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T he Interstate 35W bridge collapse in Minnesota was 
a sad wake-up call for all US public transportation 
entities, from the federal government on down to the 

tiniest towns, to assure that road and bridge infrastructures 
are structurally sound and stable. Several times a year we 
report on bridge projects, and in almost every article we have 
quoted sources who have questioned the safety of America’s 
bridges, dams and other infrastructure. Even though not 
near as severe, what happened in Minneapolis brought back 
visions of Hurricane Katrina and the damage in Louisiana and 
Mississippi, another infrastructure failure. Suffi  ce it to say, 
bridge projects – both large and small – are likely to increase 
over the next few years. 

Although no one in the industry really took the summer off , 
September is the month when everyone tends to have a “back 
to school” mentality, which translates of course to “back to 
work.” Th e SC&RA’s 2007 Crane & Rigging workshop fi ts 
well into this educational mindset, off ering a great line-up 
of speakers and educational sessions that are pertinent and 
timely in terms of industry trends and issues. 

On page 53, we off er a preview of the workshop as well as 
provide a listing of the fi rms that will participate in the popular 
Exhibit Center event during the workshop. I look forward to 
seeing you in Kansas City – be sure to stop by the KHL booth 
to talk to us about recent projects, new equipment and news 
about your company. As well, don’t forget to ask about our 
progress on “Lifting and Moving the World,” the coff ee-table 
style history book we are publishing to commemorate the 
60th anniversary of the SC&RA in 2008.

Next month we will begin surveying for our Transport 
50, our second annual listing of North America’s largest 
specialized transport companies. If your company wasn’t 
included in the listing last year, make sure you fi ll out our 
survey form to assure you make the listing in 2007. Th e 
list will print in our December 2007 edition.

Don’t miss important articles this month on the market 
for articulating cranes, our focus on product support, 
service, fl eet maintenance and spare parts and 
our Q&A with Liebherr’s Ralf Vieten. And as 
always, keep those emails and calls coming. 
We love hearing about your lift and 
haul solutions.
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 Congressman James Oberstar 
(D-MN), chairman of the House 
Transportation & Infrastructure 
Committee, announced the 
proposed formation of a National 
Bridge Trust Fund. The Highway 
Users group applauded the 
proposal. “Chairman Oberstar 
is on the right track because 
the motorists and truckers will 
support a user fee that is not 
earmarked nor diverted from 
the bridges that are in dire need 
of repair and replacement,” 
said Greg Cohen, president of 
the group. “We look forward 
to working with the chairman 
to identify reasonable funding 
sources for this program, 
including a dedicated fuel tax or 
other reasonable highway user 
fee.” For more information about 
the Bridge Trust Fund proposal, 
visit http://oberstar.house.gov. 

 Terex Cranes reports a 23.6% 
increase in net sales in the second 
quarter of 2007 compared to 
the same period last year. The 
company reported $544.5 million 
in sales during the first half of 
the year, a gain of $103.9 million 
from $440.6 million in the second 
quarter of 2006. The company said 
the figures reflected improvement 
in all its product categories and 
the favorable impact of currency 
exchange rates. Excluding the 
effect of exchange rates, net sales 
grew by around 19%. Income from 
operations increased by $19.9 
million to $56.8 million, or 10.4% 
of sales, over the second quarter 
of 2006. “The Terex Cranes 
segment continued to demonstrate 
significant growth in both sales 
and profitability,” said Steve 
Filipov, president of Terex Cranes. 
“The global market for cranes 
continues to be outstanding, and 
our manufacturing locations are 
making real improvements in our 
ability to increase throughput. 
Also leading to increased sales 
is a shift to larger cranes, such 
as our large crawler cranes from 
Germany and rough terrain cranes 
in North America, as well as 
the favorable impact of pricing. 
That said, global demand for our 
products continues to outpace 
supply, as evidenced by our record 
backlog.”

highlights Cranes start 
removing debris
Four 100-ton cranes and several 
excavators, as well as a barge crane 
operated by the US Army Corps 
of Engineers, continued the task 
of removing debris at the site of 
the Interstate 35W bridge collapse 
in Minneapolis, MN. At press 
time, cranes had moved most of 
the vehicles within reach from the 
bridge deck, including the school 
bus that sat amid the wreckage 
and in which all of the passengers 
were rescued. Some 67 vehicles 
had been removed by mid August. 
According to the Minnesota 
Department of Transportation, 
there were approximately 100 
vehicles identified for removal.

The $15 million debris removal 
project went to St. Paul, MN 
contractor Carl Bolander & 
Sons. According to news reports 
and press releases, the debris will 
be moved to a staging area for 
inspection by the NTSB. The 
NTSB will attempt to reassemble 
pieces of the bridge in order 
to determine the cause of the 
collapse. Officials at Bolander 
referred all calls from the press to 
the Minnesota DOT.

Concurrently, the Minnesota 
DOT has begun a fast track 
program to rebuild the bridge 
using a Design/Build delivery 
system. Five contracting teams 
submi t t ed  St a t emen t s  o f 

Qualifications to bid on the I-
35W Mississippi River Bridge 
project. The teams were: Ames/
Lunda; C.S. McCrossan; Flatiron 
Constructors, Inc.; and Johnson 
Bros.; KTM Constructors (JV of 
Kiewitt/Traylor Bros/Massman); 
and  Wal sh  Cons t ruc t ion/
American Bridge. According to 
the Minnesota DOT, the goal is 
to name a contractor to construct 
the new bridge in September.

The Army Corps of Engineers Wade,
a 100 ton crane barge, assisted with 
search and recovery efforts at the 
I-35W bridge collapse in Minneapolis, 
MN

WRCA makes third acquisition,
purchases Germany-based Casar
W i r e  R o p e  C o r p o r a t i o n 
o f  Amer i c a  ( WRCA)  ha s 
acquired Germany-based Casar 
Drahtseilwerk Saar GmbH. 
The transaction was expected to 
close in late August. Casar is a 
leading European manufacturer 
of high performance wire rope 
for use in conjunction with 
overhead cranes, tower cranes, 
mobile cranes, offshore cranes 
and in underground shaft mining 
applications. 

The Casar acquisition is part of 
a strategy to establish WRCA in 
Europe, according to Ira Glazer, 
CEO of WRCA. “During the 
past three years, our company 
has followed a growth strategy 
to expand WRCA’s  g lobal 
manufacturing presence and 
further diversify our end-markets 

and geographic mix.”
WRCA plans to utilize Casar 

as the base for all European 
operations, including investment 
in the plant and equipment 
as well as the potential for 
addit ional  jobs  in Kirkel , 
Germany, headquarters of Casar, 
the company said. 

This is the third acquisition 
by WRCA this year, following 
the purchase of Aceros Camesa 
in Mexico and Wireline Works 
in Canada. In 2006, WRCA 
also formed a joint venture 
with Wuhan Iron and Steel 
in China to build a wire rope 
manufacturing facility, which is 
scheduled to open in April 2008. 

WRCA acquires German wire rope 
manufacturer Casar
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 Second quarter sales at 
Manitowoc Crane Group jumped 
41% to $805.1 million, from $570 
million in the same period last 
year. Operating earnings leapt even 
higher, by 59%, to $120.2 million 
from $75.6 million in the same 
period of 2006. Order backlog was 
$2.1 billion in June, up nearly $1 
billion, or 85%, from June 30 2006, 
the company reported. “As we have 
noted in the past, we are reluctant 
to book orders with extended 
delivery dates without the ability to 
accurately price the product due to 
fluctuating supply chain costs,” said 
Glen Tellock, Manitowoc president 
and CEO. “We have seen this issue 
understate the underlying strength 
of lifting equipment demand at 
other times during this up-cycle 
as well.”

 Ritchie Bros. reported 17% 
growth in earnings for the first half 
of 2007, reporting net earnings of 
$44.1 million. “Net earnings growth 
in 2007 would have been 20%, 
excluding the effect of after-tax 
gains of $1.1 million recorded in 
the first half of 2006 on the sale of 
surplus property,” said a company 
spokesperson in a press release. 
“The company does not consider 
these gains to be part of its normal 
operating results.” Gross auction 
proceeds were $1.65 billion, the 
largest first half result in the 
company’s history, according to a 
press release. Auction revenues 
for the first six months of 2007 
were $163.9 million, representing 
growth of 22% compared to the 
first half of 2006.

 Nearly $5.3 million in grants 
will be awarded to bridge projects 
in 25 states to help develop new 
technologies to speed bridge 
construction and make them safer, 
the Federal Highway Administration 
(FHWA) has announced. Twenty-
nine applications representing 25 
states were chosen from among 
96 applications received. The 
grants, from FHWA’s Innovative 
Bridge Research and Deployment 
(IBRD) program, will be awarded 
for improvements to the quality of 
materials and design, construction 
and repair methods which lower 
construction costs and enhance 
bridge safety. 

highlights

Link-Belt has announced a major expansion project that will add 90,000 
square feet to its crane facility in Lexington, KY. The expansion, which 
represents a capital investment of more than $24 million, will create 120 
new jobs. The company announced that the project, which broke ground 
at the beginning of June, will expand its crane manufacturing and support 
capabilities. 

“Over the last several years we have made great strides in our journey 
from Lean Manufacturing to our Link-Belt Production System,” said Chuck 
Martz, president and CEO. “We have systematically put in place a timeline 
of actions that have improved our efficiencies and have resulted in an 
increased overall production capacity.” 

Martz said the company plans to add an additional telescopic crane 
assembly line in addition to a dedicated boom component shot blast and 
painting facility. “These additions in conjunction with our ongoing Lean 
efforts and an improving vendor supply environment will position us to 
better serve our customer needs,” he added. 

Link-Belt amid plant expansion

New Liebherr port 
crane in Maui
A $5 million Liebherr mobile 
harbor crane has been installed 
in Maui, Hawaii following 
an economic upsurge on the 
island. Ocean transportation 
company Matson Navigation 

installed the LHM 400 at the 
port of Kahului to strengthen its 
container handling capabilities. 
The machine has a 114 ton (104 
tonne) maximum lifting capacity 
at 72 feet (22 meters) outreach. 
Maximum outreach is  157 
feet (48 meters) and the crane 
was transported by barge from 
Rostock, Germany, to Kahului.

The crane will complement 
Matson’s inter-island container 
barge service and improve the 
level of service to and from 
neighboring Hawaiian islands. 
Gary North, senior vice president 
at Matson’s Pacific division 
said, “Maui’s economic growth 
in recent years has resulted in 
increased cargo volumes through 
its primary port, Kahului, as 
well as rises in vessel calls by 
the passenger sector. With this 

new crane, we will now have 
the capability of expanding this 
service enhancement to include 
container operations for our 
combination ro-ro/container 
vessels calling at Kahului.”

North said the new crane will 
help improve productivity for 
the Kahului container barge 
operations and reduce container 
t rans-shipment act iv i ty  in 
Honolulu.

Matson Navigation 
recently installed 
a LHM 400 at the 
port of Kahului 
in Maui, 
Hawaii

Heede 
Southwest 
hosts tower 
crane workshop
Heede  Southea s t  recent ly 
hos ted  a  dedica ted  tower 
crane workshop for operators 
to earn its practical examiners 
accreditation. 

Do u d  S i g l i n e r  w a s  t h e 
instructor for the course that 
covered al l  aspects of safe 
tower crane operation. For the 
instruction and testing, Heede 
set up a 5111 Comansa set up at 
its facility in Pineville, NC.

“We had a very good turn out 
and we stand behind the CCO 
program 100 percent,” said 
Mike Hundley. “We had all of 
our crane operators take their 
written exams. We here at Heede 
think that this is one of the best 
things that could happen in our 
business.”

Hundley, safety director for 
Heede and a CCO practical 
examiner, invited all tower crane 
operators to take their practical 
exam to do so at the Heede 
facility. “Just call us to set up a 
time and a date,” he said.

Heede Southwest recently hosted an 
accreditation workshop for tower 
crane operators at its facility in 
Pineville, NC. Heede set up a 5111 
Comansa in its yard for the course
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 Lift-It Manufacturing Co. 
has a new website located at 
www.lift-it.com. The website 
delivers complete product 
information and improved 
navigation, offering easy access 
to the complete line of: slings, 
tiedowns, nets, dynamometers, 
fall prevention equipment, 
hoists, material handling 
and RFID technology for 
sling inspection, according 
to the company. Founded in 
1979, Lift-It is headquartered 
in Los Angeles, CA and markets 
its products internationally.

 Eaton Corp.’s new medium-
duty hybrid power systems are 
now available for order, the 
company announced in 
a press release. The systems, 
which will be delivered to 
customers next year, are now 
on the chassis of several major 
North American commercial 
vehicle manufacturers, 
including International Truck 
and Engine Corp., Kenworth 
Truck Co., Peterbilt Motors 
and Freightliner Corp. The 
announcement follows four-
plus years of development 
and field-testing in North 
America, Europe and Asia.

highlight Elliott Equipment builds rig 
for Turner Sports, NASCAR

Turner Sports, entering its 24th 
season of NASCAR coverage, 
recently debuted its mobile 
production rig. The specially 
designed broadcast truck serves 
as the home for TNT’s pre-race 
show during the network’s six 
consecutive NASCAR NEXTEL 
Cup Series races.

Developed and produced by 
Elliott Equipment Company, 
which produces a line of boom 

trucks, the project was “a true 
marriage of a customer with a 
strong knowledge of what they 
wanted in terms of final design 
and Elliott Equipment whose 
capabilities and eagerness to create 
a working solution worked so 
well together,” said Jim Glazer, 
president and CEO of Elliott 
Equipment.

Glazer said the end product 
i s  the per fect  merging of 

television artistry and world-class 
engineering. 

“The new Turner Sports rig 
is a state-of-the-art set like no 
other as it gives us a completely 
mobile stage with the unique 
ability to interact with fans, both 
at the racetrack and at home,” 
said Lenny Daniels, senior vice 
president of production and new 
media, Turner Sports. “We’re 
excited to unveil the new truck 
and new webcasts, and continue 
to introduce fresh multiplatform 
innovations that give fans greater 
access and connectivity to their 
favorite sport.”

A fully functioning rig, the 
truck encompasses a retractable 
platform stage that can rotate a 
full 360-degrees and be raised 
seven feet off the base of the 
truck into the air. Once the stage 
is fully extended, the height of 
the rig reaches 26 feet. Inside, the 
truck houses a comprehensive 
production center for NASCAR.
COM’s new weekend series, 
NASCAR 24/7 Live, while the 
exterior will feature changeable 
TNT and NASCAR.COM logos 
and graphics designed to serve 
as a stage and backdrop for both 
Turner’s telecasts and webcasts. 
The mobile unit resides in the 
track infield during the six TNT 
Cup telecasts and outside the 
track for the 20 NASCAR.COM 
webcasts. 

Elliott Equipment Company built a new broadcasting rig for TNT and NASCAR

GSE&E celebrates 30th Year
Ga rd e n  St a t e  En g i n e  & 
E q u i p m e n t  C o m p a n y 
(GSE&E) is celebrating its 30th 
anniversary this year. Back in 
the late 1970s, founders Paul 
Baldasarre and Frank Spalluto 
were known as experts in the 
field of crane repair and for 
selling spare parts. The two 
partnered together to start 
the company with the idea of 
offering full service crane and 
engine repair. 

But in their second year in 
business, GSE&E had another 
claim to fame. Spalluto and 
h i s  co l l e ague s  d eve loped 
a  non-conduct i ve  remote 
control system for use with 
block booms. They still hold 
the patent on this method of 
preventing boom wire contact 
electrocutions. The device is 
credited with saving lives and 

The North American Crane 
Bureau Group’s Professional 
Development Conference will 
be held November 12-16 at the 
Palace Station Hotel & Casino in 
Las Vegas, NV. The conference 
will provide crane and rigging 
professionals from all over the 
world a venue to learn important 
safety and technological 
information through more than 44 
different classroom sessions and 
a variety of hands-on workshops. 
For more information contact 
Nicholl Atkins with NACB direct 
at 800-654-5640 or via email at 
Natkins@cranesafe.com.

NACB conference 
set for November

imported knuckleboom cranes, 
and is known as a pioneer in 
this market. In 1986, GSE&E 
started doing business with 
Cormach Cranes, which is 
located in Montichiari, Italy. 
GSE&E started representing 
and selling the Cormach Eight-
Story Wallboard crane, which 
Baldasarre helped develop. 

Besides selling and renting 
cranes ,  the  company a l so 
fabricates its own flatbed bodies 
for use with concrete block 
delivery, wallboard delivery and 
for use with conveyors. GSE&E 
has come a long way since the 
two partners first opened the 
doors of their one bay shop in 
South Plainfield, New Jersey in 
1977. Today the company has 
40 employees, and branches in 
Allentown, PA and Deer Park, 
Long Island. 

preventing jobsite injuries. 
Soon after that milestone, 

GSE&E became distributors 
for some of the country’s first 

Paul Baldasarre, president and John 
Meyer, general manager, Garden 
State Engine & Equipment Co.
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 The Manitowoc Company has 
acquired Shirke Construction 
Equipments Pvt in India for an 
undisclosed sum. Headquartered in 
Pune, Shirke manufactures Potain 
tower cranes under license and 
distributes the brand in India, Sri 
Lanka, Nepal, Bangladesh, and Bhutan. 
The company will now operate as 
Potain India Pvt and continue to 
manufacture tower cranes under the 
Potain name. The company has also 
announced plans for a new Manitowoc 
Crane Care facility in the region. 
Manitowoc has confirmed its managers 
would continue in their current roles, 
along with the rest of its employees.

 Italy-based Effer will display on 
more than 4,300 square feet (400 
square meters) at the upcoming SAIE 
07 show in Bologna, Italy, held October 
24-28. The company says it will carry 
no less than 10 cranes from its range, 
including the new models 1355, 470 
and 1355-8S, the latter the only crane 
fitted on a truck. The company will be 
in the outdoor area 44, booth number 
D38-E27.

 Port company HPC Ukraina has 
added another Liebherr post panamax 
container crane to expand the handling 
capacity at the Port of Odessa. Liebherr 
Container Cranes Ltd in Ireland 
supplied the ship-to-shore crane to the 
subsidiary company of HPC Hamburg 
Port Consulting GmbH at the port on the 
Black Sea in the Ukraine. The new crane 
has 150 feet (46 meter) waterside 
outreach and rail span of 65 feet (20 
meters). Landside back reach is 49 
feet (15 meters) and lift height under 
spreader is 111 feet (34 meters). Safe 
working load is 55 tons (50 tonnes) in 
twin lift and 62 tons (57 tonnes) under 
the hook beam. Drives are Liebherr 
D.C. and the Liebherr Visuscan crane 
management system is also included.

 AB Kranlyft, the European 
distributor of Maeda mini cranes, will 
purchase the whole share capital of 
Sweden’s largest independent supplier 
of road springs for trucks and buses, 
Molnlycke Bilfjaderservice (MBS). 
MBS was established in 1955 and has 
for many years supplied Kranlyft with 
springs for mobile cranes. Christer 
Dijnér, Kranlyft managing director, 
said, “Efficiency for both companies 
will be enhanced by sharing overheads 
and pooling technicians during 
peak periods.” The company has 25 
employees and an annual turnover 
of around $13 million (€ 9.4 million) 
while MBS has eight employees and a 
turnover of approximately $1.7 million 
(€ 1.2 million).
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international news world highlights

JAPAN: Expansion continues at Tadano in Japan with the opening of its 
new truck loader crane manufacturing plant in Tadotsu. Construction 
started in June 2006 as part of the company’s $97 million (¥ 11.5 billion) 
reorganization of domestic facilities to create a trio of factories. A range 
of construction cranes are now being produced at Tadano’s Shido plant, 
while the company’s Takamatsu site specializes in aerial work platforms.

In late July, 130 employees and customers joined President Koichi 
Tadano, along with the Tadotsu town mayor, to unveil the first crane from 
the new plant, before full-scale production got underway. Ninety workers 
are employed at the site, which has the capacity to produce about 900 
units a month.

A company spokesperson said the factory 
would provide an integrated production system 
incorporating the latest laser cutting technology, 
robotic welding and cation-electrodeposited 
painting, along with an automated warehouse with 
multi-story shelves.

First Grove GMK7450 in Australia;
first Potain MD 1100 in Hunan province
AUSTRAL IA :  Sydney -ba s ed 
Melrose Cranes & Rigging is the 
first to receive a Grove GMK7450 
all terrain crane in Australia. 
According to manufacturer 
Manitowoc Crane Group, it will 
be the largest all terrain crane in 
the state of New South Wales.

Melrose will use the crane for 
a range of construction tasks, 
including tower crane erection, 
handling pre-cast  concrete 
sections, placing air conditioning 
units and tilt-up work with 
concrete panels.

Melrose will also put the crane 

to work in power plants and 
mines. The seven axle all terrain 
crane has a maximum capacity 
of 496 tons (450 tonnes), a 
196 foot (60 meter) main boom 
and a gross vehicle weight of 
186,509 pounds (84,600 kg) on 
seven axles.

“We studied the market hard 
and were really attracted by the 
versatility and capacity of the 
Grove 7450,” said Gregg Melrose, 
co-owner of the company. “It is 
road legal in our state of New 
South Wales when traveling with 
the boom and that was a massive 
factor. Other large all terrain 
cranes – even some with lower 
capacities than the Grove – must 
remove the boom to legally travel. 
We can road the Grove’s 7450 
with the boom dolly and that 
is going to make it a very cost 
efficient heavy lift solution.”

CHINA: The first Potain MD 
1100 tower crane is at work on 
construction of the Qingshuitang 
Hydropower Station close to 
the city of Huaihua in Hunan 
province, China.

On the job, client and main 
contractor Gezhouba Water 
Resources and Hydropower 
Engineering Group has designed 
the new dam around the MD 
1100 and will use it to pour more 
than 200,000 m3 of concrete – 

almost half the total required in 
the project. The crane is using 
a 6 m3 concrete bucket for the 
pouring that weighs 22 tons 
(20 tonnes) when full.

The Qingshuitang hydropower 
station will sit on the middle 
reaches of the Yuan River. The 
project has four sections: main 
dam, powerhouse, ship’s lock and 
bank protection. The capacity 
of the power station will be 
128 MW while the highest 
point of the dam will be 506 feet 
(154.5 meters).

