANE@HOTMAIL.COM

FAX:  270-926-1657
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We are Not a “Cleaned & Painted” Company!!!

CRAWLER

LS-518.......SOLD........150 TON

LS-218H...................... 100 TON

LS-108B........................45 TON

LS-98PL..SCRAP/CLAM/DRAG

TRUCK

UC-108B WAGON.... 45 TON

HC-138 TRUCK........ 65 TON

ROUGH TERRAIN

RTC-8050................. 50 TON

RTC-8060................. 60 TON

CALL US FOR: BOOM, JIB, BLOCKS, BALLS, PARTS, ETC.

Link-Belt LS-218H 100 Ton Crawler Crane Job Ready
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CRANES, INC. PROUDLY OFFERS THE 
FOLLOWING HEAVY LIFT AND DUTY CYCLE 

CRANES FOR NATIONWIDE RENT:
  LR 1400/1 
  LR 1350/1
  LTM 1500
  HS 855HD
 TG 1900 Tower Cranes

53-20 44th Street, Maspeth, NY 11378
Tel: 718-784-1776

www.cranesinc.com

7 ton capacity - 330 ton capacity cranes. 
Hydraulic, Conventional Lattice Boom Truck Cranes, 

 & Crawlers with Tower and Skyhorse attachments. 
Certifi ed rigging and spreader bars 
Complete contract rigging and engineering services. 
Rentals available - Hourly, Daily, Weekly, and Long Term. 
Both Operated and Bare Rental.

A Crane Rental and Rigging Company

Crane Service Inc, 505 Murry Rd. SE, 
Albuquerque NM, 87105

Tel:  800-233-2763    www.craneserviceinc.com
Your Premier Heavy Lift Contractor Of the Great South West

150HAX
150’ Work Platform Height

O
165  Power Rotator

Wired for Power and 

     Welder

Proportional Drive 

     Controllers

Plumbed for SkyAir®

Water Cooled Diesel 

     Engine

Extendable Axles

Movable Ground Controls

Four Wheel Drive

Four Wheel Steer

Ground to Platform 

     Intercom System

Auxiliary Power

Manual Descent

110V AC to the Platform

Toll Free:

888-267-0003
On the web:

www.mjue.com
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Morrow Equipment
exclusive distributor of Liebherr tower cranes.

P O Box 3306  Salem Oregon 97302 USA   www.morrow.com
+1 503 585 5721  Fax +1 503 363 1172  info@morrow.com

...your tower crane source
for the US, Canada, Mexico
Australia and New Zealand. Sales

Rental
Service

Parts
Engineering

Training

HEAVY EQUIPMENT ENGINEER  - FORENSIC:
Robson Forensic, Inc. is a leading forensic investigation fi rm with six major practice 
areas and more than 50 targeted forensic disciplines.  Our engineers & scientists 
provide testing, reports and expert testimony in litigation and insurance claims 
where technical and scientifi c answers are needed to resolve confl ict.

We are a dynamic team practicing in numerous offi ces throughout the northeastern 
and central U.S. We currently have opportunities for heavy equipment engineers in 
our offi ces in Lancaster, PA & Cedar Knolls (Morristown), NJ.

In this position you will provide technical support for litigation involving accidents or 
product failures and resulting injuries, analyzing incidents to determine if a defect in 
the equipment caused or contributed to the incident or to the severity of the incident.

BS engineering degree required. PE license a plus. Minimum 10 years practical 
design experience with fork lifts, cranes, or heavy construction equipment required. 
Outstanding communication skills in both written and spoken English required.  
EOE M/F/H/V

To apply, please e-mail your resume to:  jobs@robsonforensic.com
or visit our Web site at:  www.robsonforensic.com
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Call Fry!Call Fry!
Th e CraneTh e Crane

Finance Guy!Finance Guy!
800-953-3247800-953-3247

Whether you are buying a new crane,Whether you are buying a new crane, 
an older model used crane, or looking toan older model used crane, or looking to 

refinance/consolidate we can create a customrefi nance/consolidate we can create a custom 
finance package for your unique needs.fi nance package for your unique needs.

Call today to find out more.Call today to fi nd out more.

291 Main St. West Newbury, MA01985
Phone: 800-953-3247
           978-308-1000
Fax:   978-308-1039

Website: www.harryfry.com
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For over 25 years, WHECO

has provided engineered

repair solutions that are 

documented, tested, warranted, and certified.

From small structural repairs to full turnkey accident

and service life extension projects, WHECO is the

leading choice for capital equipment repair and

restoration services worldwide. For a repair or

restoration estimate, submit an RFP online at

www.WHECO.com, or call us at (800)937-4772.

WHECO: The Industry 
Leader in Engineered
Structural Crane Repair 
and Restoration

Submit an
RFP online

at www.W
HECO.com

R I C H L A N D ,  W A  •  S E A T T L E ,  W A  •  L O S  A N G E L E S ,  C A  •  A U S T I N ,  T X
Corporate Offices: 2989 Kingsgate Way • Richland, WA • 99354-5311 • Ph. (800) 937-4772 • Fax (866) 750-9121 • info@wheco.com

transport & heavy haul

Turner Industries Group, L.L.C.
Baton Rouge Offi ce: 1-800-234-6623
New Orleans Offi ce: 1-800-749-2063
Lake Charles Offi ce: 1-877-882-6980
Rigging Dept: 1-800-288-6503
Louisiana, USA

Whether its unloading a 26’ diameter 
Reactor Head or loading out Process 
Modules from our fabrication yard, 

Turner Industries Group* has the 
Experience and Equipment 

to do the job Right!
* formerly Nichols Construction Corp.