Tadano plant expansion continues

The Grove GMK7450 is claimed to be 
the largest all terrain crane in the 
state of New South Wales, Australia

The first Potain 1100 to work in the 
Hunan province in China is helping 
construct a hydropower station

AUSTRALIA: A new Australian-
designed 22 ton (20 tonne) 
capacity pick and carry crane will 
be launched during the country’s 
annual Crane Industry Council 
of Australia (CICA) National 
Conference at the Adelaide 
Convention Center, September 6-8.

Known as the Panda Crane, the 
new articulating pick and carry 
model with telescopic boom is 
manufactured by China’s biggest 
crane producer XCMG and will be 
distributed by Australian Crane 
and Machinery (ACM).

Fifty units will be imported to 
Australia before Christmas and 
there is a buyer for each one, 
according to ACM.

Australia imports 
the Panda
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T he last few days of July 
were ugly for stock market 
investors. Fears about 

problems in the credit markets 
and the eff ects of the recession in 
residential construction that had 
been brewing for more than a year 
fi nally spooked investors.

As our graphs show, and as I 
have written in previous pieces, 
the markets have been charging 
ahead for several months, with 
strong growth following the 
previous market correction in 
February. With this background, 
it was pretty much inevitable that 
the markets would take a dive 
sooner or later, and the longer the 
rally went on, the more nervous 
investors got.

Th e eff ects on the heavy 
equipment sector were profound, 
with the ACT HEI dropping 
more than 7% in a single day. 
Some $4.2 billion worth of 
equipment manufacturers’ shares 
changed hands that day – about 
3% of the industry. Th is volume 
was the second largest one-day 
sell-off  in the history of the ACT 
HEI, and represented about three 
times the average daily volume of 
trades in the industry.

Th e following days saw more 
higher than average volumes, and 
again some steep falls around the 
4 to 5% per day mark. Th ere was 
some rebound in early August, but 
over the course of the last 10 days 
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CHRIS SLEIGHT is one of the 
world’s most internationally 
renowned construction business 
writers, with specialist 
expertise in fi nancial markets 
and stock market analysis. He is 
editor of KHL’s market-leading 
International Construction and 
Construction Europe magazines, 
and is a regular 
contributor to ACT’s
sister publication, 
International Cranes 
and Specialized 
Transport.

business newsabout the author

       ACT’s Heavy Equipment Index (HEI) tracks the performance of 10 
of America’s most signifi cant, publicly-traded construction equipment 
manufacturers – Astec Industries, Bucyrus, Caterpillar, CNH, Deere & 
Company, Gehl, Ingersoll Rand, JLG, Joy Global, Manitowoc and Terex. In 
every issue we will report the performance of the HEI against America’s 
headline stock market indicators, with commentary about the sector’s ups 
and downs.

about the index

The long expected correction in the equity markets 

arrived at the end of July, sending shares into a tailspin.

The volatility is likely to continue for some weeks, but investors
shouldn’t panic just yet. Chris Sleight reports

Correction cometh

e

DISCLOSURE: Chris Sleight does not 
own shares in any of the companies 
named in this column.

in July the ACT HEI fell from a 
record high of 195.05 points to 
a low point of 170.28 points – 
about a 13% fall in value.

At the time of writing, the 
markets remained volatile, and 
further wide swings were expected 
throughout August and into 
September before share prices fi nd 
some stability with more sensible 
valuations.

Panic?
But although the markets are 
suff ering from one of their semi-

regular periods of turbulence, 
it would be premature to say 
this is the start of a bear market. 
Although the American economy 
is suff ering this year with its sub-
prime credit worries and house 
price recession, the rest of the 
world continues to grow and 
show resilience.

Th is is best illustrated by 
this year’s half-year results for 
heavy equipment manufacturers. 
Caterpillar, the bellwether for the 
industry, saw profi ts slip in the 
second quarter due to the slump 
in demand for both machinery 
and on-highway engines, but in 
Asia and Latin America, where its 
equipment sales were up 35% and 
Europe (up 23%) helped off set 
this disappointment.

Th e crane market provides 
even stronger evidence of the 
underlying strength of the 
market, with both Manitowoc 

%
 c

ha
ng

e

act

Crane Group and Terex Cranes 
reporting increasing sales, better 
profi ts and ever-lengthening order 
backlogs.

So the American economy may 
be in the doldrums this summer, 
and the high oil price is not 
helping, but on a global scale 
these are the only downsides to a 
generally buoyant outlook. 

It should also be said that, 
despite the recent corrections, 
the markets are still well in the 
black for the last year. Even the 
weakest performer, the S&P 500 
is up more than 16% over the 
last year.

Th ere are likely to be more falls 
ahead, but it’s not time to sell 
your shares and stuff  the cash in a 
mattress just yet.

52 weeks August 2006 – 2007
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OSHA’s ability to cite controlling employers for 

safety violations has been signifi cantly altered. 

Terry Young reports
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TERRY YOUNG is president of 
Construction Safety Experts Inc. and a 
member of the board of directors of the 
SC&RA. He can be contacted at 919-632-
3068 or e-mail: terry@safety-xperts.com

about the authoresafety

Safety no-man’s-land?
U nder a ruling by the Occupational 

Safety and Health Review Commission, 
(OSHRC No. 03-1622), OSHA will 

no longer be able to cite general contractors 
for safety violations at construction sites with 
multiple contractors.

A citation was issued in 2003 by OSHA to a 
Florida-based general contractor constructing 
a college dormitory in Arkansas. Th e serious 
citation stated the general contractor failed to 
ensure that employees of a subcontractor were 
utilizing fall protection while working on a 
scaff old 12 feet above the ground. Th e general 
contractor did not dispute the condition of 
the violation as described in the citation, but 
asserted that their company neither created 
nor had employees exposed to the hazard.

For the last 30 years, many courts have 
recognized that often only the general 
contractor can ensure safety and OSHA 
compliance at a construction site populated by 
many diff erent contractors, particularly in the 
context of a dispute among subcontractors. 
One ruling stated that by freeing the general 
contractor of any compliance obligation as a 

OSHRC chair W. Scott Railton and Horace 
Th ompson agreed that the OSHA multi-
employer worksite policy is invalid as applied 
to a “controlling employer,” which has neither 
created the cited safety hazard nor exposed 
employees to it. Railton stated OSHA’s 
inconsistent application of the policy, the 
checkered history of the multi-employer 
doctrine, and the fact that the regulation has 
not been amended since 1971 were factors in 
the decision.

Commissioner Th omasina Rogers wrote 
a dissenting opinion calling the decision a 
reversal of 30 years of commission precedence 
and that it deprives the secretary of the role 
of holding accountable those often in the 
best position to ensure workplace safety on 
construction projects.

Th is is a very important legal ruling that may 
have impact on SC&RA members working 
on construction projects. If you would like 
to learn more about this 31-page ruling visit 
www.oshrc.gov/decisions/html2007/03-
1622.htm. act

          Will a new ruling by 

OSHA create a “no-mans-land” 

of safety compliance?

14

controlling employer would create numerous 
situations where no one on a construction 
site will have both practical ability and legal 
obligation to ensure safety compliance. Th is 
would create a “no-man’s-land” of safety 
compliance.

Until this recent ruling by the review 
commission, the multi-employer doctrine 
that was enforceable stated that an employer, 
including a general contractor who controls 
or creates a worksite hazard, may be liable 
for violations of the OSHA Act even if the 
employees exposed to the hazard are solely 
employees of another company.

Th e Florida-based general contractor argued 
that the long standing multi-employer doctrine 
was not enforceable because it is contrary to 
the OSHA regulation 29 C.F.R. 1910.12, a 
standard that places safety responsibility on 
the employer for its own employees engaged 
in construction work. Th erefore, the OSHA 
multi-employer worksite citation policy in 
OSHA Directive CPL 2-0.124, which permits 
citing a non-exposing and non-creating 
employer, is unenforceable.
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© 2007 Wells Fargo Equipment Finance, Inc. All rights reserved. (7-07 110651)

Same Great People. New Opportunities.
What does this mean for business owners like you? It means that
the team with the most experience in construction equipment
financing just got better:

•   More resources & tools

•   More history & strength

•   Same great service & attention to detail

•   Same focus on long-term relationships

We’ve combined the power and resources of Wells Fargo with
the industry expertise of CIT Construction to build the premier
equipment financier that will serve you best. We’ll listen. Then
we’ll work with you to create a solution that fits. 

Announcing…
CIT Construction is now
Wells Fargo Construction

Wells Fargo Construction
• Equipment Financing/

Tax Leasing

• Re-Finance Opportunity

• Revolving Credit Lines

• Fleet Rental Programs

• Dealer Inventory Financing

To connect with your local sales manager, call 800-236-7514 today.

ACT full page.indd 1ACT full page.indd   1 16/08/2007 10:31:0316/08/2007   10:31:03

http://www.khl.com/pdf/act/september_2007/linktracker.asp?name=actsep07%5Fwellsfargo


certifi cation news

SEPTEMBER 2007 American Cranes & Transport 17

Crane Tech of Tampa, FL 
spoke volumes  to  the 
overhead crane industry 

recently when its entire company 
team of field consultants were 
accredi ted  by  NCCCO as 
overhead crane operator practical 
examiners.

Crane Tech President Bo Collier 
said it best when he stated: “The 
industry has started to realize 
the operation of overhead cranes 
and hoists is more than pushing 
a button or pulling a lever. The 
responsibilities of safe operation 
and competent inspection may 
only be correctly performed 
through proper instruction and 
hands-on training, followed by 
CCO certification.”

Collier noted that training 
and certification can go a long 
way towards eliminating poor 
load handing techniques and 
needless damage to equipment. 
“Competent CCO-cert i f ied 
o p e r a t o r s  c a n  r e c o g n i z e 
mechanica l ,  e l ec t r ica l  and 
hoisting conditions that may 
result in equipment damage 

or loss of load. In this regard, 
training and certification provide 
immediate  and measurable 
results.”

Founded in 1977, Crane Tech 
provides a wide range of training 
services from its state-of-the-art 
facility in the heart of Tampa 
Bay, FL. Regularly scheduled 
open-enro l lment  s emina r s 
cover subjects such as mobile 
crane operation and inspection, 
overhead cranes, rigging, safety 

management ,  and sca f fo ld 
erection, along with train-the-
trainer courses on forklifts and 
aerial lifts. Off-site training is also 
provided for both large and small 
groups that have been recognized 
by many major US government 
agencies.

The Overhead Crane Practical 
E x a m i n e r  A c c r e d i t a t i o n 
Wo rk s h o p ,  i n s t r u c t e d  by 
NCCCO staff July 7-8, was 
preceded by a day of overhead 
crane written tests administered 
by  ch i e f  e x amine r s  f rom 
In t e r n a t i o n a l  A s s e s s m e n t 
Institute, (IAI), which provides 
testing services for NCCCO.

The entire team of Crane 
Tech professionals attended 

t h e  w o r k s h o p ,  a n d  t h e y 
passed the Overhead Crane 
Practical Examiner and written 
accreditation workshop exams. 
With this achievement behind 
them, Collier stated that his firm 
had reached another important 
milestone with the ability to 
provide access to CCO overhead 
crane operator certification to 
Crane Tech’s training clients.

Collier has been active in 
NCCCO for several years. He 
was a member of the Overhead 
Crane Task Force during the 
development of the program, 
and continues to serve on the 
Exam Management Committee 
that oversees its administration 
and ongoing development. 
Collier also serves as an NCCCO 
Commissioner. act

CCO overhead program 
gathers pace

Right: An NCCCO-accredited practical 
examiner reads instructions for the 
task to be performed to a candidate 
during the practical exam. Examiners in 
training role-play during the workshop 
to reinforce the classroom training

The National Commission for the Certification of Crane Operators (NCCCO) 
has appointed chairmen to two NCCCO Committees.

Ron Kohner, Landmark Engineering Services, has been appointed 
chairman of the Ethics and Discipline Committee, and Larry DeMark, IUOE 
Local 825, has been appointed chairman of the Appeals Committee.

“Both committees are at the center of NCCCO’s standard policy of 
investigating alleged cases of inappropriate behavior by certified 
individuals, and of providing for appeal of any decisions reached,” said 
Graham Brent, NCCCO executive director.

“NCCCO is proud and privileged to be able to call on the professional 
expertise of these industry experts,” said John Kennedy, NCCCO president. 
“The work of these committees underpins the twin concepts of fairness 
and due process that have been a hallmark of CCO certification since its 
inception. It is vital they are led by individuals that have established an 
industry-wide reputation of the depth that Messrs Kohner and DeMark 
certainly have.”

Kohner and DeMark already serve on other NCCCO committees and both 
are serving five-year terms as commissioners.

NCCCO appoints chairmen

Above: NCCCO Practical Exam 
accreditation candidates learn to set up 
the practical test site according to test 
site layout plans

      Competent CCO-

certifi ed operators can 

recognize mechanical, 

electrical and hoisting 

conditions that may 

result in equipment 

damage or loss 

of load ”

“
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Liebherr to assemble
LTF 1045 in Houston
By the end of 2007 Liebherr 
Cranes USA will begin assembly 
of the recently introduced LTF 
1045 at its service facility 
in Houston, according 
to Ralf Vieten, executive 
vice president of product 
support (see Interview, 
page 20).

Th e fi rst Liebherr truck-
mounted crane to be distributed 
in the US, the crane is a milestone 
for Liebherr Cranes, Vieten said. 
Th e company hopes to increase 
the number of these units 
assembled each year because 
it forecasts that the LTF series 
will be a “great crane for the US 
market.”

Th e new LTF 1045 is rated 
at 55 tons and will have a 
four section telescopic boom, 
including the base section. With 
a 31 foot jib and a 115 foot 

main boom, the crane will have 
a total tip height of 157 feet. Th e 
jib is off settable at 0, 20, 40 and 
60 degrees. Th e machine has a 
rough terrain crane style cab and 
a superstructure engine, a 197 
horsepower Liebherr diesel. It 
will feature swing-out telescopic 
outriggers.

Th e crane is mounted on a 
Kenworth T800 tractor.

Assembly of the new Liebherr truck crane will take place in Houston, TX

iVISOR new from 
Hirschmann

The Potain GTMR 386 self-
erecting crane is celebrating its 
1,000th delivery, which went 
to French contractor Sogea 
Construction.

“They are perfectly suited to 
residential construction, such as 
apartment blocks or hotels. In 
addition, customers like them for 
their very powerful load curves,” 
said David Havard, Potain global 
product manager for tower 
cranes, explaining the crane’s 
popularity. “At 50 meters (164 
feet), the GTMR 386 can lift 1.5 
tons or with a 31 meter (101 
feet) jib … can lift 4.1 tons. 
The GTMR 386 can transport 
on only three trucks and has 
good versatility in height and jib 
length.”

The crane has a 
maximum capacity 
of 8 tons and a 
maximum reach 
of 164 feet (50 
meters). Height 
under hook is 118 
feet (36.2 meters).

Potain celebrates 
GTMR 386 delivery

Hirschmann Automation and Control 
has introduced the iVisor mentor QVGA 
(graphic) load moment indicator (LMI) 
for mobile cranes. The iVisor offers the 
operator a graphic display of the crane 
and the current load and geometric 
information, including the actual and 
allowable load, boom length, boom angle, and load radius. The display also 
includes an integrated bargraph that provides the operator with information 
on the crane’s utilization. The graphic display has a resolution of 320 x 240 
pixels and includes BestView technology, which automatically adjusts the 
contrast depending on the temperature and lighting conditions.

The system’s central processing unit and operator console are integrated 
into one compact unit making for quick and easy installation, the company said. 
In addition to the freely programmable control functionality, two CANopen 
interfaces enable networking with other controls and displays.

The LMI system can be used as a CANopen master or as a CANopen slave. 

Manufacturing of Raydan’s Air 
Link suspension has begun at 
ArvinMeritor’s factory in Monterrey, 
Mexico. Initial production will fulfi ll 
Raydan’s commitments to Mack 
Trucks and International Trucks, and 
will expand to include new business 
generated by the two companies.

The licensing agreement begins a 
long-term relationship authorizing 
ArvinMeritor to market, engineer 
and manufacture the Air Link rear 
suspension product line, up to and 
including 52,000 pound gross axle 
tandem weight. Raydan will continue 
to manufacture and market the Air 
Link for gross vehicle weights greater 
than 52,000 pounds. This marketplace 
includes tandem axle truck cranes 
and fi re & rescue vehicles. 

ArvinMeritor
begins production 
of Raydan’s 
suspension

Dakota Shine available through JLG 
and ServicePlus locations
Dakota Shine is a patented 
biodegradable product that restores 
color and luster to surface fi nishes, 
including paint, decals and plastics. 
When applied properly, the machine’s 
luster will last as long as the original 
paint. Its application begins with high-
pressure power washing, followed by 
applying Dakota Prep (a concentrated 
cleaner) and then applying Dakota 
Shine. OEM touch-up paint can also be 
used to cover up bare metal or trouble 
spots just prior to applying Dakota 
Shine.

Through a recently introduced 
partnership between Dakota Ag 
Innovations and JLG Industries, Dakota 

Shine products can now be purchased 
through the worldwide JLG dealer 
network and at JLG ServicePlus 
locations in Houston and Atlanta, 
where the product is available for 
sale. JLG customers through its 
“Online Express,” an internet product 
and parts information system for JLG 
customers that offers instant access 
to parts availability information and 
convenient automated ordering.

Before and 
after Dakota 
Shine is 
applied. The 
biodegradable 

product restores colors and luster

Before

After

Below: New load moment indicator 
from Hirschmann

Workers at the 
MCG factory 
in Charlieu, 
France
celebrate the 
1,000th GTMR 
386 crane
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• Reliable Performance

• Personalized Support

• Low Operating Costs

Series 900
101-322 bhp

Series 60
300-665 bhp

MTU | Detroit Diesel - Tognum Brands 
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I describe it in one word: “challenging.” But 
it is a challenge that we are able to meet. We
help our customers with their cranes from
the beginning of the shipping process from
Germany, to the port the cranes are brought
into; we provide assistance at the port and 
getting the crane to their facilities. We do the 
commissioning of the crane and the training 
required of our customers’ staff . We have even 
delivered cranes directly to the jobsite, which, 
as you know, is the worst training environment,
but in today’s market that is sometimes what we
have to do. We must do what it takes to off er 
the response time required. Paying attention 
to the needs of the customer is crucial and 
essential at all times.

We cover all 50 states and with the country 
over 3,000 miles east to west and over 1,600 
miles north to south, that’s why our work is 
challenging, and that’s why it’s the most fi tting 
word to describe our product support.

Liebherr Cranes has two facilities 
in the US. What is the main focus 
and type of work you do at the 
Newport News facility? What 
about the Houston facility?
In Newport News is the headquarters of 
LCI where we have sales, fi nance, parts sales, 
warehousing of parts, and the nationwide 
service coordination administration. Th ere we
do the main ordering and main warehousing,
invoicing, returns, billing, warranty claims 
and service scheduling. Th ere are others in the 
Liebherr group in Newport News also.

Our Houston facility is a customer support
satellite. We opened it in December of 2004. In
Houston we have the repair center nationwide 
and the training center nationwide.

W hile he may be considered a mere
newcomer to the crane industry, Ralf 
Vieten is a long-time veteran in the

realm of product support.
“In 2002, Schiller Service Corp., which was

Liebherr Ehingen’s dealer here in the USA,
was looking for someone to head up their
service division and, with my background and
Liebherr being a German company and with a 
German product, that was appealing to both
parties,” says Vieten.

Since that time Vieten has become an expert
on crane operation and he has put together
a product support team that he believes is
expert, professional and off ers the best service
a customer could expect to receive. His team
handles product support for the entire US,
with the scope of activity covering service,
parts sales, warehousing, repair and training.

I had the opportunity to sit down with Vieten
and talk about product support philosophies
and the challenges of providing quality product
support in such a busy market.

What is the biggest challenge in 
product support in today’s market 
for cranes?
I would say it is parts and service availability.
Since we are doing this nationwide and we do
not have traditional dealers, we at Liebherr
Cranes have to make sure we are available
everywhere to every customer when we are
needed.

Since Liebherr Ehingen does 
not use a traditional dealer 
distribution network, how do you 
describe the Liebherr service 
model in North America?

Product support is among the most important assets of a 

crane manufacturer. Liebherr product support
executive vice president Ralf Vieten discusses

his company’s philosophy on service and how his team is organized to 

respond to customer needs. D.Ann Shiffler reports

Good
problems

The new Houston facility has been 
open for a couple of years now. 
Has it met expectations in terms 
of supporting the US customer 
base?
Since its opening, we have repaired and 
serviced more cranes than we anticipated in the 
beginning. Th ere are a lot of crane companies 
in the 300 mile circle of Houston so it’s easier 
to ask them to bring their cranes to us. Beyond 
300 miles becomes an issue due to a number 
of reasons, state transport laws, and it costs a 
lot of money to transport a crane over a long 
distance. In that case we go to the crane, unless 
it is damaged due to an accident, then we may 
repair it at the Houston facility, because we are 
fully equipped to do so.

For those within a 300-mile radius, we off er 
preventive maintenance to our local crane 
companies. Th is could be oil changes, boom 
alignments, special training and others.

To the training: Th ey can bring their cranes 
to our yard and we can provide the training 
there. We can do almost anything in our yard 
there; we can do full-scale training sessions 
or special sections of technologies. We have 
simulators there and we advertise training 
on several diff erent subjects. We are always 
designing training classes for our customer base. 
Customer training is a very important part of 
product support. If a customer has a need, we 
are listening to those needs and we will design a 
curriculum for them if we determine a need.

Th e Houston facility has been a very good 
element of our product support and service 
eff ort in the US. By the end of this year, we will 
be assembling in Houston the LTF 1045, the 
fi rst Liebherr truck mounted crane in the US. 
Th is is another milestone for LCI. I want to 
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increase the units assembled each year, because 
I believe that the LTF is a great crane for the 
US market.

Since you deal directly with the 
customer, how is your service 
team organized to respond to 
your customers when they need a 
service technician on the job?
Our service group is prepared to respond to 
the customer quickly. Th e service technicians 
live on the East Coast, the West Coast and in 
the Central US. Where they live doesn’t matter. 
Th ey all travel nationwide.

We have a telephone service that allows our 
customers to call us 24/7 and ask us questions 
about a crane and to troubleshoot problems in 
set up, operation, functions and other issues. 
Many times we can answer these questions over 
the phone and they are back up and running 
in just a little while. We are training the staff  
of our customers so that when it comes to 
troubleshooting they can solve a problem to 
a point where we can communicate over the 
phone how to handle these things. When we 
are able to do this, that is a good measuring 
tool for us of how well we are training them 
and providing the service they need. Not every 
problem requires that we send someone on site, 
especially if the staff  of the customer is trained 
to deal with a problem. Our coordinators are 
well trained in handling these phone calls. All 
my technicians are good on the phone to have 

customers call them to fi x a problem or answer 
questions.

Maybe it’s something they need to do to 
keep the crane running, a quick fi x, until a 
part comes in or maybe it’s a permanent fi x. 
We want our customers’ cranes to be up and 
running so they can do their jobs and earn 
money.

Sometimes a phone call can fi x a situation 
that will later become an emergency. We 
encourage our customers to look at preventive 
maintenance as a way to stay up and running. 
Th is can be done at the jobsite if necessary. 
Preventive maintenance can prevent a lot of 
service interventions.

It is our responsibility to stay ahead of the 
curve. I am very pleased to say that our service 

team, our parts, our repair and training team, 
they are the best. I cannot give them enough 
praise. Th ey make it happen for Liebherr 
Cranes Inc.

Do you local source any parts and 
components or does everything 
come from Germany? How 
does Liebherr deal with critical 
availability issues?
We only use original parts from the 
manufacturer, from Liebherr for the most part. 
Th ere are some exceptions with consumable 
items. Parts availability is crucial for us. We 
have invested $1.6 million in parts in our 
warehouses as of now. When we started LCI 
we started with an inventory of $800,000 in 
parts. We have doubled that in three years.

We try to anticipate and analyze what 
customers are ordering and analyze what we 
need in terms of warranty items to minimize 
the need for shipping from Germany. To make 
things easier, we also have complete LCI engines 
and engine parts stored in Toronto, Canada. 
Liebherr has an engine facility in Canada and 
so we can take responsibility on this continent. 
Th at shortens the time if a customer needs an 
engine. It could take three weeks to get a new 
engine from Germany. And because of what 
happened with security at ports after 9/11, it’s 
not that easy to bring an engine into a port and 
into the US. With our Canada engine facility 
we can truck an engine to our customer base in 
four to fi ve days.

In addition to our parts availability here, we 
can look into Germany’s database and see if the 
factory has them in stock. We can often drop 
ship directly to our customers with Federal 
Express and have a part there within 48 hours.

We have a success rate of 95% with these 
drop ship parts. Mainly it’s a time issue due to 

When time allows, Ralf Vieten, executive vice 
president of product support for Liebherr 

Cranes, says he enjoys “putting in 18 holes.” 
Vieten, pictured in the center, at the SC&RA golf 

outing in San Antonio in April

Pictured on the far right, Ralf Vieten with members 
of the Liebherr Cranes team
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the six hour time diff erence in Germany. If we 
get the request before 11 a.m. German time, 
which is 5 a.m. here, we can even see next day 
delivery.

Because of the strong demand 
for cranes, keeping existing fl eets 
up and running and working and 
functional is critical to 
the end user. How does 
a manufacturer deal with 
this challenge?
We have a database that tells us the 
location of all Liebherr cranes in the 
US. We have approximately 1,100 
cranes in the US at this time. We 
keep up with each and every one 
of these machines. We know the 
serial numbers and we can tell you 
about that crane. If it’s not in our database we 
can fi nd it in the Liebherr Ehingen’s database. 
We can tell you when the crane was sold, who 
purchased it and the history on that crane.

The bridge disaster in Minneapolis 
has really underscored the crane 
shortage in the US. Has Liebherr 
been contacted about supplying 
cranes to the region?
Since we don’t deal with dealers we haven’t 
been able to respond like others might have 
responded. But I can tell you, we at Liebherr 

Cranes Inc., right now have nothing available 
and or in stock.

Must the executive vice president 
of product support be on call 
24/7?
It sometimes feels that way. Every other month 
I go to Houston. Th ree or four times a year I 
travel to Germany. We have over 150 customers 
and I want to visit as many as possible per year. 
We want to stay ahead and to do so we have to 
be available. I am very proud of the Liebherr 
service package in the US. I am very proud to 

hear that the industry is buying more and more 
of our cranes, because the cranes are excellent 
and our product support is excellent. It’s a 
package we are selling. Our company is on call 
to our customers 24/7.

When you are not working, what 
do you enjoy doing most?
I do love to play golf. But before I love to play 
golf I do love to be with my family, my wife 
and our nine year-old daughter. If time allows 
me I like to put in 18 holes of golf. But fi rst I 
try to spend time with my two girls. act

Training is a large part of work at 
Liebherr’s Houston facility. The facility 
has a large yard for crane maneuvering 
as well as simulators and classroom 
instruction

ACT 0907 Interview.indd 22ACT 0907 Interview.indd   22 16/08/2007 10:08:1516/08/2007   10:08:15

http://www.khl.com/pdf/act/september_2007/linktracker.asp?name=actsep07%5Ftrailking


1 8  t o n  •  2 6  t o n  •  3 5  t o n  •  3 8  t o n
A l t e c  S e r v i c e  C e n t e r s

A l a b a m a   •   A r i z o n a   •   C a l i f o r n i a   •   C o l o r a d o   •   F l o r i d a   •   G e o r g i a   •   G l o b a l  R e n t a l  C o m p a n y,  I n c .   •   I n d i a n a   •   K a n s a s 
K e n t u c k y   •   M a r y l a n d   •   M a s s a c h u s e t t s   •   M i n n e s o t a   •   M i s s o u r i   •   N o r t h  C a r o l i n a   •   O h i o   •   O r e g o n   •   P e n n s y l v a n i a    

Te x a s   •   V i r g i n i a •   B r i t i s h  C o l u m b i a   •   M a n i t o b a   •   O n t a r i o

For  in format ion  on  Sa les  or  Ren ta l ,  ca l l :  866 .966.2969.

For over 75 years, Altec has been the proven 

leader in providing truck-mounted equipment 

to the utility industry. Now Altec provides that 

same design technology to the construction 

industry with our hydraulic truck-mounted 

cranes. Backed by the most comprehensive 

support network in the industry, our cranes 

are designed with integrated safety features to 

keep your crews productive and on the job.

www.altec.com
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NORTH AMERICA

Toll free: 1-800-567-1554

www.palfinger-northamerica.com

In U.S.A.:
4151 West State Route 18
Tiffin, OH 44883
In Canada: 
P.O. Box 846
Niagara Falls, ON L2E 6V6

“WE AT GORDON’S HAVE LOOKED TO PALFINGER TO
PROVIDE US WITH INNOVATIVE MATERIAL HANDLING 
SOLUTIONS” Mac McQueen, Manager, Gordon Lumber, Findlay, Ohio

Gordon Lumber is a major 
supplier of building materials 

with 11 locations 
throughout Northern Ohio

Today, Gordon Lumber has 8 
PALFINGER cranes including PW 350
and 360 models. They have become 
a necessity in their daily business,
delivering everything from precast 
concrete to wallboard.

Gordon also relies on Palfinger’s Crayler
Forklifts to assist in handling materials 
at jobsites with challenging terrain, where 
standard forklifts can’t maneuver. This
includes handling curbs, hills and other
obstacles normally found on a jobsite. In 
the words of Mac McQueen “Our employees
love the fact that the Crayler is so easy to
operate. It mounts and dismounts from the
truck in less than a minute.”
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T heir design is simple, their use complex. 
Gantry cranes are basic machines that 
provide lifting solutions across a variety 

of industries, from marine to power plant 
construction to airplane manufacturing. While 
they have been a lifting mainstay for more than 
50 years, widespread usage of gantry cranes is 
just starting to happen across North America.

ACT recently asked gantry crane 
manufacturers and users to “show and tell” us 
about their gantry crane projects. For those 
who didn’t participate in our invitation, the 
off er still stands. Let us know about your 
gantry projects, challenges and innovations.  
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gantry cranes

Smart 
liftsWhen it comes to

innovative
lifting

solutions,

gantry cranes 

are always in the 

running. ACT reports

A Lift Systems 
48A gantry is 
used to place 
a 350 ton 
steam turbine 
generator into 
its pedestal for 
fi nal alignment. 
The gantry are 
rigged carrying 
the Barnhart 
header beams 
with a 450 ton 
strand jack pod

A Lift Systems 48A gantry transfers a 
350-ton generator to a transporter for 
on-site movement to the erection area
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A J&R Engineering 450-ton capacity gantry is used to place a ball mill into its journals after receiving it 
from the transporter

Lift Systems 48A gantry in position after 
transferring the “tail” of a 900-ton reactor from 
the transporter to the Barnhart Modular Tailing 
Tower (MTT)

Eight legs of 48A gantry being 
used to lift an 800-ton reactor 
from storage in preparation 
to transfer to a Goldhofer 
transporter

gantry cranes
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Bridging the gap
Traffi  c build up on the two bridges on Interstate 
65 spanning the Alabama River had recently 
become a pressing issue for the Alabama 
Department of Transportation. Th e congestion 
prompted offi  cials to propose a plan for 
eliminating the gap between the two bridges, 
and creating one large super structure.  Th e 
proposal called for a third bridge to replace the 
gap between the two existing bridges, adding 
an additional northbound and southbound 
lane, separated by a concrete divider.  

R.R Dawson Bridge Co. won the bid, starting 
construction in May of 2006 and fi nishing the 
project in June, six months before expected 
completion. Th e company credited the timely 
completion of the bridge to their utilization of 
two 40-ton Mi-Jack rubber tire gantry cranes. 
Th e Travelift cranes allowed R.R. Dawson to 
streamline the work, bringing the project in 
under schedule, and the company says the 

cranes help reduce costs by close to 20%. 
“Mi-Jack Travelift rubber tire gantry cranes 

are designed to work up to 40% faster than 
conventional cranes, giving construction 
companies the ability to complete projects in 
record time,” says Mike Lanigan, Jr. of Mi-
Jack. “Th e Mi-Jack Travelift rubber tire gantry 
cranes have several unique features, that allow 
for more effi  cient use, such as customized 
dimensions to fi t each application, and inward 
facing cab complete with a 180-degree swivel 
seat to allow the operator to always position 
himself facing the load.”

On the jobsite, the Travelift can service 
multiple functions: it can be used to remove 
the old structure, pour concrete in place and 
set the new structural elements all with the 
same machine.

R.R. Dawson received praise from the 
Alabama DOT for bringing the project in 
under time and under budget, and also for 
managing to complete the entire project 
without having to shut down traffi  c lanes on 

the existing bridges.  Th e 
Travelift rubber tire gantry 
crane only requires a 5-foot 
aisle-way on either side, 
allowing traffi  c to remain 
uninterrupted throughout 
the course of construction.  

“Our cranes are designed to 
work in tight spaces requiring 
very little space to maneuver, 
which allowed R.R. Dawson 
to straddle the gap between 
the two existing bridges, and 
keep traffi  c moving,” says 
Jerry Studer of Mi-Jack.

A Mi-Jack Travelift gantry crane was an asset in a bridge building effort in Alabama
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Experience the
Progress.

Liebherr Nenzing Crane Co.
7075 Bennington Street
Houston, TX 77028-5812
Phone: +1 713 636 4050
Fax: +1 713 636 4051
www.liebherr.com The Group

Experience the Progress with Liebherr: Crawler 
Cranes featuring high capacities, impressive 
boom configurations and a new standard in 
safety. Advanced Technologies are our Business.
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Wind power lift
Customer-inspired lifting solutions have 
always been a specialty for Shuttlelift. Th e 
gantry crane manufacturer provides custom 
lifting equipment for a variety of industries, 
more recently the wind power sector.

Manufacturers of wind power components 
across Canada and the US are using Shuttlelift’s 
SL and ISL gantry cranes to lift and move a 
variety of wind power components. In the 
past, these companies relied on two forklifts, 
working in tandem, to move large 
wind blades and towers. But they have 
discovered the Shuttlelift industrial 
gantry crane can be a one-stop shop 
for wind turbine material handling.

Iowa-based Clipper Windpower 
recently purchased a Shuttlelift SL75 to 
handle its turbine generator housings. 
Th ese huge components, weighing up 
to 50 tons, can be moved with ease 
with the aid of multiple rigging set up 
on a single spreader bar.  

DMI Industries recently purchased a 
Shuttlelift SL100 gantry crane for its 
plant in Fargo, ND. Th e SL100 will 
handle the movement of wind towers 
from production to the paint shop and 
fi nally to the shipping area. 

It is not just the handling of heavy 
components that makes a Shuttlelift 

gantry crane a good option for the wind 
industry. Th e 4-wheel steer function, which is 
available as standard on certain units, allows 
for greater maneuverability of awkward loads, 
particularly considering that current wind 
turbine bases are at least 100-feet in length and 
16-feet in diameter. Th e dimensions of these 
bases could be further increased on components 
for off -shore wind farms in the future.  

Shuttlelift gantry cranes are designed with 
main frames constructed of box sectional 

DMI Industries recently purchased a Shuttlelift 
SL100 gantry crane for its plant in Fargo, ND

29SEPTEMBER 2007 American Cranes & Transport

gantry cranes

Iowa-based Clipper Windpower recently 
purchased a Shuttlelift SL75 to handle 
its turbine generator housings

high-strength, low alloy steel 
for maximum durability. Th ese 
machines feature articulated pivot 
trunnion, which allows the frame to 
fl ex over uneven terrain and O-ring 
facing seals to prevent leaks. Th e 
gantry cranes feature powder coated 
carbon steel hydraulic tubing, 
cadmium coated bolts and zinc 
covered pins, providing maximum 
resistance to corrosion. A Shuttlelift 
gantry crane can be custom-built 
with height, width and wheel 
base dimensions tailored to meet 
customer requirements. act

www.shuttlelift.com

Customer Inspired Lifting Solutions

T: 920-743-8650 
E: info@shuttlelift.com

Shuttlelift | 49 E Yew Street | Sturgeon Bay | WI 54235

Quality products deserve quality handling…

…that is why a Shuttlelift industrial gantry crane is designed by precision 
engineers, meticulously manufactured under strict quality control and is backed
by the best warranty in the industry.  

Delivering customer inspired lifting solutions
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WE WILL NOT BE SATISFIED
UNLESS YOU ARE

TEREX AT WORK.

The most diversified lifting capability in the world.

Terex Cranes offers an unparalleled range of lifting capabilities. Products include:

· mobile hydraulic cranes

· crawler and truck lattice boom cranes

· tower cranes

· rough terrain cranes

· truck cranes

· boom trucks

Terex offers customers across the globe, the highest return on invested capital,

with a broad range of world-class, high performance products for all demanding

applications. Terex brings a new level of product support to each product.

The company-wide commitment of providing best product value possible

includes providing the parts, training and service necessary to keep Terex products

operating productively.

Terex Cranes Wilmington Operations · Wilmington, NC · phone 910-395-8500 · www.terex-cranes.com · american@american-crane.com
Terex Cranes Waverly Operations · Waverly, IA · phone 319 352 3920 · www.terex-cranes.com · inquire@terexwaverly.com
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“Not many people knew of knuckle booms 
and we had a lot of work to do to open up the 
industry,” says Baldasarre. By demonstrating 
the advantages of the knuckle boom, including 
time savings and labor reduction, Baldasarre 
says GSE&E quickly developed a market for 
this method of material handling and delivery. 
GSE&E became the largest knuckle boom 
dealer in the country and is noted for the 
development of sales for a product that was in 
its infancy, he says.

For GSE&E, the leading markets for 
articulating cranes in the US include building 
material supply; concrete block, brick and 
patio block suppliers; precast concrete supplies 
and foundries; farm equipment dealers; 
municipal governments; landscape contractors; 
mechanical contractors; tree service companies; 
cemetery vault and headstone dealers, steel 
erectors and concrete form handling.

I t was back in the 1970s that Garden State 
Engine and Equipment (GSE&E) became 
a distributor for knuckle boom cranes, 

importing among the fi rst articulating cranes 
into the US. At that time, there were just a few 
knuckle boom cranes in all of North America. 
Relatively inexpensive labor and fewer over-
the-road weight restrictions contributed to the 
reluctance of American companies to use truck 
mounted articulating cranes, according to Paul 
Baldasarre, GSE&E president.
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Above
the fold

Articulating cranes 
offer fl exible lift 
and haul solutions
for growing niche markets 

throughout the US and Canada. 

ACT reports

articulating cranes
Paul Baldasarre, 

president of Garden 
State Engine & 
Equipment Co., 

Inc., stands next to 
a National Crane 
Model 14127H, 
one of the many 

articulating cranes 
in the company’s 

rental fl eet

Garden State Engine & Equipment Company has 
one of the largest knuckle booms operating 
in New York City. The Cormach 125000-E9F 
186, rated at 904,300 pound/foot, has a lifting 
capacity of 2,425 pounds at the maximum 
hydraulic horizontal reach of 102 feet 2 inches, 
and a vertical hook reach of about 113 feet

A Palfi nger Model 32000 lifting transformers
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For 12 years, Brooklyn, NY-based Stone Age, 
Inc. has been doing business in New York City. 
The company, which encompasses structural 
steel, stone manufacturing and masonry, is 
primarily involved in the delivery of building 
materials, steel erection and hoisting.

Hindered by the lack of fl exibility of 
telescopic cranes, Stone Age owners Gregory 
Dec and Robert Siergies called Somerville, 
NJ-based Garden State Engine & Equipment Co. 
(GSE&E) to inquire about their line of Cormach 
knuckle boom cranes. They were looking 
for reliability and found it in a new Cormach 
125000 E9F 186, the largest knuckle boom 
crane on the East Coast, according to GSE&E, 
which has been a Cormach distributor for more 
than 20 years.

After using the crane on a few jobs, Dec said 
the machine was a “great buy. I love it! I am 
busy everyday, I am working everyday.” He 
was so pleased with the fi rst unit that he has 
already ordered another Cormach crane, the 
WB80, an eight-story wallboard unloader that 
will be used for building material deliveries.

According to Paul Baldasarre, president of 
GSE&E, the knuckle boom crane is popular for 
material handling for a number of reasons, 
primarily because it folds up behind the 
truck cab, leaving the fl at body available for 
delivering product to the jobsite. He says the 
attributes of articulating cranes include:

Articulating cranes have good lifting capacity 
at horizontal reaches. Today, a knuckle boom 
can reach out more than 100 feet horizontally 
and still pick up product at that reach. A 
telescopic crane cannot pick up its own boom 
when horizontal, without any weight attached.

A knuckle boom crane can place a load 
exactly and safely where needed. Even inside 
a building through an opening without the load 
hanging from a winch cable that can be affected 
by wind and weather conditions, he explains.

A knuckle boom of the same capacity as a 
telescopic crane can be installed onto a much 
smaller truck chassis, saving the owner a 
substantial amount of money during the original 
purchase. Due to the special, lighter steel used 
in the manufacturing of knuckle booms, the 
weight of the crane is much less than a trolley 
or telescopic crane of the same capacity, 
allowing more payload capacity.

Articulating cranes use hydraulic out-and-
down outriggers versus the “A” frame type on 
some telescopic truck mounted cranes. The 
out-and-down type allows the operator more 
freedom to adjust where the stabilizing legs are 
placed, especially when working in tight and 
obstructed areas.

Generally speaking, a knuckle boom crane 
installed on a properly specifi ed truck chassis 
is more stable than a smaller telescopic crane.

Because this type of crane can articulate, 
it does not have to reach the same heights of 
telescopic cranes to deliver the materials to 
the same location. 

“Th ere are basically six ways of unloading 
material from the bed of the truck at the 
jobsite,” says Baldasarre. “Of those six ways, 
the knuckle booms are the fastest growing 
product chosen by customers.”

Although the knuckle boom crane has been 
off ered in North America for more than 40 
years with limited success, the features and 
design of the cranes are making good inroads in 
the loader/unloader fi eld and are fi nally being 
accepted for the North American market, 
Baldasarre says. Th e economy, especially in the 
eastern part of North America, has helped with 
the acceptance and sales of these cranes.

He says new designs and technologies have 
given articulating cranes an edge against 
competitors. “Th e customer likes the idea 
of the knuckle boom folding behind the 
truck cab, or on the rear of the truck chassis, 
leaving the fl atbed open space for payload, 
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regardless of payload height,” Baldasarre says. 
“Th e capacities and boom lengths of the 
modern knuckle boom cranes, along with the 
reduced weight of the knuckle booms, make 
other types of unloading equipment obsolete. 
Th e serviceability of a knuckle boom crane, 
compared to the telescopic crane, is much 
easier, especially with the innovation of the 
automatic greasing systems now off ered.”

Safety is another attribute of the knuckle 
boom crane, Baldasarre explains. “Th e current 
overload protection systems of the modern 
knuckle boom cranes can better protect the 
life of the crane from damage and abuse and 
also protects the operator, personnel and the 
surrounding environment from damage and 
injury,” he says. “Because the knuckle boom 
can articulate around and over buildings, the 
boom does not have to rise to the same height 
as a telescopic crane.”

Easy to learn
In addition, articulating cranes are easy to learn 
to operate. “Now that the fully proportional 
radio remote control systems have become very 
reliable, operating the knuckle boom safely 
from a remote location, where the operator can 
see the surrounding areas, makes this system a 
very desirable option that can be installed with 
the original purchase, or can be added as an 
after market option,” says Baldasarre.

For several years, just a handful of knuckle 
boom manufacturers were marketing their 
products in North America, most notably 
Iowa Mold Tool (IMT), Cormach, National, 
Terex and Palfi nger. But over the past decade, 
several European manufacturers have entered 
the market, including Autogru PM (produced 
in Italy); Cargotec Inc., (marketed as Hiab and 
produced in Sweden), Fascan International Inc. 
(also known as Fassi and produced in Italy), 
Fischer Crane Co., (also marketed as Amco 
Veba and produced in Italy) and Eff er Cranes.