Providing Crane Rental, Heavy Hauling and Specialized 
Rigging Services to the Gulf South since 1961.

Five Time 
Winner of the 

SC&RA Rigging 
Job of the Year

Visit our website:
www.turner-industries.com
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Trucking
Heavy Hauling
Inside & Outside Storage
Container Loading/Unloading
Up to 13 Axels
48 States - Canada & Mexico

Phone 1-800-526-4640
Or 973-361-4000
Fax 973-361-0120
Email danbarclayinc@worldnet.att.net

For more information, pick-up or 
a quotation, call your All States 

representative!

For all your Transportation needsFor all your Transportation needs

Tel: 330-405-1000 
Toll Free: 800-777-7311

www.allstatesfreight.com

  L.T.L. to Super Loads

  Expedited Services

  Well maintained Fleet

  Member of SC&RA

  No Load too Large or Small

On the Road - On TimeOn the Road - On Time
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act50 – North America’s largest crane operating companies

rough terrain cranes

used cranes

industry focus: urban infrastructure
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  XLT4™ CRANE ROPE.
        If you think it looks extreme,
  you should see how it works.

 we’d build a mobile crane rope like none you had ever seen.
According to a growing number of happy customers, 

we delivered.
We said our PowerSteel® Technology would engineer a 

revolutionary, single-layer design that reduced load torque 
to near zero––a rope that equaled or surpassed the working 
stability of any multi-layer, rotation-resistant rope.

We said we’d double-pack this rope’s four strands with 
more high-tensile steel for one of the highest strength-to-
diameter ratios ever achieved––with a minimum breaking 
force 33% higher than standard 6-strand XIP ropes.

We said our new rope would have the guts to outlift, 
out-tough and outlast the multi-layer rotation-resisters. And 
that its greater capacity would allow the use of fewer parts 
of line, boosting the speed and effi  ciency of crane work.

We also said this rope would cost less to produce––
off ering you one of the best values on the market.

We promised all that and more when we introduced 
our new XLT4*crane rope.

But we never promised XLT4 would be beautiful. 
We fi gured a rope this good will prove that on its own. 

We Said...

OPERATING ON 
THESE CRANES
American 9310

Grove RT 700

Link Belt LS248

Link Belt LS278

Manitowoc M250

Grove 9120

Grove GMK 5160

Manitowoc 4100

Grove TMS 500E

Link Belt RTC 8060

Grove 550

Link Belt 218

Grove GMK5120B

Link Belt HTC 8670

Amclyde 50 ton

Krupp 3040

Link Belt 348-H5

816.236.5087  |  www.wrca.com

*patent pending
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TADANO AMERICA CORPORATION
333 Northpark Central Drive, Suite Z

Houston, Texas 77073-6088
Phone:  281 869-0030 Fax:  281 869-0040

http://www.tadanoamerica.com   •   E-mail: sales@tadano-cranes.com

TADANO

Rough Terrain Crane

Tadano Technology Delivers Safety, Quality & Performance

ATF45- 3  (50 tons)     111.5  Boom Length / 49.9  Jib Length
ATF65G-4  (75 tons) 144.3’ Boom Length / 52.5  Jib Length
ATF80- 4  (100 tons)    159.1  Boom Length / 52.5  Jib Length
ATF110G- 5  (130 tons)   170.6  Boom Length / 98.8  Jib Length
ATF160G- 5  (200 tons)   196.9  Boom Length / 122  Jib Length
ATF220G-5   (        tons)    223.1’ Boom Length / 122’ Jib Length

TR150XL- 4 (15 tons)    78.1  Boom Length / 18  jib Length
TR300XL- 4 (30 tons)    101.7  Boom Length / 42  Jib Length
TR450XL- 4 (45 tons)    108.3  Boom Length / 50  Jib Length
TR500XL- 4   (50 tons)    108.3  Boom Length / 50  Jib Length
TR600XXL- 4   (60 tons)  137.8  Boom Length/ 58.1  Jib Length
TR800XXL- 4   (80 tons) 144.4  Boom Length / 58.1  Jib Length

TR800XXL-4

Optimum setup versatility and maximum utilization of crane lifting 
capacities when operating in confi ned areas is provided by Tadano’s 
exclusive AML (Automatic Moment Limiter), outrigger extension 
length detectors and boom position detector systems. Crane operation 
safety is further enhanced with “Tadano’s exclusive Soft Stop” feature 
on swing rotation range and boom elevation range.

Tadano’s exclusive non-symmetrical 
Multi position Outrigger Setups

200 Tons 
196.9’ boom +122’ jib

Featuring Lift Adjuster Control SystemATF160G-5ATF160G-5
The exclusive Lift Adjuster Control System safety
feature compensates for boom defl ection when the
boom is under load by automatically extending the boom
elevation cylinder to maintain constant load radius
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