Produced in Garner, IA, Iowa Mold Tool 
has steadily increased its product line in 
North America. John Cheshier, director of 
material handling sales, says the most common 
markets for articulating cranes in North 

The Cormach eight story wallboard unloader was 
designed to handle wallboard. It can lift a full draft 
of wallboard 90 feet

Roofi ng applications are big business for knuckle 
boom cranes
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America are building suppliers including 
wallboard companies, brick and concrete 
block companies, roofi ng companies, utility 
companies, railroad construction, mining 
companies and equipment dealers.

“Th ere are seemingly endless niche markets 
where knuckle booms are enjoying a growing 
presence,” says Cheshier. “Delivering goods 
on barges and a variety of other marine 
applications; fi re rescue; vehicle recovery; 
residential waste removal, such as retrieving 
discarded appliances; landscaping; and 
delivery of large items such as propane tanks, 
monuments, vaults, electrical transformers, 
etc. It seems we’re discovering new markets for 
articulating cranes every day.”

Cheshier says the market is growing. “We 
would defi nitely agree that the North American 
market for knuckle booms is growing and that 
our product line is part of this growth,” he 
says. “Th e main factors that I would attribute 
this growth to are better products and the 
wider variety of available models, increasing 
acceptance of knuckle booms in the North 
American market, and the growing number of 
markets we’re fi nding to sell this type of crane 
into. We’re seeing articulating cranes with 
greater reach and capacity than ever before, 
which enables us to meet more customers’ 
needs. For example, the IMT line of knuckle 
booms tops out at more than 516,000 foot-
pounds and more than 110 feet of reach.”

Th e design of knuckle boom cranes varies 
according to manufacturer, although the 
concept is basically the same. “Our customers 
are drawn to knuckle boom cranes because 
they are designed with hi-tensile, six-sided 
boom technology that has reduced the boom 
weight without compromising the lifting 
capacity,” says Cheshier. “Th is translates 
into more useable payload, which ultimately 
translates into dollars.”

Like larger boom trucks or other cranes, safety 
is still an important factor for the knuckle boom 
buyer. IMT off ers a Rated Capacity Limiter 
system that the company says is a popular 
feature. “It is an integrated electronic system 
that prevents the operator from exceeding the 

safe lift and reach parameters of the crane,” 
says IMT’s Cheshier. “Th is gives our customers 
peace of mind because they know that they 
cannot damage the crane by over-lifting as 
long as the outriggers are properly deployed.”

Multi-functional unit
Th e main benefi t of a knuckle boom over a 
telescopic truck crane is that the truck has a 
payload. “It’s multi-functional: With one piece 
of equipment, you can place payload on the 
truck bed, haul it to the job site, and then 
place the payload where it ultimately needs to 
go,” says Cheshier. “Th at’s not the case with 
telescopic cranes, which are designed to be 
stored over the truck bed, leaving little room 
for product transportation. An articulating 
crane is stored tightly in a ‘fi gure four’ position, 
leaving plenty of bed space for payload. 
Another advantage of a knuckle boom over a 
telescopic crane is the fact that it can operate 
so low to the ground. Th is means it’s perfect 
for avoiding overhead obstructions, which is 
a particular advantage for any company doing 
street maintenance that would need to avoid 
traffi  c lights and power lines (also a concern 
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in residential applications). Another factor to 
consider is ease of operation.”

Th e basic principles of operating a knuckle 
boom and a telescopic crane are very similar, 
and in reality, operating a knuckle boom is no 
more diffi  cult than operating a stick boom. 
“Both units have four basic steps of operation,” 
Cheshier explains. “With a telescopic crane, 
it’s boom up and down, boom extension, 
rotation, and winch activation up and down. 
With an articulating crane, it’s main boom, 
outer boom, extension, and rotation. A fi fth 
winch activation step would be necessary if 
the articulating crane had one; otherwise, they 
both have four functions.”

Changes in state and federal regulations 
related to operator certifi cation are helping 
stimulate sales of smaller articulating cranes. 
Laws are mandating operator training and/or 
certifi cation for the operation of cranes with 
more than 25 feet of reach or more than 
15,000 pounds of lift. Knuckle boom cranes 
are known to be operator friendly and safe, 
giving more customers reason to look again at 
their attributes.

While smaller articulating cranes may not 

The largest Effer crane sold in the US is the Model 
1750. Capacity is 84,000 pounds. Fitted with a fl y 
jib, the crane can handle 19,000 pounds at a height 
of 85 feet

An hydraulic pole manipulator on an Effer crane
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p p
cranes have they are typically used on job sites
where vertical reach is not a major concern.
New designs, however, have extended the
capacities of articulating cranes. In the past,
the rule of thumb was that if the reach
requirement exceeded 25 feet, the task would
be relegated to a telescopic crane. Not so
today. More prospective users are realizing 
that these machines can achieve an 80 foot
reach and longer.

Giancarlo Manzano, export area manager
at Eff er Cranes, says his company has made
the most impact in Canada where the brand
is distributed by DEL equipment. “We have
recorded signifi cant sales in the US and
Mexico,” says Manzano.

Eff er’s presence on the North American
market dates back to the early 1970s, Manzano
says. “So we have really seen the market for
articulating cranes grow year after year,” he
says. “Th e main advantage of knuckle booms
remains the cargo space that they leave on
the truck.”

Th e improving qualifi cations of truck drivers
and crane operators also helped to spread the
use of articulating cranes, says Manzano. “Th ey 
are not seen any more as a ‘complicated thing’
to unfold and fold down before traveling, but

are now perceived as a common machine that
nobody should be scared to use.”

Strong markets
As far as design appeal, Manzano says “the
weight of the crane remains the key element
when looking for an articulating crane (as
the heavier it is, the less payload is available
on the truck). Eff er achieves a good weight-
to-power ratio, thanks to the use of very high
tensile strength steels (all Swedish), and to the
accurate design of the booms with hexagonal
or, on larger models, its exclusive decagonal
boom profi le.”

Charles Letford, product manager for the
crane division of Palfi nger, says his company 
has found strong markets for articulating cranes
in the major material handling industries,
including precast concrete, blocks and bricks,
truss and roofi ng, utilities, pole handling,
forming and utility contractors. Letford says 
Palfi nger’s market share is also growing. “We as
manufacturers are more aware of the markets
and end customers’ needs,” he says.

For the Palfi nger line, customers are
most interested in light weight, high lifting 

capacities, overload protection, and radio 
remote controls, Letford says.

Fischer Crane Company based in 
Bolingbrook, IL, is a major player in the 
distribution of articulated truck cranes in the 
US, selling the Amco Veba line, manufactured 
in Italy. Michael Fischer, president, told ACT
last summer that growth is due to better 
acceptance of knuckle booms and also from 
being able to off er a quality product with 
strong customer support. “Years ago, many 
more prospects had to be educated as to the 
ability of knuckle booms to solve their material 
handling concerns,” he says. “Most often now 
when a knuckle boom is off ered, the client is 
familiar with the use of this equipment even if 
it is not their application.”

Double jointed
Knuckle boom cranes are designed to lift 
in a horizontal plane, which distinguishes 
their capabilities from telescopic cranes. If 
a telescoping crane needs to hit the same 
spot with a signifi cant load capacity it must 
be operated at an increased boom angle, 
necessitating a longer, heavier boom. Many 
of the newer models of knuckle boom cranes 
are “double jointed” and can bend a few 
degrees back on themselves, a nice option 
for placing loads through an opening, such 
as a window or doorway, where the second 
section of the boom can be raised “backward” 
by up to about 15 degrees, in relation to the 
fi rst section.

essential differences between a
escopic crane and an articulating
ne are height capacity and
load transportation ability.

wa Mold Tool has increased its 
product line to meet demand for this
increasingly popular crane
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In today’s market, the biggest issues of 
product support appear to be parts 
availability, keeping up with routine 

maintenance. But eclipsing both these problems 
is the increasing shortage of experienced 
maintenance technicians.

“Downtime” is a dreaded word for contractors 
and crane owning companies are scrambling to 
keep machines running. Crane maintenance is 
a specialty trade and requires trained mechanics 
who are well versed in operations and 
maintenance issues. For many, the strongest 
support for the green fi eld technician seems to 
be technology. Mark Krajci, a technician who 
travels around the world servicing cranes, says 
the new worker coming out of school should be 
able to know how to operate a cell phone with a 
camera and how to download those to a laptop 
and e-mail the pictures. In his view, this is the 
future of product support.

“Th e future is photo documentation and the 
ability to send and receive e-mails with photos,” 
says Krajci, who is president of Mobile Crane 
Services in Bethlehem, PA. “If every serviceman 
had a laptop and internet connection, we’d 
be a lot better off .” He also says the lack of 

experienced fi eld technicians is the biggest 
plaque the industry is facing.

Warren Marley, president of Marley Associates 
in Wyncote, PA, is concerned about fewer 
numbers of tradesmen entering the industry. 
Th e lack of people entering the industry has led 
him to teach courses at Penn Technology and 
other community colleges to educate students. 
Without this help, the industry will face a 
critical shortage of workers able to maintain its 
fl eet on a regular basis.

Manitowoc Crane Group executives are 
aware that recruiting workers at all levels is a 
challenge. To meet this challenge, the company 
created its CraneCare organization that is 
charged with the task of training technicians at 
a range of levels.

“We have training facilities around the globe to 
support our broad range of products,” says Tom 
Cioni, director or marketing communications. 
“We have dedicated classrooms, hands-on 
service bays, simulators, test benches, and all 
the necessary diagnostic tools to provide quality 
education for the many courses which support 
our Manitowoc Crane Group products.” Cioni 
says the company trains thousands of operators 
and technicians every year.

Cleveland, OH-based ALL Erection & 
Crane Rental says parts availability and 
the lack of experienced techs are its main 
issues in product support. Michael Liptak, 
ALL Erection president, says continuous 
preventative maintenance for all cranes, 
regardless of their age, should be conducted 
routinely. ALL Erection has invested heavily 
in service, off ering full maintenance, engine 
repair, hydraulics repair and the like at all its 
27 locations. Th e company also owns paint, 
welding and fabrication shops. Th ey strive to 
assist customers 24 hours a day, off ering jobsite 
analysis, and providing training and operating 
assistance at the job site, Liptak explains.

“We provide ongoing training in equipment 
maintenance that allows us to keep it like new 
and exceed customers’ expectations,” Liptak 
says. Th e company still has a 1965 American 
5450 (50 ton) lattice boom truck crane that is 
still active in its fl eet since the company was 
founded 43 years ago.”

Th e company fi nds product support techs by 
posting jobs or visiting technical schools looking 
for “raw talent,” Liptak says. ALL Erection 
is also a member of Manitowoc’s CraneCare 
program, enabling ALL to order parts direct 
from the manufacturer and speeding up service 

Demand for cranes is at 

unprecedented levels so 

keeping machines 
up and running has

never been more important. 

John Wyatt reports

Up and running

The availability of parts and service is the biggest 
issue in today’s crane market

Liebherr continues to expand its parts warehouse 
eliminating the need to expedite parts from Germany
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In today’s market crane owners are looking to get their accident damaged cranes back into revenue 
generating service in the most time- and cost-effective manner. Depending on the severity and extent 
of the damage, there are several options to consider when determining the best route for repairing a 
structurally damaged crane.

While many crane owning companies are capable of handling repairs for lightly damaged cranes, 
structural damage can make for a more challenging repair.  Generally speaking, the fi rst option is to 
contact the servicing distributor or OEM and inquire about the price and availability of replacement 
parts and components. In today’s market, availability is most often the key issue. Too often structural 
components, particularly for older cranes, can have long lead times that can signifi cantly delay getting 
the unit back into service.

Most manufacturers are operating at maximum capacity, and replacement part lead times are 
frequently challenged by the demand to move new cranes through production. Also some structural 
components are simply not price practical to replace without exceeding the insured or replacement 
value of the crane.  However, where practical, replacement of damaged components is generally 
recommended.

It is when availability and price of replacement parts become prohibitive, that an owner may want 
to consider an alternative repair option. Most structurally damaged components will require an 
“engineered repair” which assures that the repair has restored the crane component to its original 
confi guration and strength so that the capacity and operation of the crane is unaffected by the repair.

Structural repair companies can provide safe, compliant time- and cost-effective repairs for even the 
most heavily damaged crane parts and components. Provisions have been made by OSHA and Cal-OSHA 
for the repair of structurally damaged components.

When shopping for a third party repair company, make sure that they are willing to provide 
documentation including engineering, metallurgical and non-destructive testing reports and welding 
certifi cations. An engineered repair option is best to consider when it will put the crane back into 
revenue service in a more time- and cost-effective manner.

Another option is to consider used components. The aftermarket is fl ush with companies and 
websites (including OEM distributors) offering used replacement components. While there are quality 
parts that have been salvaged from accident-damaged cranes, theses components may have been 
salvaged and repaired, and often are not up to OHSA, Cal-OSHA or ANSI standards. Working with 
reputable distributors, knowing the component history and being able to visually inspect and certify the 
component are important steps in helping to make certain that you are purchasing a reliable component 
or part.

In the event of an accident, a crane owning company will need to take the necessary steps required 
by its insurance company in terms of post accident analysis. When trying to determine if a crane can be 
cost effectively repaired, having a third-party assessment or a second opinion can help to mitigate the 
crane owner and insurance company’s exposure both in terms of time and money. In this case, it is wise 
to call on a reputable company with a history of assessing accident damage and providing documented 
and compliant repairs.

When trying to determine how best to get a crane back into service, benchmarking the repair versus 
replacement options is a good way to measure the best option, or combination of options, to use. 
Ultimately the best repair is one that puts the crane back into service with the highest degree of safety 
and integrity in the most time- and cost-effective manner.

Back into service
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and answers to technical questions.
Manitowoc also implemented its new 

organization called EnCore, which provides 
options to crane owners for remanufactured, 
rebuilt and repaired parts. Th e company also sells 
used parts, which, Cioni says, is popular among 
crane owners with older cranes and who may 
not want to buy new parts or components.

Emphasis on training
Doug Twyford, vice president of sales and 
manufacturing at Elliott Equipment, says 
balancing customers facing initiatives that 
relate to keeping machines in service against 
the requirements of business initiatives that 
drive for stakeholder value and improvements 
in returns on investments are the biggest issues 
in product support. To encourage crane service 
training, the boom truck manufacturer runs 
Elliott University, a program designed to train 
techs on Elliott machines. Th e course consists of 
two days on the boom truck line and two days 
on the high reach aerial platform products.

Twyford views product availability and 
parts dispatching as a big issue. He says parts 
availability can become problematic. “Th e 
desires of maintaining lean initiatives with a 
high inventory turn rate needs to be balanced 
against the absolute need to support and service 
customers in as quick timeframe as possible,” 
Twyford says.

Elliott Equipment does not off er 
remanufacturing services, but Twyford says it’s 
something the company is considering. “We 
do off er an informal manufacturing service. 
We think there may be some opportunities 
but one has to be careful in balancing the 
value of a remanufactured product to the end 
user,” he says.

Trevor Clark, assistant general manager 
at Tadano, reports that the company off ers 
training at its headquarters in Houston, and 
that the company will off er fi eld calls for smaller 
groups. He says preventing customer downtime 
has “always been and will continue to be” the 
number one challenge in today’s market. He 
added that the wide range of products and 
technical innovations of the last decade have 
brought increasing complexity to this task.

“We believe our dealers and customers benefi t 
greatly and the more problems they can handle 
on their own, the lower our product support 
costs are,” Clark says. “If training is good, then 
more training is better.”

Getting people to understand the dedication 

Most structurally 
damaged

components
will require an 

“engineered
repair” which 

assures that 
the repair has 

restored the 
crane component 

to its original 
confi guration 

and strength so 
that the capacity 

and operation 
of the crane is 

unaffected by the 
repair

Crane maintenance is a specialty trade that 
requires trained mechanics who are well versed in 
operations and maintenance issues
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THE POWER OF PERFORMANCEHEAD OFFICE
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40013 CASTEL MAGGIORE (BO) ITALY
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Tel. +39 051 41 81 211
Fax +39 051 70 14 92
info@effer.it

Conditioned to maximum performance
40 years ago we launched a challenge to gravity, 
on land and on sea. 
A challenge that every day our cranes win, lifting tonnes
 of goods around the world. 
A challenge that we win, thanks to the technology, power
and performances of our innovative range of models.
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We're growing and expanding into new markets and we will be looking for new
opportunities. As one of the nation's largest crane and rigging companies
we can help you expand your capabilities to land that next big project. If you need
a partner or would like to become part of our team give us a call or visit our website.

1.800.587.3249
www.barnhartcrane.com
sales@barnhartcrane.com

We’re building

for us and

.

Build your business and
expand your network through

membership in the Specialized
Carriers & Rigging Association.

Only $395 for the first year 

Receive a FREE registration to an 
SC&RA conference with more than 
500 industry leaders.

Each week, get pertinent and timely 
information about the economy,
permitting, regulations and safety.

Inclusion in the SC&RA
Membership Directory of 
over 1100 members.

Mail to: Specialized Carriers & Rigging Association2750 Prosperity Ave. • Suite 620 • Fairfax, VA 22031Fax to: 703-698-0297

YES!
Send me informationabout SC&RAmembership today!

Send in this form today, call 703-698-0291,or join online at www.scranet.org.

Name____________________________________________________Address________________________________________________Region/Country__________________Phone__________________________Fax ____________________________Email ___________________________
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Throughout North America there are 
reports of shortages of cranes and 
operators. Manufacturers continue to 

report backlogs of up to a year, and crane rental 
and operating companies are doing their best 
to get the maximum productivity from their 
fl eets. Cranes are running full tilt on jobsites 
ranging from high rises and bridges to wind 
farms and ethanol plants. And as a result of 
this unprecedented demand for both new and 
used units, there is fi ttingly a high demand for 
crane parts and components on every level and 
in every capacity. 

Duff y Burgower, spare parts manager for 
Liebherr Nenzing Crane Co. in Houston, 
TX, says his company continues to expand its 
warehouse facilities as the demand for spare 
parts has increased. He says the company has 
doubled its investment in parts it stocks in the 
US and that the service center in Houston 
has had to expand its parts department twice. 
Th e company is assessing the need to build 
an additional warehouse to better service 
customers, he says. 

Liebherr continually analyzes parts needs to 
assure it has on hand the parts and components 

required to the industry is the most important 
thing, says Carston Larson, president of 
American State Equipment in Milwaukee, WI. 
Th e company deals in new and used crawler 
cranes, hydraulic truck and rough terrain 
cranes, boom trucks, and more for Manitowoc, 
Grove, Liebherr, Kobelco among others.

“In administrative work and part support, we 
live or die by our product support,” says Larson. 
“Our company won’t stay in business as a 
dealership if we don’t supply the fi nest product 
support available daily. It’s our lifeline.” Larson 
believes that daily inspection of equipment 
is essential, citing that some of his customers 
are still running 35-year-old cranes. But he 
also states that keeping these cranes alive for 
that length of time is becoming much harder 
with the shortage of technicians. But he’s also 
quick to add that maintaining older cranes isn’t 
totally dependent on the technician’s level of 
skill – some parts become hard to fi nd as the 
machine ages. Currently, the company doesn’t 
perform refurbishments because it just doesn’t 
have the manpower.

Expediting parts
Spare parts for Liebherr Cranes are Ralf 
Vieten’s specialty, and he knows the struggles 
of availability. As executive vice president of 
service with Liebherr Cranes, Vieten cites that 
product support is diffi  cult in the country 
because of the geographical vastness of North 
America. Th e company has to take an aggressive 
approach to supplying needed parts. “We have 
a lot of parts here in the US in our warehouse 
but, in addition to this, we have an emergency 
service through FedEx delivering parts from 
Germany directly to the customers within 36 
to 72 hours,” Vieten explains.

But does the backlog of new cranes cause after 
market parts to become an issue? He says yes, 
because customers are holding onto to older 
cranes, which require more and more parts 
as they run these aged machines non-stop. 
Liebherr does have remanufacturing services, 
mostly available in Europe, but the company 
can repair parts at its Houston facility.

In summary, the message is quite basic but 
important: maintain units with consistency 
going no more than one month and invest in 
the training of fi eld technicians. With parts a 
struggle to come by, rental yards would be wise 
to focus on the resources it can control, not 
what it can’t.

The shortage of trained technicians is a concern 
throughout the industry

With cranes operating at 
full tilt throughout North America, 

the market for parts and 
components is stressed. 

John Wyatt reports

Nuts and 
bolts
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in the highest demand. “We carry a large 
supply of service items, fi lters, pumps, motors, 
electrical components, all the way down to 
small fi ttings,” Burgower says.

Spare parts component manufacturers 
report heavy business as well. York, PA-based 
Garrod Hydraulics remanufactures hydraulic 
cylinders for cranes. Brian Hollerbush, sales 
representative for Garrod, says his company’s 
market is strong because new cranes are hard 
to come by, stimulating the demand for used 
cranes. Recently, Garrod has partnered with 
Manitowoc for the EnCore program, an entity 
that provides options to crane owners for 
remanufactured, rebuilt, and repaired parts. 
Hollerbush says EnCore has been a way for his 
company to keep up with customer demand 
and to service the Manitowoc brand.

Link-Belt expanding
Link-Belt Construction Equipment’s Director 
of Customer Support John Toher says the 
company tracks its business by commodities 
and it is strong across the board. “I believe 
that’s driven by such a tight crane market; every 
crane that can work is working,” he says. 

For those on the outside looking in, the crane 
market may be a tough one to crack. Helac 
Corp., a manufacturer of helical, hydraulic 
rotary actuator lines, fi nds the crane market a 
challenge. “Th e (crane) market has always been 
a diffi  cult for Helac to penetrate, except for 
the light duty crane sub-segment,” says Leslie 
Morgan, director of marketing. “Much of the 
crane market has massive loading requirements 
and thus is using a hydraulic motor to drive 
a slew bearing. For light duty cranes, such 
as davit cranes, where the requirement is for 
the bearing, torque-generation and rotation 
to be combined in one compact package, 
then Helac’s helical actuators can be an ideal 
solution.” 

Lantec Winch & Gear, of Langley, British 
Columbia, designs and manufactures hoists 
that are generally hydraulically driven, but 
the company provides electric drives. Sales 

Manager Jeff  Lambert reports the market is 
strong, though much of Lantec’s hoist business 
is targeted to the oil and gas off shore crane 
market. Th e company sells its hoists to the 
used crane market through distribution. 

“We sell complete hoists and all of our 
models are in demand to nearly the same 
extent, although smaller hoists tend to make 
up the lion’s share of sales,” says Lambert.  

To meet demand, manufacturers and 
suppliers have increased their production 
lines, several operating three shifts around the 
clock. Lambert says Lantec has increased its 
manufacturing capacity three-fold, but says 
the backlog continues to climb. 

Liebherr Nenzing Crane has also moved to 
working three shifts to supply parts. 

Hollerbush of Garrod Hydraulics says that 
since last September, the EnCore Program 
has helped combat its backlogs and that the 
company is “staying on top of it now.” 

“We are all at the mercy of our component 
manufacturers and a tight labor market,” says 
Link-Belt’s Toher, but adds that the company 
has made moves to help meet market demands. 
Th e company just announced a $25 million, 
90,000 square foot factory expansion at its 
Lexington, KY facility.

Huntsville, TX based Universal Cranes sells 
parts for Liebherr, Terex Demag and Grove 
cranes. Andreas Hoff zimmer, president of 

Universal Cranes, says the manufacturers tell 
him that there are only backlogs on certain 
parts. He believes the manufacturers can’t do 
much more than they already have to increase 
production to reduce the backlog; the industry 
just needs to wait it out. 

Right now, he says electronic parts and 
components are in high demand. He said that 
high tensile structural steel can be up to a 30-
day wait because the steel comes from Europe. 
When asked what his company is doing to deal 
with strong parts demand, Hoff zimmer is fairly 
tight lipped but says Universal Cranes has a 
relationship with fi ve European companies that 
help supply parts that are delivered quickly. 
Tires are also reported to be low in stock. 

Since it can take up to a year to get a new 
crane, crane owners have been fi xing up 
older units and putting them out to work. 
Hoff zimmer says keeping older models 
running is a challenge, but a necessary eff ort in 
the marketplace. 

“Th e demand to keep your crane running 
now is greater than it’s ever been,” says Mark 
Krajci, president and owner of Mobile Crane 
Services, in Bethlehem, PA. “You can’t get a 
new crane fast enough [right now] and you try 
to keep your old crane going but meanwhile 
it’s breaking down more often.” 

Older machines are taxing the service and 
parts departments of all companies, he says. 

Technicians needed
With cranes and operators in short supply, 
it is fi tting to note that crane technicians are 
also in demand. Krajci says there is a need for 
more technicians, but he doesn’t believe that 
the industry has taken action on hiring and 
training more experienced techs. Th e crane 
industry is far short on the pool of competent 
technicians that know how to provide crane 
maintenance, service and repair. “It’s such a 
big problem in terms of training somebody,” 
he says. “Everyone seems to be trying to make-
do with that end of it,” he says. 

Burgower says a shortage in trained 

Link-Belt recently announced a $25 million 
expansion project that will add 90,000 square foot 
of additional space to its facility in Lexington
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technicians also aff ects new cranes. “With 
more machines, we need more technicians,” he 
says. In some cases, technicians are coming to 
the US from Europe.

Hoff zimmer says the shortage of parts doesn’t 
have a correlation with more service techs, but 
he does believe there is a lack of them. 

Additionally, Hoff zimmer says counterfeit 
parts have become a problem, especially for the 
large crawler cranes. He says from what he can 
tell, some companies are using original parts 
as a prototype and trying to duplicate them. 
Th e problem is that most of those products 
are produced by those who do not have the 
skills or knowledge to build a structurally 
engineered part. While re-manufactured parts 
are a mainstay in the US market, the advent 
of shoddy counterfeit parts could be a huge 
liability for manufacturers. In Europe and Asia, 
counterfeit parts are a continual concern.

Krajci is aware of the counterfeit market, but 

he doesn’t believe it’s a huge problem because he 
says most parts are specifi c to the manufacturer. 
“You can’t take a boom section from a Liebherr 
and put in with a Grove – that wouldn’t 
work,” he says. However, both Hollerbush and 
Burgower do not think non-OEM supplied 
parts will emerge as a problem. 

“Certainly crane manufacturers have their 
share of non-OEM competitors, but I don’t 
think it’s as big as a problem in the crane 
market as other equipment segments, and the 
reason is volume,” says Toher.   

It’s interesting to know what other options 
crane owning companies have if the OEMs 
can’t supply the parts. Although the consensus 
claims, for the most part, that counterfeit 
components and parts are not yet an issue, what 
are the other options? Hollerbush believes that 
whatever it takes, companies will do what they 

Universal Cranes supplies parts for all makes and 
models, specializing in hard to fi nd items

Helical, hydraulic rotary actuator line manufacturer 
Helac fi nds the crane market a challenge

have to do to keep the crane running. 
“Depending on the part and age 

of machine, there are a lot of used 
parts available,” says Hoff zimmer, 
who adds dealers should be able 
to fi nd parts for customers without 
sacrifi cing quality and safety.  act
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Moving an oversized
reactor vessel from a

Houston, TX fabrication facility

to an oil sands project in Canada

required a fl exible solution

throughout the 2,350
mile journey. ACT reportsT

E xperienced project managers, despite
hours of careful planning, allow for 
contingencies and include schedule

fl exibility to make a project successful. Such
was the case early in 2007 when Perkins 
Specialized Transportation Contracting was 
hired as a subcontractor to Mammoet Canada 
Western Limited to move an over-dimensional
209,000 pound reactor vessel from a major 
Houston, TX fabrication facility to the 
Canadian Natural Resources Limited (CNRL) 
Horizon Oil Sands Project near Fort MacKay, 
AB. With vessel dimensions at 79 feet long,
16 feet 5 inches wide and 16 feet 10 inches 
high, the piece was too dimensionally extreme 
for rail transportation and had to move over
the road.

But with any good plan, changes are expected. 
In this case, there was a delay in the vessel’s
fabrication resulting in the postponement of 
vessel transportation. Although the customer 
had planned for Perkins Specialized to make a 
direct shipment of the fabrication to the jobsite 
prior to the onset of spring road restrictions in 
Montana and Alberta, which typically range 
from March 1 through May 31, that schedule
had to change.

Instead, to minimize the eff ects of spring road
restrictions, Perkins timed its mobilization and 
loading process at the fabricator’s facility in 
mid-April so that by the time the load reached
the Wyoming-Montana border on April 27th, 
Montana’s road ban had been lifted, allowing 
Perkins to proceed to the US-Canada border. 
After crossing into Alberta, the customer 
transloaded the piece onto a confi guration

approved by provincial authorities for transport 
to the Fort MacKay jobsite during Alberta’s 
graduated spring road restrictions.

To handle the approximately 2,350 mile 
circuitous highway transport of this vessel for 
the client in just 13 days, Perkins Specialized 
provided an engineered solution based on the 
use of one of its dual-lane highway transporters 
with a high girder bridge suspension system. A 
key aspect of Perkins’ suspension system is its 
use of a pair of manufactured, integrated 32-
wheel dollies providing a highly maneuverable 
and safe means of transportation. Th e dollies 
operate at respectable road speeds and yielded 
a mere operational height of 17 feet 4 inches 
for this load. Th e low overall height virtually 
eliminated utility assistance and shortened an 
already circuitous permitted route by allowing 
the load to pass under low overpasses and 
other hard overhead obstructions.

As a part of the pre-planning, it should 
be noted that Perkins representatives had 
already visited the fabrication facility in 
November 2006 to inspect egress options, 
space for transport equipment laydown, and 
to discuss assembly of its transporter using the 
shop’s overhead cranes. In just two weeks the 
transport was accomplished safely and without 
incident.

site report: transport 
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p g g g
suspension system

Flexibility 
plus

A key aspect of Perkins’ suspension system was
the use of a pair of manufactured, integrated 32-
wheel dollies providing a highly maneuverable and 
safe means of transportation. The dollies operate 
at respectable road speeds and yield a mere
operational height of 17 feet 4 inches
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TADANO AMERICA CORPORATION
333 Northpark Central Drive, Suite Z

Houston, Texas 77073-6088
Phone:  281 869-0030 Fax:  281 869-0040

http://www.tadanoamerica.com   •   E-mail: sales@tadano-cranes.com

Rough Terrain Cranes

Tadano Technology Delivers Safety, Quality & Performance

ATF45- 3  (50 tons)     111.5  Boom Length / 49.9  Jib Length
ATF65G-4  (75 tons) 144.4’ Boom Length / 52.5  Jib Length
ATF90G-4      (110 tons)    167.9’ Boom Length/ 59.0 Jib Length
ATF110G- 5  (130 tons)   170.6  Boom Length / 98.8  Jib Length
ATF160G- 5  (200 tons)   196.9  Boom Length / 122  Jib Length
ATF220G-5   (250 tons)    223.1’ Boom Length / 122’ Jib Length
ATF360G-6   (400 tons)    196.9’ Boom Length / 236.2’ Jib Length

GR-150XL-1 (15 tons)      78.1  Boom Length / 18  Jib Length
GR-300XL-1  (30 tons)    101.7  Boom Length / 42  Jib Length
GR-450XL-1  (45 tons)    108.3  Boom Length / 50  Jib Length
GR-500XL-1   (50 tons)    108.3  Boom Length / 50  Jib Length
GR-600XL-1    (60 tons) 137.8  Boom Length / 58.1  Jib Length
GR-800XL-1    (80 tons) 144.4  Boom Length / 58.1  Jib Length

GR-800XL-1

Optimum setup versatility and maximum utilization of crane lifting 
capacities when operating in confi ned areas is provided by Tadano’s 
exclusive AML (Automatic Moment Limiter), outrigger extension 
length detectors and boom position detector systems. Crane operation 
safety is further enhanced with “Tadano’s exclusive Soft Stop” feature 
on swing rotation range and boom elevation range.

Tadano’s exclusive non-symmetrical 
Multi position Outrigger Setups

200 Tons 
196.9’ boom +122’ jib

Featuring Lift Adjuster Control SystemATF160G-5ATF160G-5
The exclusive Lift Adjuster Control System safety
feature compensates for boom defl ection when the
boom is under load by automatically extending the boom
elevation cylinder to maintain constant load radius

All Terrain Cranes
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What goes up…

For almost fi ve years, cranes 

punctuated the skyline over Puget

Sound as the Tacoma Narrows 

Bridge Parallel Crossing was 

being constructed. Portland, OR-

based Campbell Crane
& Rigging has dismantled

the last of the tower
cranes used to build the

world’s longest twin
span suspension

bridge, now open to traffi c. 

ACT reports

A mongst the last jobs on the Tacoma 
Narrows Bridge project near Tacoma,
WA was the dismantling of tower cranes

perched atop the bridge’s two towers. Th e
tedious task was the fi nal major construction
eff ort to take place before traffi  c started to fl ow 
on the new 5,400 foot span, according to Joe
McCarthy with Campbell Crane.

To go back in time, construction of the bridge’s
two 510 foot reinforced concrete towers was the
work of a previous pair of tower cranes, each
anchored to one of the bridge pier foundations.
Th ese cranes required climbs and tie off s at three
levels before achieving their ultimate height of 
more than 600 feet in July of 2004. Th e fi nal
assignment for the original tower cranes was to
assemble a second set of tower cranes. Th ese
cranes stood atop the bridge’s towers. Removal
of mast sections from the original tower cranes
shrunk their height to a level at which they,
in turn, could be disassembled by their newly 
erected counterparts.

“Th at left a Liebherr 550 on the west tower
and a Potain 560 atop the east tower to service
spinning of the suspension bridge’s cable and
help bring the project to completion,” explains
McCarthy. “Each of these tower cranes were

confi gured with 131 foot jibs”.
Th ree weeks prior to the bridge’s July 2007 

opening, Campbell Crane brought in a 308-
ton capacity Demag TC1200 equipped with 
256 feet of  main boom and a 157 foot luffi  ng 
jib to dismantle the tower cranes. Complete 
tear down and mobilization of the Demag was 
required between the two dismantle jobs.

Th e project was far from routine, requiring 
the services of an outside engineering fi rm to 
address problems created by positioning such a 
heavy piece of equipment on the new bridge’s
main span. VAK Construction Engineering 
Services provided the necessary engineering. 
McCarthy says Campbell Crane was impressed
with the work of the  Portland-based fi rm.

“We drove our crane carrier up onto timbers
which allowed us to get over the top of a 
steel grillage system designed to work like 
a set of snowshoes. Th is spread the crane’s
downward forces through the bridge deck in a 
manner which the bridge’s design team found 
acceptable,” he says. “Each grillage comprised 

Photos by Joe McCarthy, Campbell Crane & Rigging

Tower crane components were swung 180 degrees
before being lowered between suspenders to the

bridge deck below

Three weeks prior to the July 
2007 opening, Campbell Crane 
brought in a 308-ton capacity 
Demag TC 1200 with 256 feet 
of  main boom and a 157 foot 
luffi ng jib to dismantle the 
tower cranes
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a set of steel beams welded together, placed 
beneath the crane’s outriggers. Th e length of the 
beams was calculated to transfer the combined 
weight of our machine and its load into four 
bridge deck beams instead of only two.”

McCarthy explained that once the Demag 
crane was set up beneath the bridge’s west 
tower it went to work dismantling the Liebherr 
tower crane, a process that would take 15 hours 
to complete. Northwest Tower Crane Service 
crews began by removing the tower crane’s 
counterweights. Th e 7,000 pound concrete 
blocks were lowered three at a time to the 
bridge’s traffi  c deck.

“Next, the upper works of the tower crane 
was rotated 180 degrees allowing the Demag 
to remove the 55 foot outer jib, then the 
76 foot long inner jib,” McCarthy explains. 
“Th e relatively short jib confi gurations used 
on these tower cranes allowed the contractor 
optimum capacity.”

Th e heaviest component to be removed was 
the tower crane’s machinery deck with its gear 
boxes, motor and hoist system. “Th is piece is 
located near the counterweights at the outer 

end of the 67 foot long counter jib,” McCarthy 
explains. “Th e highest point of the tower crane 
was 400 feet above the bridge deck on which 
Campbell’s mobile crane was positioned. 
By splitting the tower crane’s turntable and 
removing it in two pieces crews were able 
to keep loading of the bridge’s deck within 
acceptable bounds.

“Th e base of each tower crane was 292 feet 
above the bridge’s deck,” McCarthy explains. 
“You go up 292 feet and that’s the bottom of 
the tower crane.”

Th e challenge for the crane operator was 
working within “the canyon” of the bridge, as 
McCarthy described it. “Essentially, we were 
working up through a narrow canyon formed 
by the bridge and its suspender cables,” he says. 
“Th e gap we worked in was a slot 74 feet wide 
and 290 feet deep. Taglines were attached to 
both ends of horizontal members and a close 
eye was kept on wind conditions. Tower crane 
components were swung 180 degrees before 
being lowered between suspenders to the 
bridge deck below.”

Th e crane’s parts were landed on a protective 
layer of plywood. WSDOT was adamant: “no 
steel is to come into contact with the roadway.” 
Composed of an “exotic mix,” the bridge’s 
hybrid asphalt surface was to be protected at any 
cost. A pair of Terex 60 ton rough terrain cranes 
provided by Tacoma Narrows Constructors 
(TNC) tailed incoming loads before reloading 
them onto highway trucks for removal. Kiewit 
and Bechtel comprise the consortium TNC, 
general contractor on the project.

The highest point of the tower crane was 400 
feet above the bridge deck on which Campbell’s 

mobile crane was positioned. By splitting the tower 
crane’s turntable and removing it in two pieces, 
crews were able to keep loading of the bridge’s 

deck within acceptable bounds

The Demag was driven up onto timbers which 
allowed the crane to get over the top of a steel 
grillage system designed to work like a set of 
snowshoes to spread the crane’s downward forces 
through the bridge deck in a manner in which 
the bridge’s design team found acceptable. Each 
grillage comprised a set of steel beams welded 
together, placed beneath the crane’s outriggers

On completion of the west pier tower 
crane’s dismantling the Demag TC 1200 was 
disassembled. Th e crane’s carrier along with 
14 loads of counterweight and boom moved 
to the main span’s opposite end where the 
process was repeated, removing the Potain 
tower crane from atop the Tacoma Narrows 
Bridge’s east pier.

The challenge for the crane operator was working 
within “the canyon” of the bridge. The narrow gap 
was about 75 feet wide and 290 feet deep. Taglines 
were attached to both ends of horizontal members 
and a close eye was kept on wind conditions
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LIFTING&MOVING
THE WORLD
In commemoration and celebration of the 60th anniversary of the Specialized Carriers and
Rigging Association, the SC&RA in partnership with KHL Group, will publish a hardcover 
history book that will debut at Con-Expo 2008. A first for the industry, the coffee table 
style book will feature a riveting account of the history of the SC&RA and will chronicle the
major milestones in the modern history of the crane, rigging and specialized transportation
industries. SC&RA member companies will be an integral part of this history book, and
will be contacted regarding the roles they played – and continue to play – in this vibrant 
industry. Member companies will be encouraged to submit photographs and text relevant 
to the significant historical events in which they made a mark.

DISTRIBUTION

HISTORY BOOK COMMEMORATING 
THE 60TH ANNIVERSARY OF THE SC&RA

With a shelf life that will span generations, the SC&RA’s 60th 
anniversary history book will enjoy worldwide distribution through 
a myriad of channels – including industry trade shows, conventional 
retail book stores and SC&RA events. The publisher plans an inaugural, 

first-edition print run of 5,000 copies, with 75 percent pre-sold before 
printing.

MEMBER PROFILES
Due to the enormity of this project, 
SC&RA members are invited to
participate in this book through an
underwriting campaign. In a special
section titled “Profiles of Progress,”
SC&RA member companies have the
opportunity to be showcased through
profile articles chronicling the history
of their companies. Profile articles
will be written by our commissioned
professional history writers who will 
work individually with underwriter
companies to ensure the profile pages

are perfect – from concept to delivery.
Along with professional writing

and award-wining book page
design, underwriters also
receive a pre-established
number of books to
distribute to clients, family
and friends, and to treasure

as a corporate archive.

MAKE YOUR MARK IN HISTORY

Reserve your profile now and 
benefit from a book with staying 
power that will span decades

CONTACTS  

Trevor Pease
Vice President
trevor.pease@khl.com
Ph: 480-659-0578 

Pat Sharkey
National Account
Manager
pat.sharkey@khl.com
Ph: 515-573-8684

D.Ann Shiffler
Editor-in-Chief
d.annshiffler@khl.com
Ph: 512-869-8838

Bev O’Dell
National Account
Executive
bev.odell@khl.com
Ph: 816-578-5689www.khl.com

KHL Group USA LLC
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Treasurer: George Young
 George Young Company

 commentwho’s who at the SC&RA
Specialized Carriers & 
Rigging Association
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One of the greatest challenges facing 
SC&RA’s company members is the 
recruitment of qualifi ed personnel. Th e 

construction industry will require a million 
new workers in the next six years, and 2.4 
million by 2014, according to the US Bureau 
of Labor Statistics.

A 2005 study for the American Trucking 
Associations (ATA) forecast expansion and 
replacement hiring needs of 539,000 truck 
drivers over the next 10 years, or an average of 
about 54,000 drivers per year.

SC&RA believes more must be done to 
interest the nation’s youth in careers within 
the specialized carrier and rigging industry. 
Establishing and publicizing a clear track for 
students coming into the industry is vital.

We aim to make the greatest impact by 
introducing jobs in the industry well before 
students leave high school. And the best 
spokespersons are industry members, who 
can communicate the benefi ts of trucking and 
construction careers with pride.

For the last four years, the SC&R Foundation 
has worked to make an impression in its own 
backyard. Assisted by United Crane & Rigging 
Company, of Baltimore, MD, the foundation 
has participated in the annual Educators’ Day 
in the Workplace.

Th is full-day seminar and tour of business 
sites for educators in Virginia’s Fairfax County 
Public Schools, the nation’s 12th largest 
school system, gives teachers, counselors, and 
administrators an opportunity to observe 
business sites fi rsthand and to interact with 
employees. Educators gain an understanding 
of the workplace so they can better prepare 
their students for a successful transition from 
school to work in the Washington, D.C. 
metropolitan area.

Educators, as well as students, often seem 
intrigued when introduced to the types of 
challenges our members take on. Th ey also 
are surprised to learn of the variety of jobs and 
opportunities available in the industry – as well 
as the salaries.

Consider, for example, a few of the average 
2007 salaries reported by the American Road 
and Transportation Builders Association:
■ Company president/CEO: 

$80,000 to $1.2 million
■ Civil, traffi  c and structural engineers: 

$58,000 to $71,000
■ Surveyor: $30,000 to $66,000
■ Project manager: $34,000 to $160,000
■ Foreman & superintendent: 

$35,000 to $114,000

■ Estimator: $26,000 to $190,000
■ Grader, dozer, scraper operator: 

$18,900 to $96,600
■ Computer specialist: $30,000 to $115,000.

What about careers as a truck driver? In about 
two months, a high-school graduate who has 
completed truck driver training and passed a 
commercial drivers’ license test can be gainfully 
employed as a long-haul driver with a high 
quality trucking company, making an entry-
level salary of approximately $40,000 a year 
plus, according to ATA.

One of SC&RA’s most important tools for 
explaining the industry itself is “Moving the 
World – No Other Industry Carries as Much 
Weight,” a 17½ minute DVD produced by the 
foundation. SC&RA worked with members 
from around the world to produce the footage of 
interesting and unusual jobs by the association’s 
company members.

To reinforce the messages in the DVD, the 
foundation is putting the fi nal touches on 
a brochure with follow-up information for 
students interested in a career in the industry. 
In accordance with the SC&RA 2006-2009 
Strategic Plan, the association will continue to 
partner with the foundation to identify, develop 
and provide tools for members to use in skilled 
labor development, training and retention. 
Furthermore, we will identify programs and 
opportunities developed by other organizations 
and make them known to members.

But there is only so much the association can 
do. It is up to our members and other companies 
in our industry to work through public 
schools, technical and community colleges, or 
local chambers of commerce to educate local 
students on the potential opportunities for 
transportation or crane and rigging careers.

A number of companies already use 
information supplied by SC&RA to help 
recruit employees and educate future, potential 
employees. We encourage more of you to do 
so – and to share your success stories with us. 
For more information, contact Rebecca Page at 
rpage@scranet.org.

Learning from peers

Joel Dandrea, executive vice president                

Among the goals of the SC&R Foundation is meeting head-on 

the challenge of attracting a quality workforce
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R E A L  P E O P L E .  R E A L  E X P E R I E N C E S . W O R L D  O F  C O N C R E T E .

JANUARY 22-25, 2008  |  SEMINARS: JANUARY 21-25
Las Vegas Convention Center  |  Las Vegas, Nevada

“We come to World 
of Concrete to look
for the latest in
heavy equipment.
These machines help
us increase profit 
by allowing us to be
more versatile and
efficient. When I
need equipment,
these are the guys 
I speak to.” 

Gerry McGlinchey
Lagan Contruction
San Juan, Puerto Rico

T H E R E ’S  O N LY  O N E.

ONE INDUSTRY GIANT. Equip yourself with everything you need to
succeed at the largest annual international commercial construction
event of the year. Get face-to-face with the key industry suppliers,
specialists and experts in heavy equipment and technology. 

ONE HEAVY DUTY, HANDS-ON OPPORTUNITY. Get first-hand
experience with the latest in heavy equipment throughout the show
floor and in the outdoor lots. Benefit from exhibitor demonstrations
and equipment in action, up-close and under actual jobsite conditions.

ONE SURE WAY TO COMPETE. 120+ skill-building seminars offering
in-depth, practical training and certification for every person on
your team. Choose from targeted tracks featuring both 90-minute 
and 3-hour expert-led sessions.

Certified by the U.S. Department of
Commerce International Buyer Program

Register online at www.worldofconcrete.com
and SAVE on Seminar and Exhibits-Only fees.

For more information, call (toll free) 866-962-7469
Email: contactus@worldofconcrete.com
To exhibit: exhibit@worldofconcrete.comSOURCE CODE: ACT
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Jobs of the year
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Kansas City is the place to be in 
September at the SC&RA’s 2007 

Crane & Rigging Workshop.

This important industry event will provide ample 

opportunities for participants to learn about and 

discuss industry specifi c information trends and 

issues and also will offer valuable networking 

opportunities. D.Ann Shiffl er reports

T his year’s SC&RA Crane 
& Rigg ing  Workshop 
promises to be among the 

most engaging industry events 
of the year. Crane and rigging 
industry professionals are sure 
to be intrigued by the line up of 
speakers and topics at the three-
day workshop which will be held 
September 20-22, at the Westin 
Crown Center Hotel in Kansas 
City. The schedule of events 
includes expert speakers, topical 
educat ional  and break-out 
sessions, committee meetings, an 
Exhibit Center and a review of 
the 2007 Jobs of the Year, plus 
much more. 

The opening session, “Safety 
24/7,” will be presented by Bo 
Brasher, an executive with Results 
in Learning, which specializes in 
providing behavior-based safety, 
leadership and intercultural 

    AIR TRAVEL
Kansas City International Airport 
(MCI) is 20 miles (25 minutes) 
from The Westin Crown Center 
Hotel. The airport is serviced by 
all major airlines.

KCI SHUTTLE SERVICE
The cost is $14 per person/one 
way and $23 per person/round 
trip. The phone number for 
reservations is (800) 243-6383.

TAXIS
A typical taxi fare to downtown 
is $32-$35 one way.

WEATHER
The average high temperature in 
Kansas City during September is 
80˚F and the average low is 61˚F.

Getting There

sc&ra crane & rigging workshop preview

Kansas City, 
here we come

The 2007 SC&RA 
Crane & Rigging 
Workshop will 
be held in Kansas 
City, MO
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Two local SC&RA member 
companies, Custom Mobile 
Equipment and Royal Tractor 
Company, will open their doors 
to Crane & Rigging Workshop 
participants on Wednesday, 
September 19. 

Custom Mobile Equipment is 
the manufacturer of the Versa-
Lift line of fork lift, offering four 
models and designed specifi cally 
for machinery moving. Wireless 
remote control of Doral Rental 
Company’s 60/80 model will 
be demonstrated. Call Gary 
Dick at 785-594-7474 for an 
appointment. 

At Royal Tractor Company 
workshop attendees can see 
lift trucks and components in 
various stages of assembly. 
Learn about the engineering 
and manufacturing value-
added features integrated into 
all Royal lift truck products. 
Observe Rig-N-Lift product 
demonstrations.  The Open House 
is scheduled from noon to 3 p.m. 
Transportation and lunch will be 
provided.
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diplomacy for organizations and 
companies operating in high 
risk environments. Brasher will 
discuss safety in the context of 
reducing on-the-job incidents 
in order to remain competitive. 
Participants will discover how 
to build a behavior-based safety 
culture in which individuals take 
personal responsibility for safety 
resulting in reduced accidents, 
injuries and related expenses. 

Loss prevention and accident 
avoidance are the topic of 
discussion at “Near Misses 

The sold out Crane & Rigging 
Workshop Exhibit Center is always 
a highlight of the event, featuring 
43 companies showing off their 
products and services

COMPANY BOOTH NUMBER
Allied Insurance Brokers, Inc. #08
Beck, Inc. #19
Bridon American Corporation #41
CICB #03
Crane Works Magazine #32
Cranes Today #02
Custom Mobile Equipment, Inc. #36
Doral Equipment Rental #07
FIRST Sling Technology LLC #09
Garrod Hydraulics, Inc. #22
GKS Lifting and Moving Solutions #27
Goldhofer Aktiengesellschaft #25
Gunnebo Johnson Corporation #43
Hirschmann Automation and Control, Inc. (PAT) #21
Holland Moving & Rigging Supplies #34
J&R Engineering Co., Inc. #04
KHL Group USA/American Cranes & Transport #20
Liddell Trailers L.L.C. #10
Liebherr Cranes, Inc. #38
Liebherr Nenzing Crane Co. (B) #39
Lift Systems, Inc. #15
Link-Belt Construction Equip. Co. #11
Load Systems International, Inc.-LSI #31
LUBE-A-BOOM #24
Manitowoc Crane Group #30
Maximum Capacity Media, L.L.C. #28
NBIS Construction & Transport Underwriters, Inc. #35
NCCCO, National Commission for the  #06
Certifi cation of Crane Operators 
Nelson Manufacturing Company #17
Oklahoma College of Construction #40
Python America #12
Rayco-Wylie Systems #14
Riggers Manufacturing Company #37
Rigging Gear Sales, Inc. #26
RopeBlock N.A. - AWRRINC #33
Royal Tractor Co., Inc. #29
Senarc Systems - Visual Dispatch #23
Slingmax, Inc. #13
The Crosby Group, Inc. #42
TSP (Transport Systems And Products, Inc.)/Scheuerle #05
USI Insurance Services of Florida #01
WHECO Corporation #16
X-L Specialized Trailers, Inc. #18

Crane & Rigging Workshop 
Exhibit Center Participants

– Lessons Learned,” a workshop 
session led by Phil Hooper of 
Southern Industrial Constructors 
and Terry Young of Construction 
Safety Experts. Reporting and 
tracking “near misses” is an 
important element of creating 
and implementing a safety 
culture. 

“How to develop a rigging 
planning checklist” will be led by 
Bill Smith of NBIS Construction 
and Transport Underwriters, 
which administers SC&RA’s 
member insurance and risk 

October 14-20, 2007

Don’t miss the opportunity to get 

involved in this national effort to 

improve workplace safety and health and 

encourage workers with alcohol and drug 

problems to seek help.

For ideas on bringing the 

Drug-Free Work Week message 

to your workplace, visit 

www.dol.gov/workingpartners.

Drug-Free Work Week

Working Drug Free Works
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Experience the latest equipment and products

Take action with live equipment demonstrations

Discover business solutions through industry education

China Import and Export Fair (CIEF) – Pazhou Complex Guangzhou, China

More
Exhibits

More
Industry Education

More Live Equipment
Demonstrations

Real Business
Solutions

Registration, hotel reservations and seminar
ticket sales are now open.
Make your arrangements today!

CHINA IMPORT AND EXPORT FAIR (CIEF) - PAZHOU COMPLEX

4-7 DECEMBER 2007
GUANGZHOU, CHINA

w w w . c o n e x p o a s i a . c o m
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act

management program. Smith 
will help participants answer 
such important questions as: 
Are rigging planning checklists 
n e c e s s a r y ?  How  d o  y o u 
implement a rigging planning 
checklist? Also, how can use 
of a rigging checklist affect 
your company’s safety and 
productivity?

A panel of industry experts 
w i l l  d i s c u s s  “ Na v i g a t i n g 
Crane Rental Agreements,” an 
important discussion that will 
help companies determine what 
to look for when negotiating 
crane rental agreements and 
how to restructure or update 
existing crane rental contracts. 
The moderator of this session 
is Kevin Cunningham of NBIS 
Construction and Transport, 
and panelists include Harry 
Baker of Southwest Industrial 
Rigging, Delynn Burkhalter 
of Burkhalter Rigging, Robert 
Hileman of United Crane & 
Rigging Company and Robert 
Moore and Bill Smith of NBIS 
Construction and Transport 
Underwriters.

Market up
If you want to still be in business 
20 years from now, marketing 
is critical for your company’s 
growth. To determine where 
your company is on the life 
cycle curve, be sure to attend 
“Leve rag ing  Your  Succe s s 
through Marketing.” Presented 
by  Andy  Pa t ron  o f  FMI 
Corporation, this seminar will 
cover marketing versus sales; how 
to stay competitive in today’s 
market; and how to organize 
your marketing and sales plans 
to capture your markets.

“New Developments in the 
Gantry Industry” will cover a 
wide spectrum of topics in gantry 
technologies and equipment. 
Presented by representatives of 
leading gantry manufacturers, 
the panel will address the various 
types of equipment currently on 
the market, their capabilities, 
applications and plans for the 
future. Even if your company 
doesn’t currently use gantries, 
this session is worth attending 
to discover the capabilities of 
this specialty lifting equipment. 
Moderator is Randall Goddard 
of Atlas Industrial Contractors, 
and panel members include 
B e n  Fo r s t e r  o f  R i g g e r s 
Manufacturing, Kevin Johnston 
of J&R Engineering, Brian 
Wagner of Lift Systems and 
Craig Welch of Bigge Crane & 
Rigging. 

Two breakout sess ions at 
the workshop include “Risk 

Management for Cranes” and 
“The Critical Role of Operations 
i n  B u i l d i n g  L o n g - t e r m 
Relationships.” Presented by John 
Davis of Crane Certification 
Association of America, the risk 
management session will explore 
hidden risks, safety regulations, 
operator  competence,  r i sk 
control and defensibility from 
the crane owner’s/user’s point 
of view. Davis will describe a 
wide variety of details that are 
frequently overlooked in day-
to-day operations. Included 
are suggested checklists that 
can help the crane manager 
maintain control of risks. Hosted 
by Andy Patron of FMI Corp., 
the session on building long-
term relationships will explain 
the life cycle of customer-client 
relationships and how each 
element can be used to translate 
into future business.

Crane set-up
There are two additional break-
out sessions. “Proper Crane 
Set Up,” presented by Robert 
Hileman of United Crane & 
Rigging Company and Earl 
Johnson, III, of Southern Crane. 
In this session, learn the elements 
of proper crane set-up such as 
ground conditions,assembly, 
and much more. The session 
will cover crawler, tower and all-
terrain cranes.

“ P r o p e r  M e t h o d s  a n d 
Operations of Platform Trailers 
in the Rigging Industry” is 
presented by Jim Yates  of 

Barnhart Crane & Rigging. Yates 
will discuss the use of platform 
trailers on the jobsite and how to 
determine if they are appropriate 
for the job at hand. Also, he will 
address the various applications 
and advantages of platform 
trailers in today’s industry.

Last day
The last educational session 
will be held Saturday morning, 
and the topic is an important 
one to all attendees. “Resolving 
Problems & Disputes on a 
Construction Project” will be 
presented by Jeffrey B. Rosen 
of Polsinelli Shalton Flanigan 
Suelthaus PC. Rosen will provide 
superintendents and general 
foremen the tools necessary to 
effectively manage unexpected 
p rob l ems  th roughout  the 
project. 

A s id e  f rom the  t op i c a l 
educat iona l  o f fe r ings ,  the 
w o r k s h o p  w i l l  p r o v i d e 
opportunities for marketing your 
firm’s services as well as valuable 
networking events, breakfasts 
and evening receptions. First 
timers don’t miss the reception 
in your honor on Thursday 
evening.

The annual Crane & Rigging 
Exhibit Center will be held 
on Friday from 11:30 a.m. to 
2:30 p.m. with lunch provided. 
The always popular Exhibit 
Center gives participants the 
opportunity to observe new 
products and services available in 
the industry. 
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ACTtransport50

Don’t miss your chance to be included in this important 
listing of the largest specialized transport companies 

in North America 
(ranked by fl eet size and capacity of fl eet).

PAT SHARKEY
1902 15th Avenue North,
Fort Dodge, Iowa 50501, USA.
Ph:  1-515-573-8684
Fax: 1-515-573-4991
Cell: 1-515-570-8763
E-mail: pat.sharkey@khl.com

BEV O’DELL
105 L Street,
Lake Lotawana,
MO 64086, USA.
Ph: 1-816-578-5689
Fax: 1-816-578-5368 
E-mail: bev.odell@khl.com

Our “Second Annual transport50” will be included in the 

December 2007 edition of ACT.

 For a survey form for the Transport 50 please call D.Ann Shiffl er, 

editor, at 512-869-8838 or email her at d.annshiffl er@khl.com

Deadline for survey forms is November 1, 2007

For advertising opportunities in this important issue contact:

Bonus points that make the difference
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YOUR “IDEAL” CRANE IS ALL FASSI

THE VALUE OF “MADE IN FASSI”

500 VERSIONS,
30,000 CONFIGURATIONS

Each Fassi crane is entirely designed, built and tested in Italy, by the Manufacturer: a bonus that distinguishes and
qualifies Fassi at world-wide level.

Fassi’s “made to measure” offer starts from more than 30,000
configurations, over 60 different models in a variety of versions, with 
the highest level of innovation in the sector.
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risk management

A s we continue to look at the issues
surrounding the additional insured status,
we begin to look at what is, perhaps, the

most crucial element surrounding this subject:
what AI status means when a claim occurs.

A few years back, I got a call that a crane 
had gone over during the construction of 
a new dormitory at a well-known college 
campus. The crane company, working as a 
subcontractor of the general, was picking and
setting structural steel. As the operator swung 
around to set the next beam, he felt the crane’s
front outrigger sink into the ground, throwing 
the crane off level. Reacting quickly, he tried
to cable down to avert the overturn, but as 
is the case in so many accidents, gravity was 
quicker than he was and the machine ended 
up on its side.

As the investigation unfolded, documents 
were requested and, it was revealed, that the 
crane company’s broker had issued a certificate
of insurance as part of the general contractor’s
policy renewal. The certificate stated that the
general contractor was named as an additional
insured under the crane company’s policy 
as required under the signed and executed
contract. Not surprisingly, a tender letter 
from the general’s insurance carrier followed 

d e m a n d
defense, an
for the co
legal fees.

But whe
lies in the
not necess
of defense
on an incid
not the mo
company’s safety budget, but a mismanaged
claim at this stage of the game could end up 
costing substantially more. An inexperienced 
claim handler, assuming that certificates do 
not create any coverage, may not respond 
to the tender and may not even investigate 
the impact of a signed contract. And if this 
happens, the crane company may find itself 
paying expensive legal fees even after the fact.

Know the answers
On the other hand, an experienced claim 
handler will get a gunslinger attorney involved 
right away to weed out the critical issues: Is 
the contract signed, what do the state case 
and statutory laws say in regards to additional 
insured status, and have the courts in that 
state interpreted certificates to imply coverage? 
Knowing the answers to these questions is 
paramount.

In this case, it turned out that the contract 
was unsigned and this particular state did not 
recognize certificates as providing insurance 
coverage. The crane company’s insurance 
carrier promptly issued a denial, the crane 
was fixed, and come fall, college kids moved 
in and news of the crane accident became a 
distant memory.

When an accident occurs, the last thing on 
the minds of those involved are insurance 
certificates and contractual documents. But, 
when the concrete dust settles and the iron 
finally makes it back to the yard, if the right 
steps pertaining the paper trail have not been 
followed, wallets can get substantially lighter. 

risk management
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Crucial info
What does “additional
insured” status mean

when a claim occurs?

Tim Hillegonds reports

So what exactly does the claim adjuster need post claim? 
It’s simple, he needs information and paperwork. And lots of it. For example:

■ Any certifi cates issued by your broker.
■ Any additional insured endorsements (either that your carrier has issued or you have been given) 

for the job.
■ Any contracts for the job and any and all job documentation.
■ Subcontractor agreements, both signed and unsigned.
■ Letters pertaining to the job that evidences the negotiation of the job, pricing, insurance 

requirements, etc.
■ Any past additional insured endorsements that you have issued for the contractor that may tender 

to your policy, as well as any past certifi cates issued on the policy.
■ A list of any other subcontractors that may have been providing additional insured coverage.

Post claim documents

f
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about the authore risk management

      EDITOR’S NOTE: This column is the second
      in a series that started in the August issue 
on issues of the “additional insured.”

company’s policy, we’ve now wasted time, 
money, and perfectly good brain cells. Having 
known that in the beginning, the fact that 
liability transfer was futile could have been 
identified and, more than likely, the case 
settled for a smaller amount.

Additional insured issues can be complicated
but by taking the time to try and understand
the difference between what you’re giving
and what you’re getting in terms of insurance
coverage, the better off you will be. Taking a 

proactive approach and alerting your carrier 
to both the incident and the possibility of 
additional insured status will save everyone 
time and money. And as is the case with so 
many businesses, there never seems to be 
enough of either. actf

Rogers Brothers Corporation . . . A Member of SC&RA since 1959 

Rogers Brothers Corporation
100 Orchard Street, Albion, PA 16401

Phone: 800/441-9880
Fax: 814/756-4830

ROGERS® TRAILERS 
HAUL MORE, WEIGH LESS

Rogers Brothers Corporation offers the solution to even the most diffi cult hauling jobs.  fi
For 100 years we have provided design innovations to meet the varied needs of our customers.

Croucher® body styling that allows these trailers to run low to the ground  
 to clear overhead obstructions and simplify loading and unloading.

Self-aligning, tapered beam hooks for quick, easy gooseneck-to-deck 
 reconnection.

 Wheel wells, bucket pockets, rear frame openings, and mini decks.
Jeep dollies and spread axle’s (2+2, 3+1, 3+2, 3+3).

Specifi cations for existing trailers are stored in our sophisticated CAD system,
just waiting to be applied to your design requirements!
Seven-year limited structural warranty on every trailer!

  Lightweight, super-strong 130k psi yield steel with cambered deck to 
 reduce the trailer’s tare weight while maintaining the strength and   
 durability that are the hallmark of Rogers trailers.

  Multi-axle trailers with a wide selection of payload capacities, deck   
 styles and gooseneck lengths with modular units available to allow one  
 trailer to serve a variety of hauling needs;

 No Foot® self-lifting gooseneck for quick deck height adjustments to 
 clear obstructions.

Visit our web site, www.rogerstrailers.com, to view the wide array of trailers available to meet all your hauling needs.
SC&RA members may contact us directly for their Specialized trailer needs.
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people and events
2007
SC&RA Crane & Rigging 
Workshop
September 20-22, 2007
Kansas City, MO

Associated Wire Rope 
Fabricators (AWRF)
October 7-10, 2007
Fairmont Le Château Frontenac
Quebec, Canada

ICUEE (International 
Construction Utility Equipment 
Expo)
October 16-18, 2007
Louisville, KY

AEM 2007 Annual Conference
November 11-13, 2007 
Ritz-Carlton, Naples
Naples, Florida

ConExpo-CON/AGG 2008 and 
IFPE 2008
March 11-15, 2008
Las Vegas, NV

events diary

2007
ConExpo Asia
December 4-7, 2007
Guangzhou, China

international diary

Former Grove President J. Martin Benchoff died at his home in 
Pennsylvania in July. He was 80 years old. 

Benchoff started his 33-year career at Grove in 1954 as its fi rst 
salesman when the company made farm wagons and had annual revenues 
of $700,000. He rose to become president in 1969 on the retirement of 
company founder Dwight Grove. Under his leadership, Grove overtook more 
than 150 competitors to become the world market leader in the hydraulic 
crane industry, making it the most profi table crane maker in the world.

At its peak in 1981, Grove’s sales were more than $600 million, 20 times 
the volume when Benchoff fi rst took the helm. Early in his career, Benchoff 
recognized the potential of hydraulic cranes at a time when the market 
was dominated by well-established global makers of mechanical cranes. 
Pushing the boundaries of the hydraulic crane, Benchoff directed his 
engineers to build bigger cranes with longer booms.

In Memoriam J. Martin Benchoff 

Advance registration for the 
ConExpo-Con/Agg 2008 and 
IFPE 2008 expositions started in 
early July. Attendees can register 
in advance for the shows’ many 
educational opportunities as well 
as get accommodation.

C o n E x p o - C o n / A g g  a n d 
IFPE 2008 will be held March 
11-15, 2008 at the Las Vegas 
Convention Center in Las Vegas, 

NV. The shows will be the 
international gathering place in 
2008 for the construction and 
motion control industries.

One registration allows access 
to the exhibits of both shows, and 
advance registration saves money 
off the on-site fee. Register 
online at www.conexpoconagg.
com or www.ifpe.com, or via fax 
or mail. 

Owens named 
chairman, CEO
Auction house IronPlanet 
n a m e d  Gr e g o r y  O w e n s 
chairman and chief executive 
officer and a member of the 
board of directors.

Prev ious l y,  Owens  wa s 
managing director of Red Zone 
Capital, a Washington, D.C. 
private equity group. He was 
also chairman and CEO of 
Manugistics Group Inc.

Stafford 
promotes Jones
Wally Jones at 
S t a f f o r d  h a s 
been promoted 
to  sen ior  v i ce 
president, crane 
sales. Jones, based 
from the Ashland, 
VA branch, will 
focus on working 
with the crane 
segment of  the company’s 
business. 

“Wally Jones has done a superb 
job for Stafford since joining 
the company in 2005 with 
the purchase of Atlantic Coast 
Crane and has provided crane 
knowledge and guidance to our 
crane salesmen, all across the 

organization,” said John Wall, 
Stafford president and CEO.

Schron 
promoted 
at JIS
A  c o m p a n y 
veteran for  14 
years ,  Matthew 
Schron has been 
p r o m o t e d  t o 
general manager 

of Jergens Industrial Supply 
(JIS), a division of Jergens Inc. 
In his new position, Schron will 
be responsible for all business 
operations for JIS. Previously, 
he held the position of product 
manager. Schron earned a B.S. 
in marketing at Ohio University 
and an M.B.A. at Cleveland 
State University.

MCG promotes 
Badarinarayan
TR Badarinarayan 
has been promoted 
a n d  n a m e d  a s 
p r e s i d e n t  o f 
the  new Pota in 
In d i a .  He  w a s 
previously chief 
executive of Shirke 
C o n s t r u c t i o n 
Equipments Pvt. Ltd., which 

Registration begins for ConExpo 08

Empire Crane 
mourns the loss 
of crane industry 
mentor Thomas J. 
Lonergan, who died 
in late June after 
a short battle with 
lung cancer.

Rare in a salesman, Tom never 
played golf or powered up a 
computer. He preferred to talk 
face-to-face, discuss specs, and 
go over load charts. That was 
how he sold cranes. Lonergan’s 
career spanned 40 years in the 
crane industry, beginning in 
sales at LB Smith. He went on to 
become a dealer representative 
for Pettibone before he founded 
CranExon.

Later, he worked in sales for 
Stewart Equipment, and in 1982 
founded Syracuse Equipment. 
In 1994 he introduced the CT-2, 
the fi rst City Class all terrain 
crane, to the North American 
crane market from Germany. His 
involvement in the Big Dig project 
in Boston was a highlight of his 
career. He also loved working 
with American crawlers, fi nding 
a passion in working with Demag 
and getting the dealership to sell 
large ATs.

Lonergan experienced the 
pinnacle of his career over the 
last fi ve years, working with his 
sons Paul and Luke Lonergan, 
owners of Empire Crane.

Lonergan will be remembered 
for his integrity and the way he 
did business, and even for his 
reluctance to take advantage of 
the technological advances. No 
need to fax over a load chart or 
e-mail a business contact. He 
would instead head off in his 
car to Boston, Connecticut, New 
Jersey or West Virginia, to talk 
about the Yankees, tractors, and 
cranes, and work on achieving 
the more personal relationship 
he preferred to have with his 
customers.

In Memoriam
T J. Lonergan

was acquired by The Manitowoc 
Company. The new business will 
operate under the name Potain 
India Pvt. Ltd. in the future.

Shirke was a Potain dealer 
for India, Sri Lanka, Nepal, 
Bangladesh and Bhutan and 
a l so  manufac tured  c rane s 
under license. Potain India 
will continue to build Potain 

tower cranes and sell them 
t h ro u g h o u t  t h e  r e g i o n . 
Badarinarayan joined Shirke in 
1988 and served in a variety 
of roles and eventually was 
promoted to the chief executive 
officer position. 

ICUEE 07 on-line 
registration ends 
September 21

Advance registration for 
ICUEE 2007 – The Demo Expo 
can be made online at www.
icuee.com. Also known as the 
International Construction and 
Utility Equipment Exposition, 
the biennial ICUEE will be held 
October 16 – 18, 2007 at the 
Kentucky Exposition Center in 
Louisville, Kentucky. Advance 
registration is $10 per person 
and closes September 21, 2007. 
After that date, attendees must 
register onsite, and the onsite 
registration fee is $20.
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The internat ional  gathering place in 20 0 8 for the
construct ion industries showcasing the latest 
equipment ,  products ,  services and technologies

R E G I S T E R  O N L I N E  T O D A Y

www.conexpoconagg.com
Sponsored by: Association of Equipment Manufacturers | National Ready Mixed Concrete Association | National Stone, Sand & Gravel Association | Associated General Contractors of America

C O - L O C A T E D  W I T H

P O W E R  P L AY E R

March 11-15, 2008
Las Vegas, USA

P O W E R  P L AY E R
“ In my crane rental business 

things are changing at a breakneck 
pace. As a fi ve time attendee of 
CONEXPO-CON/AGG I have met 

many contacts and have purchased 
four cranes as a direct result. 
For a small company that only 
has fi ve machines currently, 

this demonstrates the importance 
of a show like CONEXPO-CON/AGG. 

I will be back for 2008!
DOUG MCLELLAN

President
Foothills Crane Service

Red Deer, Alberta CANADA”

www.conexpoconagg.com

ACT full page.indd 1ACT full page.indd   1 16/08/2007 11:05:2016/08/2007   11:05:20

http://www.khl.com/pdf/act/september_2007/linktracker.asp?name=actsep07%5Fconexpo


worldcranemarket
The global source for used cranes and transport equipment

KHL’s

need to buy or sell used cranes 
or specialized transport equipment? 

www.worldcranemarket.com
A NEW interactive website bringing 

together buyers and sellers worldwide

For more information contact Wil Holloway: wil.holloway@khl.com
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marketplace

how to advertise in marketplace

Call BEV O’DELL at 816-578-5689 or 
e-mail her at bev.odell@khl.com to place your ad to help sell 
your products, equipment, crane & lifting services, and transport 
and heavy haul needs. 

☎

marketplace
$

PRODUCTS, PARTS & ACCESSORIES: operational aids; 
communication systems; components; controls; software; crane 
mats and outrigger pads; engines; transmissions; hydraulics; 
jacks; attachments; personnel baskets; rigging; rollers; slings; 
tires; winches; wire rope; batteries; braking systems; and new, 
used and refurbished parts.

EQUIPMENT FOR SALE OR RENT: Top sales and rental suppliers 
for the North American crane and specialized transport markets 
advertise their equipment here.

In CRANE & LIFTING SERVICES: certification, financing, insurance, 
rigging jobs, training, and recruitment.

products, parts & accessories

equipment for sale or rent

crane & lifting services

63

76

92

TRANSPORT AND HEAVY HAUL: services for oversize and 
overweight loads including escort services, heavy haulage, 
transportation permitting services, pilot cars, international 
freight and shipping.

transport & heavy haul
96

American Cranes & Transport strives to exceed the 

expectations of our readers through cutting edge 

editorial and high quality design. An additional bonus 

is our comprehensive Marketplace section, 

a proven and valuable resource for construction 

industry and transport and heavy haul professionals 

seeking the information and the contacts they 

need to do their jobs better, safer and more cost 

effectively! ACT’s marketplace section is now divided 

into four sections: 
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products, parts & accessories

“When Only “When Only 
Th e Best Will Do”Th e Best Will Do”

For more information on all of our products please 
visit our website and download our FREE catalog

Toll Free: 800-610-DICA (3422)
Phone: 641-755-4800 • Fax: 641-755-4810

Email: info@dicausa.com

www.dicaUSA.comwww.dicaUSA.com

DICA OUTRIGGER  PADSDICA OUTRIGGER  PADS

DICA GROUND COVER MATDICA GROUND COVER MAT

Used in Tandem with 
DICA Outrigger Pads.

Th ree diff erent pad sizes 
makes it easy to customize 

your set up for added 
strength and surface area.

Th e only engineered, quantifi able and rated Th e only engineered, quantifi able and rated 
Outrigger and Dunnage pad available today.Outrigger and Dunnage pad available today.

“Never Get Stuck Again”

....Splinters

....Delamination

.....WarpingNO NOT
EVER

“ G U A R A N T E E D ”
DICA DUNNAGE PADSDICA DUNNAGE PADS

“If you break it, we’ll replace it”“If you break it, we’ll replace it”
DICA’s policy insures that this will be the last set 

of pads you’ll have to buy.
Many common sizes in stock for your immediate needs.

Custom sizes available.

MANUFACTURERS OF CUSTOM CAGE

Products & Accessories pages.ind67 67Products & Accessories pages.ind67   67 16/08/2007 14:50:5916/08/2007   14:50:59

http://www.khl.com/pdf/act/september_2007/linktracker.asp?name=actsep07%5FdicaUSA
http://www.khl.com/pdf/act/september_2007/linktracker.asp?name=actsep07%5Flakeshoreind
http://www.khl.com/pdf/act/september_2007/linktracker.asp?name=actsep07%5Fdhsdiecast


American Cranes & Transport  SEPTEMBER 2007

products, parts & accessories

68

1500 Nagle Road, AVON, OHIO 44011

Ph: 800-286-6274
Fax: 440-871-2503

www.slewrings.com
www.avonbearings.com

parts@avonbearings.com

REPLACEMENT BEARINGS FOR CRANESREPLACEMENT BEARINGS FOR CRANES
BUY DIRECT FROM THE MANUFACTURER AND SAVE !!

NEW REPLACEMENT BEARINGS
• FOR ALL MAKES AND MODELS OF CRANES
• SUBSTANTIAL SAVINGS V.S. OEM LIST
• ONE YEAR WARRANTY
• MANY DIFFERENT BEARING
  MODELS AVAILABLE
• UP TO 240” OR 6000MM
• MANUFACTURED TO OEM 
 SPECIFICATIONS
• PACKAGED AND GREASED 
 FOR INSTALLATION

REMANUFACTURED BEARINGS
• SUBSTANTIAL SAVINGS VS NEW
• QUICK TURNAROUNDS
• FREE INSPECTION (under10’),   
 NO OBLIGATION
• EXTENDED LIFE OF THE BEARING
• ONE YEAR WARRANTY
• ALL COMPONENTS REPLACED 
 WITH NEW
• THREE LEVELS OF SERVICE TO MEET YOUR NEEDS
• VALUE ADDED ENGINERING AND ANALYSIS
• ALL BEARING MANUFACTURER BRANDS ACCEPTED
• CUSTOMER & APPLICATION SPECIFIC ASSESSMENT

P.O. Box 4236 
Stamford, CT 06907 

info@tspsalesandservice.com 
www.tspsalesandservice.com 

203-322-3723 

Transport Systems & Products, Inc. 

- Dual Lane Trailer; 
Flexibility, High Load Capability, Steerability

- Self Propelled Modular Transports;
Now Available in NEW 3.0m width

TSP, Inc. Carries a full line of GPS Products, Electronics & Transporter Parts      
       from the most recognizable names in the industry:  
                Garmin, Kenwood, Rockinger, Sauer, Hydac… Call Us @: 203-322-3723 

Maintenance / Restoration  
solution for water-spotted, 
faded, and mineral deposit 
stained windows. $24.95

Nüvi 250W:
Wide and way cool,  
nüvi 250W shows you the 
way with detailed maps  
on a bright widescreen  
display & voice-prompted  
directions.

For your Truck, Car, Plane or Boat!

Non-Drill, Temporary & Permanent 
Mounts for 

Laptops, Tablets, GPS, Cameras, 
almost all Brands of Electronics
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Garrod Hydraulics repairs, remanufactures 
and re-chromes hydraulic cylinders 

from anywhere in the USA. 

Call 866-442-7763 and visit www.garrod.com
Garrod Hydraulics Inc., York, PA

email: sales@garrod.com

Get it to GARROD!

• Large Hydraulic Cylinder Remanufacturing 

• Straightening Bent Cylinder Rods

• Cylinder Rod Re-Chroming up to 48 ft.
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PROMAC is an independent manufacturer of aftermarket replacement parts and is not affiliated with any original equipment manufacturer.

Toll-Free 800-665-5405 •• Fax 250-746-4799

PRO MAC

www.promac.bc.cawww.promac.bc.ca
CRANE PARTS

MANUFACTURING LTD.

GUARANTEED REPLACEMENT PARTS
AT DISCOUNTED PRICES

A M E R I C A N 400   500   700   800   900

L I N K - B E L T 98      108      118
Contact Our Crane Parts Expressline For Details

E-Mail: promac@promac.bc.ca

LARGE INVENTORY IN STOCK

800.281.9445
www.fleetcostcare.com

865 S. Fort St. • Detroit, MI 48217
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QUALITY HARDWOODQUALITY HARDWOOD 
CRANE MATSCRANE MATS

Since 1941Since 1941
USING TOP OF THEUSING TOP OF THE 
LINE HARDWOODLINE HARDWOOD

1761 34th Avenue NW 
Ocala, Florida 34475 

Phone & Fax: 
352-629-4713

fuquasmill@aol.com

www.hardwoodcrane-mats.com
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Nederland, TX Houston, TX Sulphur, LA Sorrento, LA
800/426-9570 866/673-4800 888/333-1925 877/812-6909

www.ritterforest.com

NEW OR USED  •  SALES OR RENTAL

• Posts
• Piling
• Pipe Skids
• Truck Mats
• Crane Mats
• Dragline Mats
• Heavy Timbers
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Hardwood Timber Mats

Laminated Mats
Transition Mats

We Speclalize in the 
Sales & Rental of Heavy Timber

and Laminated Crane Mats
Need Mats in a Hurry ? CALL US

www.americanmat-timber.com
A Variety of Mats for ANY Need 

HOUSTON
PH 1-713-645-0694

TOLL FREE - 1-800-671-0694 
email: amt@lconn.com

NEDERLAND
PH 1-409-729-6287

BATON ROUGE
PH 1-225-355-3388

SAMPLE MACHINERY DOLLIES 12-100 TON

All models have 4 bearing non scuff  neoprene wheels 
We can custom build to any size , wieght or confi guration.

SD-6 22 TON
8.5”X12.5”X4.0”

SD-30 100 TON STEERING DOLLIES
26”X25”X4.O” 4” HIGH 11 TON CAP.

12.75”X12.5”X4.0”
SD-9 33 TON

SAMPLE MACHINE LLC,
 PARAGON, IN. 

e-mail at:
sales@machinerydollies.com

For information call 1-888-537-9560 or  
www.machinerydollies.com 

Products & Accessories pages.ind75 75Products & Accessories pages.ind75   75 16/08/2007 14:53:2716/08/2007   14:53:27

http://www.khl.com/pdf/act/september_2007/linktracker.asp?name=actsep07%5Fbellforestproduc
http://www.khl.com/pdf/act/september_2007/linktracker.asp?name=actsep07%5Fmachinerydollies
http://www.khl.com/pdf/act/september_2007/linktracker.asp?name=actsep07%5Famericanmat
http://www.khl.com/pdf/act/september_2007/linktracker.asp?name=actsep07%5Fsaubermfg


American Cranes & Transport  SEPTEMBER 2007

products, parts & accessories

76

Morrow Equipment
exclusive distributor of Liebherr tower cranes.

P O Box 3306  Salem Oregon 97302 USA   www.morrow.com
+1 503 585 5721  Fax +1 503 363 1172  info@morrow.com

...your tower crane source
for the US, Canada, Mexico
Australia and New Zealand. Sales

Rental
Service

Parts
Engineering

Training

cranetools.com
TOOLS TO PARTS TO KNOWLEDGE

ON-LINE SERVICE & 
TROUBLE SHOOTING CONSULTANTS

We have an innovative idea for the industry.
The tools to hoist the crane & lifting industry.

equipment for sale or rent
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Call Todd Elkins Today!

512-818-3907

We've Got the Boom Trucks You Need!

WE KNOW BOOM TRUCKS!

*O.A.C. Manufacturers Vary By Territory.  Pricing and Specs Vary Per Model.  

We've Got the Boom Trucks You Need!

National N205
Unit: NC040004

$45,000

Manitex 2281T
Unit #: MX050022
22 ton 
81' main boom
Tractor mount package
2006 Sterling LT7501
300HP Cat Engine

$160,000

Additional New EquipmentAdditional New Equipment

New    Used    Rentals    Sales    Parts    ServiceNew    Used    Rentals    Sales    Parts    Service

Reduced

Prices!

Unit Number Make Model Truck Price Notes
ZC050032 Elliott 24105F INT 7400 $162,000.00
ZC050037 Elliott 2495F INT 7400 $160,000.00
ZC050028 Elliott 28105F INT 7500 $185,000.00 Summer Blowout
ZC050030 Elliott 28015R INT 7600 $216,000.00
ZC050026 Elliott 32105F INT 7500 $246,000.00 Summer Blowout
NC060040 National 8100D INT 7400 $162,000.00 Summer Blowout
NC060038 National 8100D LT7501 $167,000.00
NC060035 National 8100D INT 7400 $162,000.00 Summer Blowout
MX050040 Manitex 1770 F750 $110,000.00
MX060061 Manitex 2892CH INT 7400 $157,000.00
MX060063 Manitex 2892CH LT7501 $157,000.00
MX060070 Manitex 35100C LT7501 $220,000.00 Summer Blowout
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EDMONTON, ALBERTA – SEPTEMBER 5 & 6, 2007
PHONE: 780.955.2486  

ROUGH TERRAIN CRANES: Link-Belt HSP8028S.
CRAWLER CRANES: Tadano Y40B 1 Ton.
CRANES: Drott 3330B 7 Ton Carry Deck.

TOLUCA, MEXICO – SEPTEMBER 7, 2007
PHONE: +52.722.211.2922

ROUGH TERRAIN CRANES: Grove RT528C, Grove RT58C, Koehring Lorain LRT15H 18 Ton.
CONVENTIONAL TRUCK CRANES: Manitowoc 3900T 150 Ton.

OLYMPIA, WASHINGTON – SEPTEMBER 11 & 12, 2007
PHONE: 360.956.1500  

ROUGH TERRAIN CRANES: Bay City 64U 62.5 Ton.

ATLANTA, GEORGIA – SEPTEMBER 18 & 19, 2007
PHONE: 770.304.3355

HYDRAULIC TRUCK CRANES: Grove TMS300-5 25 Ton.
CRAWLER CRANES: Manitowoc 3900W 135 Ton.

CHICAGO, ILLINOIS – SEPTEMBER 19 & 20, 2007
PHONE: 815.941.6400 

ROUGH TERRAIN CRANES: Grove RT760 60 Ton.
CRANES: Terex P & H D851 8.5 Ton Carry Deck.

LORAIN MC8165 165 TON – DENVER, COLORADO

U N R E S E R V E D  –  E V E R Y T H I N G S E L L S  T O T H E  H I G H E S T  B I D D E R

MANITOWOC 3900T 150 TON – TOLUCA, MEXICO

CALL FOR A FREE BROCHURE

800.211.3983

Upcoming Auctions
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GROVE AT1100 110 TON – FORT WORTH, TEXAS

MINNEAPOLIS, MINNESOTA – SEPTEMBER 21, 2007
PHONE: 952.469.1700 

ROUGH TERRAIN CRANES: Grove RT59S 15 Ton, Lorain LRT450 50 Ton, Lorain RT230 30 Ton.
CRAWLER CRANES: 3- Link-Belt LS98 30 Ton.
CRANES: 2000 Broderson IC200, Robbins Myers 4,000 Lb Overhead Monorail.

DENVER, COLORADO – SEPTEMBER 25 & 26, 2007
PHONE: 970.535.6700 

ALL TERRAIN CRANES: 1998 Grove GMK5150B 150 Ton.
ROUGH TERRAIN CRANES: Clark 714 14 Ton, Tadano TR600XL3 60 Ton.
HYDRAULIC TRUCK CRANES: Bucyrus Erie 45C 30 Ton, Bucyrus Erie H5 12 Ton, Grove TM9120 120 Ton, Grove 
TMS300B 40 Ton.
CONVENTIONAL TRUCK CRANES: Lorain MC8165 165 Ton.

FORT WORTH, TEXAS – SEPTEMBER 26, 27 & 28, 2007
PHONE: 817.237.6544

HYDRAULIC TRUCK CRANES: Grove AT1100 110 Ton.
CRAWLER CRANES: American 597C 35 Ton.
CRANES: Demag 7.5 Ton Bridge, Showbox 7.5 Ton Bridge.

For complete, up-to-date equipment listings, 
visit our web site at rbauction.com

U N R E S E R V E D  –  E V E R Y T H I N G S E L L S  T O T H E  H I G H E S T  B I D D E R

GROVE TM9120 120 TON – DENVER, COLORADO

Featuring Cranes
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www.coastlineequipment.com

Coastline Equipment is Proud to Be Your Full-Service Dealer.
We Provide Parts & Service Support for All Makes & Models of Cranes & Forklifts.

Manitou telescopic forklifts are
available with capacities of 5,000
lb., 6,000lb., 8,000lb., 10,000lb,
and a 10,000lb. capacity 360
degree rotating multi purpose
material handler and lifting heights
to 68 feet plus jib.

Manitex Boom Trucks with
capacities from 7.5 to 50 tons,

with tips heights to 166 ft.
These cranes are available

conventionally mounted,
tractor mounted and rear
mounted with 360°
continuous rotation and
enclosed cabs.

Tadano rough terrain cranes are available with 15
to 80 ton capacities and up to 210 ft. tip heights. All
terrain cranes are available with 50 to 200 ton
capacities and tip heights to 320 ft. Truck cranes
are available with 60 to 80 ton capacities and tip
heights to 210 ft.

Palfinger’s truck-mounted forklift features the
shortest truck mount overhang in the industry (just
53 in.). A tight turning radius with 180° wheel turn.
A four-cylinder 64 HP diesel engine. Synchronized
3-wheel drive. A three pump hydraulic system that
allows the steering, the mast and the drive to be
operated simultaneously without robbing oil from
another circuit. Machines capacities available are
4,500 lb., 5,000 lb., 5,000 lb Double Reach, 5,500
lb., 6500 lb., and 7,000 lb. capacities. Mast heights to 146 in. and double reach system is available that
allows trucks and trailers to be completely offloaded from one side.

Zoom Boom has been in business for over
40 years. They use Cummins engines, all
steel design (no plastic or fiberglass). Inline
power train, mid mount engine and high
boom pivot provides 360 visibility and
improved stability. Zoom Booms are avail-

able in 6,000 lb., 8,000 lb., 10,000 lb., 20,000 lb., and 32,000 lb. sizes with lift heights from 32 ft. to 56 ft.
Several different attachments are available to help maximize the versatility of each machine

Palfinger articulating
cranes are available
with capacities from
990 lb. to 88,180lb.
and working radii to
118ft.

Palift is Palfinger's line of heavy duty multi
purpose hook lifts. Palift offers capacities from
9,000# to 68,000# and dump angles to 57
degrees.

Liebherr Crawler Cranes
and Drilling and Pile Driving
machines with lift crane
capacities to 330 ton and tip
heights to 493 feet, duty cycle
machines with up to 900 HP
engines and line pulls to
88,000 lbs and Drilling and
Pile driving machines with up
to 900 HP engines and
working torque to 295,000
foot pounds and leader
lengths to 140 feet.

M O V I N G F O R W A R D F A S T E R

Manitex Skycranes
offer aerial lifts and
cranes with work
heights from 62 feet
to 97 feet.

SkyCrane

325 N. 5 St.
Sacramento, CA 95814

(916) 440-8090
Fax: (916) 440-8094

7725 Security Circle
Reno, NV 89506
(775) 972-7677

Fax: (775) 972-7699

3216 Westminster Ave.
Santa Ana, CA 92703

(714) 265-5500
Fax: (714) 265-5505
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Rentals   •   Leasing    •    Service   •   Sales One-Stop Scott

Whatever you want, Scott’s got.
Plus, 24/7 service anywhere on the globe!

Scott raises the bar even further
with more ways to get the most from a Mantis!

scottpow
erline.com

 • M
onroe, LA

 – 877-388-9269 • M
cD

onough, G
A

 – 877-396-1500

Coming! 

100-ton 20010 Mantis

(Early 2008)

Mantis cranes are built to get the job done – strong, tough and versatile.
No one else builds cranes like Mantis. And no one else supports Mantis 
like the experts at Scott Powerline & Utility Equipment.

See our 9010 at ICUEE Show!

 Oct. 2007 • Booth N2000

equipment for sale pages.indd 83equipment for sale pages.indd   83 16/08/2007 14:56:2116/08/2007   14:56:21

http://www.khl.com/pdf/act/september_2007/linktracker.asp?name=actsep07%5Fscottpowerline


American Cranes & Transport  SEPTEMBER 2007 

equipment for sale or rent

84

UNIT 6027: 2006 Elliott 2495 
24 ton boom truck, Roofers special. 

95ft. main boom, 45ft. 2 piece jib, boom 
mounted hydraulic hose reel, Front bumper

stabilizer, 20ft. steel bed, 5 ton ball, 
15 ton single sheave block. 

Mounted on 2006 Sterling LT-7501, 
300hp Cat C-7, Fuller RT-8908LL

transmission, 60,000 GVW...........$162,000

1997 Shuttlelift 5550 RT 
Carry DeckCrane

15 ton cap, 43.5’ main boom, 
15’ jib, dual fuel, enclosed cab w/heat, 

A-Frame outriggers, New paint, 
excellent condition............Call

Unit 6026: 2006 Manitex 26101C
26 ton boom truck, 101ft main boom, 

29ft. jib, front mount 22ft. deck, 
mounted on 2006 Sterling LT-7501, 

300hp Cat C-7, Fuller RT 8608L Transmission, 
60,000 GVW......... $152,000

Units 6110, 6120: (2) 2001 
Shuttlelift 3340
9 ton industrial carry deck cranes, 
33ft. main boom, 17ft. jib, dual fuel, 
cab and heater........................ Call for pricing

(2) New Elliot G85R
 Rear mount 85ft Aerial platforms, 

16ft steel deck, cab guard protection, cross 
body boxes, 30X54 EZR platform, 

Jib winch, 5900lb main winch, 
110volt to basket, mounted on 2007 INTL 
4300, 33,000 GVW, 245 hp Fuller 6 speed 

transmission........ $172,000 each

CALL TOLL FREE 877-545-9715

(2) Link-Belt LS-518, 150 ton crawlers, available for 
immediate sale. Call for pricing, boom and jib combinations.

(2) New Elliott 32117 
32 ton rear mount boom trucks, 117ft. main boom, 
24ft. jib, 2man basket, block and ball, front bumper 
stabilizer, 360 continuous rotation, mounted on 
2007 Sterling LT-8513, 335HP Cat C-9 (1050ft-lb 
torque),
Fuller RTO 11908ll transmission, Tuf-trac 
suspension, Full Locking diffs......$242,000 each

New Machines In Stock For 2007 
Call For Specs & Pricing

2007 Link-Belt Cranes Available 1st Quarter 20072007 Link-Belt Cranes Available 1st Quarter 2007

New 2007 LS-138H5 
80 ton Lattice boom Crawler 

New 2007 RTC-8050II 
50 ton Rough terrain crane

2007 Kobelco 
Brand New Crawler 

Cranes in Stock 
1st quarter 2007

(CK 850-III)
New 2007 CK 850-III 

85 ton lattice boom crawler
New 2007 CK 1000-III

100 ton lattice boom crawler
New 2007 CK 1600-II

160 ton Lattice boom crawler
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US Auctions specializes in the sale of surplus assets, including fleet vehicles,
construction equipment, utility vehicles and asset forfeitures. On site sales available.

Serving the needs of many Public and
private utilities, Cities, Counties, Law
Enforcement, Construction Companies,

Contractors and many others!

3 LOCATIONS TO SERVE YOU!
Southern California

238 North 2nd Ave
Upland, CA 91786

Phone (909) 982-6688
Fax (909) 982-1499

Delaware
325 Pigeon Pt. Road

New Castle, DE 19720
Phone (302) 656-8501

Fax (302) 656-8674

Northern California
1450 North 1st St.
Dixon, CA 95620

Phone (707) 980-4070
Fax (707) 693-1214

For more information, view us on the web!
www.usauctionsllc.com

OVER 55 years
experience providing
COMPLETE auction
services including

transportation, safety and
smog checks, and

marketing.

Dealer# 65284 CA Bond FS28366-79
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&

24 hour service
Call for the nearest location 

1-877-LIFT-THIS

Have joined together as your nationwide 

single source for Crane Rental, Heavy 

Hauling & Rigging.
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Nationwide Crane Rental 
& Heavy Hauling Service

■ Boom Trucks to 35 Tons

■ Hydraulic Rough Terrain to 130 Ton

■ Hydraulic Truck Cranes to 500 Ton

■ Crawler Cranes to 500 Ton

■ Heavy Hauling & Transportation

■ Daily-Weekly-Monthly Hourly or 
Bare Rates With or Without Operator

■ Service & Repair Facilities

■ Rail Facilities for 
Shipping & Receiving

■ Storage Facilities

www.laramiecrane.com
Email: sales@laramiecrane.com
Fax: 313-273-4240

24 Hour Service
800-250-8285

HYDRAULIC TRUCK CRANES TO 360 TONS
HYDRAULIC ROUGH TERRAINS TO 100 TONS
CRAWLER CRANES TO 500 TONS
HYDRAULIC GANTRY SYSTEMS 20-800 TONS
32 LINES HYD. PLATFORM TRAILERS FOR RENT
RIGGING FORK TRUCKS FOR RENT
NATIONWIDE HEAVY HAULING
NCCO CERTIFIED OPERATORS
WAREHOUSE FACILITIES AVAILABLE

24 HOUR SERVICE, 7 DAYS PER WEEK
TEL:  800-327-9323

WWW.STERETTCRANE.COM
EMAIL:  STERETTCRANE@HOTMAIL.COM

FAX:  270-926-1657
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Anchorage, AK
(907) 349-7610

(907) 344-4613 Fax
Surrey, BC

(604) 888-8474
(604) 888-8403 Fax

Pasco, WA
(509) 545-9138

(509) 545-9142 Fax

Tacoma, WA
(253) 627-7102

(253) 627-7311 Fax
Spokane, WA

(800) 829-4266
(509) 534-7104 Fax

West Sacramento, CA
(916) 371-0682

(916) 371-6088 Fax

Portland, OR
(503) 288-8100

(503) 288-9669 Fax
Medford, OR

(541) 245-0200
(541) 25-0300 Fax
City of Industry
(626) 810-1870

(626) 810-0435 Fax

San Leandro, CA
(510) 352-0123

(510) 352-0417 Fax
Bakersfi eld, CA
(661) 589-7770

(661) 589-0195 Fax
San Diego

(619) 938-0384
(619) 938-0392 Fax

Visit Our We Site: www.coastcrane.com                             (800) 400-2726 All Locations 

Seattle, WA
(800) 669-2726

(206) 682-6651 Fax
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ROUGH TERRAIN 
1989 Grove RT740B, 40 Ton...................................................... $104,000
NEW Terex RT-555, 55 Ton........................................................ $CALL
NEW Terex RT-665, 65 Ton........................................................ $CALL
NEW Terex RT-1120, 120 Ton................................................... $CALL

TRUCK CRANES
1989 P&H CNT 500, 50 Ton....................................................... $110,000
1991 Link-Belt HTC-860, 60 Ton................................................ $158,000
2001 Terex T340-XL, 40 Ton..................................................... $200,000
NEW Terex T340-XL, 40 Ton...................................................... $CALL
NEW Terex T560-1, 60 Ton........................................................ $CALL
NEW Terex T775, 75 Ton ........................................................... $CALL

ALL TERRAIN
NEW Demag AC140, 170 Ton.................................................... $CALL
NEW Demag AC200, 240 Ton.................................................... $CALL
NEW Demag AC350, 400 Ton.................................................... $CALL
2000 GMK 5120B, 120 Ton....................................................... $CALL
1999 Grove AT422, 22 Ton....................................................... $106,000

CONVENTIONAL
NEW Manitowoc 14000, 220 Ton crawler, 213’ boom.............. $CALL
NEW Manitowoc16000, 440 Ton crawler, 2008........................ $CALL
NEW Manitowoc 2250, 300 Ton crawler, 2008......................... $CALL

BOOM TRUCKS
1990 Pitman HL14T68, 14 Ton on 1990 International 4900......................... $40,000
2000 Manitex 2892S, 28 Ton on Mack CL7123............................................. $144,000
1981 Pitman HL858, 8 Ton on 1998 GMC tandem axle................................ $33,000
1988 National 856B, 15 Ton on 1988 Ford L9000........................................ $33,000
1987 National 875B, 19 Ton on 1987 Ford....................................................$40,000
1999 Pioneer X4000, 29 Ton on Freightliner FL112......................................$143,000
2003 National 990A, 26 Ton on LT9513........................................................$144,000
1990 National 666A, 12.5 Ton on Volvo Autocar..........................................$56,000
2005 Manitex 26101C, 26 Ton on Sterling LT7501....................................... $CALL
NEW Manitex 26101C, 26 Ton on Sterling LT7501 ....................................... $CALL
NEW Manitex 2892C, 28 Ton on Sterling LT9513......................................... $CALL
NEW Manitex 35100C, 35 Ton on Sterling LT9513 ....................................... $CALL
NEW Manitex 38124SHL, 38 Ton on Sterling LT9513................................... $CALL
NEW Tadano 1882, 18 Ton Tractor Mount on Western Star......................... $CALL
NEW Tadano 20110, 20 Ton on Sterling LT7501........................................... $CALL
SELF ERECTING TOWER CRANES
2002 Potain HDM25, self erect, 89’reach,  4,400lbs cap............................. $99,000
NEW Potain HDT80, self erect, 147’ reach, 13,000lbs cap........................... $Call
2006 IGO MA21, self erect, 85’ reach, 3,968lbs cap..................................... $Call
HEAVY LIFT  TRUCKS
NEW Taylor THC400L 40,000 lb@30” cushion tire, 96” lift......................... $CALL
NEW Taylor THD350L 35,000 lb@48” pneumatic 11’ lift.............................. $CALL
USED Taylor THDC954 2000, 4 high loaded container handler.................... $250,000
USED Taylor THDC9544 1999 loaded container handler.............................. $240,000

Ph:720-494-8083
e-mail address: tfox@fl atironcorp.com

Location: BC CanadaLocation: BC Canada
Serial Number: 1062 & 1226Serial Number: 1062 & 1226
Description:Description:
2 EA. Liebherr Model Tower Cranes s/n 1062 &2 EA. Liebherr Model Tower Cranes s/n 1062 &
1226, each equipped with bottom climbers 1226, each equipped with bottom climbers 
(hydraulic), 9-tower sections(hydraulic), 9-tower sections
each carne 13’-7”, Jib assembly each crane 148 FT., each carne 13’-7”, Jib assembly each crane 148 FT., 
Both cranes haveBoth cranes have
been rebuilt in 2006, including but not limited to been rebuilt in 2006, including but not limited to 
generator, new swinggenerator, new swing
bearing, new cable, electrical box, bearing, new cable, electrical box, 
new limit switches, swing motors,new limit switches, swing motors,
sand blasted, painted and certifi ed in British Columbia sand blasted, painted and certifi ed in British Columbia 

FOR SALE
 2 EA. LIEBHERR 130HC 

TOWER CRANES  
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CRANES, INC. PROUDLY OFFERS THE 
FOLLOWING HEAVY LIFT AND DUTY CYCLE 

CRANES FOR NATIONWIDE RENT:
  LR 1400/1 
  LR 1350/1
  LTM 1500
  HS 855HD
 TG 1900 Tower Cranes

53-20 44th Street, Maspeth, NY 11378
Tel: 718-784-1776

www.cranesinc.com

We are Not a “Cleaned & Painted” Company!!!

CRAWLER

LS-518.......................150 TON

LS-108B.........................45 TON

LS-98PL..SCRAP/CLAM/DRAG

TRUCK

UC-78B WAGON..... 35 TON

HC-138 TRUCK....... 65 TON

ROUGH TERRAIN

RTC-8050................. 50 TON

CALL US FOR: BOOM, JIB, BLOCKS, BALLS, PARTS, ETC.

Link-Belt LS-518 150 Ton Crawler Crane - JOB READY

Authorized Dealer for....

714-521-6410 Ph
www.coltoncranecompany.com

E-mail: coltoncraneco@yahoo.com

New Cranes Available:
NEW 2007 TEREX-DEMAG AC140.....175-ton
NEW 2008 TEREX-DEMAG AC140.....175-ton
NEW 2008 TEREX-DEMAG AC80-2....100-ton
NEW 2007 TEREX T775...................75-ton
NEW 2007 TEREX T340XL-1.............40-ton
NEW 2007 TEREX RT335.................35-ton
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SALES RENTALS SERVICE PARTS

Syracuse: 315-458-4101
Fax: (315) 458-3169 Syracuse, New York
Boston, Massachusetts: 508-868-7734
www.empirecrane.com/sales@empirecrane.com

DEMAG AC140 - OCT ‘07   DEMAG AC200-1 - OCT ‘07
AMERICAN HC230   TEREX RT1120 - AUGUST ‘07

Upstate Crane Parts
Parts shipped all over the world everyday.
Phone: 315-701-4933 Fax: 315-701-4934

www.mcdonoughmarine.com

LARGEST RENTAL FLEET
OF SPUD, DECK AND
MATERIAL BARGES

BARGES 60’ TO 400’ LENGTH
• 16 Fleeting locations inland rivers,

Gulf, East and West Coast
• Inland and Ocean towing services

New Orleans
(504) 780-8100
Fax (504) 780-8200

Norfolk
(757) 545-0100
Fax (757) 545-8004

Houston
(281) 452-5887
Fax (281) 452-9682

LARGEST RENTAL FLEET
OF SPUD, DECK AND
MATERIAL BARGES

www.mcdonoughmarine.com

BARGES 60’ TO 400’ LENGTH

McDonough
Marine Service

crane & lifting services

GET IT NOW 
GET IT WITH US 
GET IT DONE RIGHT 
THE FIRST TIME!
n  NCCCO (CCO) CERTIFICATION PREPARATION CLASS   

n  MOBILE AND TOWER CRANE PROGRAMS

n  PAPERWORK ASSISTANCE   

n  ADMINISTER PRACTICAL EXAMS   

n  FACILITATE WRITTEN EXAMS

The Crane School fully endorses the
National Certifi cation Program offered 
by the National Commission for the 
certifi cation of crane operators (NCCCO) 
and will prepare candidates for the tests.

GOT     ?

NOW YOU GET IT
(386) 668-8887

Visit our website:
www.thecraneschool.com
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● CRANES ● RIGGING ● MILLWRIGHTING ●
● WAREHOUSING ● TRANSPORTATION ●

● PLATFORM TRAILERS ●
● HYDRAULIC GANTRIES ●

“With Pride, Since 1869”

INSURANCE 
FOR CRANE 
OPERATORS!

Specializing In 1 & 2 Man Crane Operations.

GENERAL LIABILITY & INLAND MARINE COVERAGE

SECURITY INSURANCE SERVICES, INC. IS A PROUD MEMBER OF THE 
SPECIALIZED CARRIERS & RIGGING ASSOCIATION, ASSOCIATED GENERAL 
CONTRACTORS OF GREATER MILWAUKEE, ASSOCIATED EQUIPMENT 
DISTRIBUTORS, WRB & MANY OTHER RELATED CONSTRUCTION
INDUSTRY ASSOCIATIONS.

Designed and Managed by Security Insurance 
Services, Inc. Specializing in Lift Equipment 

Industry Needs.  This Program was Founded to 
Meet the Insurance Demands of the Owner/ 

Operators and Crane & Aeriallift Dealers.

“Our Purchasing Power is Critical to 
Managing Your Insurance Costs in 

the Future!”

“Take Advantage of the Most Unique 
Insurance Programs Available Today!”

Comprehensive

General Liability

“A” Rated U.S. Insurer Licensed/

Approved - Most States 

 Premium Installment Plans

Occurrence Form Coverage

On-Hook & Over-The-Road Included

Waiver of Subrogation

Nationwide Local Claims Adjusters

Pollution Coverage

Broad Form CCC

Equipment & Tool Coverage“A” Rated U.S. Insurer Licensed/Approved - Most States Low Minimum PremiumsLow/High Deductible OptionsRental Expense CoverageRented, Leased CoverageBoom Collapse & OverloadNationwide Local Claims Adjusters

CALL, MAIL OR FAX TODAY
FOR A NO OBLIGATION QUOTE!

800-242-7001
www.securityins.net 

Security Insurance Services, Inc.
Phil Rouse

Program Manager

Fax (262)785-9753

Security
 Insurance
  Services, Inc.

OWNERS RETIRINGOWNERS  RETIRING
Operating small Rigging Millwright, 

Heavy Hauling Company.
26 years in business.  Richmond,  VA

Phone:  804-271-5125
Fax:  804-271-6836

email: MachMovers@aol.com
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USI Holdings Corporation is a leading distributor of insurance and financial products and services to businesses throughout the United States. Founded in 1994, USI has grown – organically and through acquisitions – to become, 
according to Business Insurance, the tenth largest insurance broker in the United States.  USI operates in 18 states and is headquartered in Briarcliff Manor, New York.  For more information regarding our value-added insurance products 
and services, visit our website at www.usi.biz.

P R O T E C T .  M A N A G E .  G R O W .

Call us at 1-800-516-5294

Industry Specialties

• Crane Rental with Operator
• Bare Crane Rental 
• Specialized Heavy Hauling
• Rigging 
• Plant Maintenance
• Millwright, Machinery &
   Equipment Moving

Program Highlights

• Competitive Pricing
• Contract Management
• Claims & Litigation Management
• 24/7 Claims Hotline
• Immediate Attorney Involvement in
  “Shock Loss” Claims
• Adjusters Who Specialize in the 
   Crane & Rigging Industry
• State Specific Language for your
   Work Tickets and Lease Agreements
• Crane & Rigging Risk Consulting
   through our Risk Consulting Group

For more information call 
Randy Proos or 

Jeff Haynes

Crane & Rigging Risk 
Management and Insurance

P R O T E C T .  M A N A G E .  G R O W .

Are you tired of waiting on expensive,
long lead-time or obsolete com-

ponents? How much is this
downtime costing you?

WHECO can put your crane
back into revenue-generating service with a faster
and more cost-effective repair solution.
For more information and to submit a request 
for  proposal, visit our website at www.wheco.com.
Or contact Jay Shiffler at jshiffler@wheco.com 
or 512.633.7413.
All repairs are warranted and guaranteed to be
OSHA, Cal-OSHA and ANSI compliant.

W W W . W H E C O . C O M  •  1 - 8 0 0 - 9 3 7 - 4 7 7 2
R I C H L A N D ,  W A  •  S E A T T L E ,  W A  •  L O S  A N G E L E S ,  C A  •  A I K E N ,  S C

Why Wait?

After: WHECO’s repair solution got the crane back into revenue-generating
service in record time.

Before: Grove GMK5130 with a damaged cab.
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TO ORDER RIGHT NOW CALL

800-228-7577
www.tmanetwork.com

Order several state permits 
without knowing your 

VIN number
Computerized permit service offers nationwide 

coverage throughout USA & Canada. 

ELIMINATE
• In-house permit licensing staff
• Exorbitant phone costs
• Unexpected delays

Trucking
Heavy Hauling
Inside & Outside Storage
Container Loading/Unloading
Up to 13 Axels
48 States - Canada & Mexico

Phone: 1-800-526-4640
Or 973-361-4000
Fax: 973-361-0120
Email: dispatch@danbarclayinc.com
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gantry cranes
articulating cranes
service & repair
SC&RA crane & rigging workshop
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LOADSTAR™ BORN STRONG TO LAST LONG.

“TO U G H E S T R O P E  E V E R  CO N CE I V E D 
  F O R  OV E R H E A D  A N D CO N TA I N E R  CR A N E S .”

INTRODUCING LOADSTAR
 Born of WRCA’s exclusive PowerSteel® Technology— with

advanced metallurgy, engineering and manufacturing—LoadStar

starts stronger and lasts longer than the best 6x36 standard rope

you can buy. Fatigue tests prove it.

 LoadStar provides a significant increase in initial strength.

Actual test results show this differential increases throughout

the fatigue life of the rope. In fact, LoadStar rope still has 103

percent of the standard rope’s original strength at the point the

standard rope experiences complete fatigue failure.

 That’s because LoadStar’s unique design is incredibly tough

against fatigue. Its service life tests 88 percent longer than

standard rope— meaning fewer rope changes.

 Add the fact that LoadStar is kind to sheaves and drums, and

you’ll see why it’s unrivaled for overhead crane applications with

rigorous, multi-sheave reeving.

 Call today for all the facts on how LoadStar outlifts, outlasts

and outvalues the competition.

 We think you’ll agree: A star is born.
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